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“TAKE A BATH EVERY DAY” CAMPAIGN 
GOING STRONG. 





since the “Take a Bath Every Day” campaign 
was inaugurated by “Domestic Engineering ’, 
it has already become nationally prominent. 

One of the latest moves outside of the plumbing 
and heating field has just come to our attention from 
the Armour Soap Works, Chicago, which is owned 
and operated by the packing company bearing that 
name. This company is liberally supporting the 
campaign, and spending no small amount of money 
in doing so, by printing a series of five display cards 
and a strip suitable for sticking on a show window. 
This publicity matter urges people to “Bathe for 
Health’’, and not one word of advertising appears 
on any card. Each card measures 9x11 inches and 
is printed in blue. The top of each card reads, 
‘Bathe for Health’, and quotes one of the medical 
authorities mentioned in the first ““Take a Bath Every 
Day” article, published November 27, 1920, favor- 
ing daily bathing. The window strip is 3 inches wide 
and 24 inches long, and its message is ‘Take a 
Bath Every Day—You'll Feel Better’’. This set is put 
up in a special envelope, and the advertising man- 
ager of the Armour Soap Works tells “Domestic 
Engineering’ that a set is sent with every shipment 
of Armour products to retail druggists. 

50,000 New Boosters. 

The Armour Soap Works has 75 salesmen who sell 
to practically every druggist in the country. The 
National Association of the Retail Druggists is au- 
thority for the statement that there are approxi- 
mately 50,000 druggists! 

Think what that means when every drug store 
in the country has five cards and a window strip, ef- 
fectively stating that people should ‘“‘Bathe for 
Health’! It is a wonderful boost for the ‘““Take a 
Bath Every Day’’ campaign, and the fact that it is 
being done in a non-advertising manner is particu- 
larly commendable and promises good results. 

Other soap companies are back of the campaign. 
The Procter & Gamble Co., Cincinnati, manufac- 
turers of “Ivory’’ soap, in its full page advertise- 
ments in the “Literary Digest’’ and the ‘Saturday 
Evening Post’’, March 5th, urges people to begin 
the day right with a bath in order to keep fit. James 


’ YHOUGH less than four months have passed 


S. Kirk & Co., Chicago, urges daily bathing in its 
“Jap Rose’ soap advertising. 

When soap manufacturers get sufficiently enthu- 
siastic to the point of spending substantial amounts 
on an idea advanced in another field, they set a 
good example to manufacturers, jobbers and con- 
tractors in the plumbing and heating industry. Many 
concerns in our own field, however, did not wait 
for any outside stimulatign. They went right ahead 
to cash in on its business building possibilities. 

Making the Campaign Stick. 

‘Domestic Engineering’ has shown one way in 
which this can be done by printing a million stick- 
ers. A quarter of a million were sold the first week. 
Orders are coming in every day from all parts of 
the country, from large cities and small towns, from 
manufacturers all the way down the line to the 
country plumber. That bespeaks a careful reading 
of ‘‘Domestic Engineering” and a recognition of the 
value of the “Take a Bath Every Day” campaign. 

With less than four months’ work, the ‘Take a 
Bath Every Day” idea stands out as one of the most 
successful movements ever attempted in the plumb- 
ing and heating industry. The idea has been sup- 
ported by newspapers in New York, Colorado, Wis- 
consin, Minnesota, Pennsylvania, New Mexico, and 
other states. Manufacturers have boosted it in their 
advertising, local and national. Jobbers have en- 
dorsed it liberally, and plumbing and heating con- 
tractors have taken it up in their association, as well 
as individually. Salesmen in various branches of 
the industry are enthusiastic about.the campaign and 
are constantly receiving inspiration from headquar- 
ters. Furthermore, it is helping to sell the public. 

A Business-Building Idea. 

The ‘““Take a Bath Every Day” campaign is some- 
thing definite. There has been much generalization 
about sanitary plumbing, but daily bathing gets right 
down to cases. Families that get the bathing habit 
will not be satisfied with using old-time fixtures. 
When they replace their bathtubs, they will want 
everything that goes with it, and that means show- 
ers, pedestal lavatories, closet combinations and the 
proper hot water facilities. The bathing idea gets 
them started, and the rest they do themselves. 

The “Take a Bath Every Day’’ campaign is a 
success, and will be a bigger success with your en- 
thusiastic co-operation. 
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EW STANDARD NEEDED for 


RANGE 


BOILERS 


High Tapping Has Many Advantages Over Low Tapping 
and Should be Adopted As Standard in Plumbing Field 


By J. J. Cosgrove 


hardest thing in the world to get away from is 


Hk 


prece dent Pre edent in time becomes habit. and habit 


is the enslaver of mankind. There is not a calling or 


dustry in the world today which is not paying tribute to 
precedent and habit, by doing things in ways which have 
] > SE] 


nse or reason, and are @ontinued long after they have 


outlived their usetulness, only because it requires a severe 


wrench to get out of the old and establish new standards. 
(Ottentimes there is no one really interested in bringing 
about the change. That is, it 1s everybody’s business, and 


what is everybody’s business is nobody’s. 


Plumbing practice has several survivals of a gone and 


buried There is the 4-inch soil pipe to take the dis- 
e from a 3-inch closet outlet; the putty joint closet con- 


the main-drain trap and fresh-air inlet; and, what 


past. 
charg 
nection: 
we are most interested in at this minute, the low down tap- 
ping of range boilers 

The first man to make a range boiler, tapped for the flow 
Why he did so 

It 


It never was for efficiency, and the 


pipe in the side 18 inches from the bottom. 


he alone knew—or more likely didn't know. must have 
for convenience. 
original boilermaker 


the best place for the tapping or he never would have placed 


been 
could not have experimented to find 
ic where he did. 

Experience justified him to the extent that the water in 
the boiler would heat. Time was not an element in his cal- 
culation, and it did not matter whether hot water could be 
had almost immediately, or only at the end of an hour. 

That low tapping has been used by boiler manufacturers 
and plumbers ever since, right down to the present time. 
True, in the West it has been almost completely replaced 
by the high tapping, but in the more conservative East they 
still cling to the old method hallowed and sanctioned by age. 
In the closely related industry 
not 


It is time for a change' 


method would have 


the plumbing trade 


of steam heatine snch an imettcient 


been tolerated a month; and 
realizes the truth it will not be tolerated a week. 

The difference in efficiency between the two kinds of tap- 
ping can be seen by studying the accompanying illustrations. 


when 


Fig. 1 shows a boiler of the old or low tapping type, con- 
nected to a waterback. The side tapving for the flow pipe 
from the waterback is 18 inches from the bottom of the 
boiler. Fig. 2*shows a high tap boiler connected to the 


waterback. The side tapping in this case is 6 inches from 
the top of the boiler. 

Now the amount of heat imparted to the water in the 
boiler will be the same in both cases, the fires in the ranges 
being equal. The difference in efficiency lies in the fact that 
a larger volume of water in the low tap boiler would be 
increased slightly in temperature, whereas in the same period 
of time a smaller volume of water in a high tap boiler would 
be raised to a high temperature. There would be high tem- 
perature water in the high tap boiler all the time. 


~ 


~ 
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This will be understood by a study of the illustrations, 
assume that the water is cold and 
heat is applied to the waterback. Water begins to circulate 
immediately in the direction of the arrows. As the heated 
water enters the boiler 18 inches from the bottom, being 


Figs. 3 and 4. In Fig. 3 


lighter than the water in the boiler it rises toward the top. 
To reach the top, however, it has to pass through three or 
four ft. of cold water. There it parts with most of its heat, 
and slightly raises the temperature of that portion of the 
water above the level of the side tapping, as indicated by the 
heavy shading. Slowly, steadily but surely this volume of 
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Fig.2 





water will increase in temperature, but as a whole there will be 
but tew degrees difference between the temperature of the 
water at the top of the boiler and that just above the level of 
the side tapping. 

Approximately two-thirds of the water in a boiler is above 


the level of the low tap. That means, in a 30-gallon boiler, 


20 gallons would have to be raised in temperature 60 degrees 


before water could be had at a temperature of 120 degrees. 
That is, 10,080 heat units would have to be imparted to 
water at a temperature of 60 degrees, before one drop of 
water could be had at a temperature of 120 degrees. 

Now note the difference when the high-tap boiler is used 
The space above the level of the high tap contains only 2™% 
gallons of water. To heat that amount of water from 60 to 
120 degrees would require only 1,260 heat units, or one- 
eighth the amount of heat required with the low tap boiler. 
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In other words, with a high-tap boiler, water of a certain 
temperature could be had in ten minutes that would require 
one hour and twenty minutes to heat in a low tap boiler. 
That, it would seem, is reason enough for adopting the 
high tap boiler as the standard for plumbing practice. 
The 


piping can be noted by placing a hand on the boiler. 


systems of 
With 


the low tap system the water in the boiler above the side 


difference in heating between the two 





























Fig. 


Fig. 4 


tapping is nearly uniform in temperature. With the high 
tap system the water at the top is hot down to a level de- 
and length of time. 
in temperature, the 


pending upon the intensity of. the fire 
Below that there is a marked change 
water being almost as cold as when it entered the boiler. 
“But,” some one might object, “there 1s more hot water in 
the low tap boiler, even if it 1s of low temperature. One could 
draw it in the bathtub and have a bath.” The difference, 
The amount of heat 
Draw off the water 


however, is more fancied than real. 
in the water is the same in both cases. 
from the high tap boiler, add cold water to equal the amount 
drawn from the low tap boiler, and the resulting temperature 
will be the same as that drawn from the low tap boiler. 
Looking at the matter from the practical viewpoint of the 
plumber who has to connect the boiler, the high tap has 
Most homes now have gas water 
water during warm weather, when 
In many homes gas is 


every point in its favor. 
heaters to supply hot 
there is no fire in furnace or range. 
depended upon to heat water winter and summer. It is 
impractical, if not impossible, to connect a gas heater to the 
side outlet of a low tap boiler. If there is no high tap, a tee 
must be provided in the hot water pipe just above the boiler. 

Even if a gas heater could be connected to the side outlet 
of a low tap boiler, it would spell failure to do so. It would 
mean heating twenty or more gallons of water when you 
only wanted two. The gas heater is lighted, time and time 
again, to heat a little water for washing dishes, washing a 
few clothes, or various other household purposes. In such 
cases a little water of high temperature is required, and that 
cannot be had with a low tap boiler. The entire volume of 
water above the side tap would have to be heated to the 
temperature desired before any water would be available for 
use. The unnecessary consumption of gas would have made 
gas heater prohibitive if low tappings were used to connect 
them to the boilers. 
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There 1s nothing a low tap boiler will do that a high tap 
but there are things a high tap boiler wil! 


Why not, then, adopt 


boiler will not do: 


do that a low tap boiler will not do. 


a new standard tor range boilers? One is badlv needed 
Make the high tap the standard for plumbing practice. 


THE PLUMBER VERSUS THE HOUSEWIFE. 


By W. C. Tschida, Sioux City, Iowa. 


(Entered in the February Letter-Writing Contest.) 


Patience, according to Webster, is calm endurance. To 
have patience and to be calm when the occasion requires is 
; 


a great asset in the plumbing business from the viewpoint of 


a journeyman plumber, especially when it comes to the point 


1] 


where there happens to be a woman in the case. 
house calls tor a plumber het 


When the lady of the 
move is (atter hanging up the receiver) to spread new 
from the kitchen door to the bathroom, o1 


the basement she gives him the “once over” and without 


even a pleasant look or a “good morning” tells him to enter 
the house via the basement door. 

It is my honest belief that the plumber of “yesterday” ts 
in some In- 
We all 


whom we 


somewhat responsible for a great deal ot it, but, 


dividual cases, the men themselves are to blame 


know, or will know in time, that the woman for 


] 


just loves to argue, as do others of 


are doing a repair job, 
her sex, but I have always made it my business to ignore her 
useless conversation and to be calm, patient until she has fin 
ished her little speech, which she had probably been rehears- 
ing ever since the leak began to show. 

Now let us consider, there must be a reason for all this, 
as every why has a wherefore. Probably the last plumber 
that called forgot to wear his rubbers, and on entering her 
home left a trail of mud on her rugs, or he may have been 
working on a sewer job and was told to go trom there to 
our lady friend’s home to repair a leaky faucet in her snowy 
white bathroom, and forgot to remove his pet overalls which 
once were the color of a clear sky, but after having been in 
use for a few months have gathered a tew coats of grease 
introducing himself first, he opens the door, 
tools on the kitchen 
The lady appears and with a disgust- 


Instead of 
walks in, sets his table or vas stove 
and waits for results. 
ing look upon her face asks: 
Plumbing Co.?” “Why, certainly,” he 
think I was from?” 

“May I ask did you bring a few washers with you?” 

“Nope, I didn’t know what was wrong.” There we have it. 
From that day on, our fair one has no time for plumbers, and 
the next gentleman plumber that happens to go to her home 


She her mind to 


“Are you trom the Economy 


“where did you 


Says, 


is given a cold reception. has made up 
get the drop on him first. 
for the wrong doings of his brother. He has but one ad- 


He can—or he must—prove that he is a gentleman. 


So this gentleman must suffer 


vantage. 

The first thing (while revenge is being uttered by her 
dainty lips) is patience, calm endurance. It’s tough boy, but 
we can do it. During these awful moments only two words 
should be spoken (providing you get a chance). They are 
“Yes, ma’m” or “No, ma’m.” Make no room for an argu- 
ment, because nine times out of ten you will lose out. 
This is one of the duties of a journeyman plumber, and 
with duty one has no chance; one must put all lighter con 
siderations aside and perform it. 

So, you see, my fellow workmen, it is not always the tault 
of the housewife. You must consider the circumstances. If 
she is not in good humor today, there may be a reason, but 
no matter what happens, play your part as a gentleman, 
and in the future it may eliminate many unnecessary griev- 
ances. To be generous, guiltless, and of free disposition 
is to take those things for bird-bolts, that you deem can- 


non bullets. 





PRIZE-WINNING LETTERS 





IN 


FEBRUARY CONTEST 


First Prize of $15 to William E. Fellendorf, Plumbing and Heating Contractor, 


Sea Cliff, Long Island, N. Y.: 


Second Prize of $10 to H. C. Miller, Office Mana- 


ger and Estimator, Hineline & Co., Plumbing and Heating Contractors, Minnea- 


polis: Third Prize of $5 to August Taylor, Plumbing Inspector, Tacoma, Wash. 


DUCATE the That is the forceful 


brought out in the prize-winning letters in February, 


public! message 
in the monthly letter-writing contest being conducted 

by “Domest 
William E. Fellendorf, a plumbing and heating contractor 
of Sea Cliff, Long Island, N. Y.., 


$15, suggests an excellent way to undertake this educational 


Engineering.” 

winner of the first prize of 
movement, and says, “Let us have more exhibits.” He feels 
that the efforts confined to conventions and local fairs are not 
sufficient and that the industry is big enough to undertake 
Mr. Fellendort’s sugges- 
tion has merit, and he, as well as other close readers of “Do- 


will call to mind that the National As- 
made 


expositions oft a national character. 
mestic Engineering,” 
sociation of Master 
special efforts to maintain an exposition, in connection with 


Plumbers, in recent years, has 
the annual convention, that is representative of the industry. 
Thousands of people have attended these shows, and plans 
under way for the convention of the National Association in 
New Orleans next June, incorporate this feature. Inasmuch 
as these conventions are held in various sections of the coun- 
try, their value is unmistakable, because the trade is educated, 
as well as the We agree with Mr. Fellendorf that 
there should be more expositions, and now that manufactur- 
ers, jobbers and contractors, with their respective associa- 


public. 


tions, are working closer than ever, we feel confident that it 
will not be long before his suggestion will become a reality. 

“Don’t cheapen yourself in the eyes of the public,” is the 
message contained letter, sent in by 
Hi. C. Miller, who is associated with Hineline & Co., a pro- 
gressive plumbing and heating concern in Minneapolis. Mr. 
Miller says there is too much cheap work being done, and 
all the time people say that plumbers are making a fortune. 
a good price for it is Mr. Miller's 


in the second prize 


Do good work and get 
conclusion 

“Prove to the public that you know your business,” 1s the 
timely recommendation of August Taylor, plumbing inspec- 
tor of Tacoma, Wash. Here is a plea for educating people 
that they are buying more than fixtures when they install 
plumbing, that back of the walls lie the real merits of the 
system. Workmanship and knowledge of the best materials 
is the best asset the plumbing contractor has, suggests Mr. 
Taylor, so therefore, why not tell the public these truths? 
Mr. Taylor also says that here is an effective weapon for 
competing with the mail order house, and his points are 
well taken. 

Readers im ten states and Canada were heard trom in the 
February letter-writing contest, and the manner in which 
they are contributing is very gratifying. It proves that 
men in all sections of the country, in every branch of the 
plumbing and heating industry, have some thoughts that 
they want to “get off their chests,” as the saying goes. When 
we hear in one month from a master plumber, a bookkeeper 
and estimator, a journeyman, a salesman, a plumbing in- 


spector, and even a salesman’s wife, “Domestic Engineering” 
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feels that something is being accomplished in getting these 
views of various problems, and how they should be met. 
The function of the trade publication is to improve the in- 
dustry, and the more its readers co-operate in this move- 
ment, the greater and quicker will progress be recorded. 
With that thought, we hope to hear from more of our sub- 
scribers throughout 1921, in the monthly letter writing 
contests. 
Winner of the First Prize. 

You invite letters in your last isue and say, “Go to it.” 
Very well, here is a subject that has irritated my gray mat- 
ter for some time: Why don’t the plumbing and heating and 
allied industries organize expositions, shows, demonstrations, 
in large cities and counties? We hear of horse shows, auto 
shows, hog shows, truck shows, and so on, but our indus- 
itself to effort at conventions and 
and of other industries. Adver- 
tisements and sketches of new fixtures, tools, and different 
appliances, are not entirely satisfactory. It appeals to me 
that manufacturers and jobbers should exhibit their wares, 
organizations of architects, builders, master 
plumbers, heating engineers, etc., and show the trade, as well 
as builders, home owners and prospective home builders, 
etc., just what is new and the very latest in the market, and 
demonstrate their features. I believe that thousands of peo- 
ple would be interested in seeing the most up-to-date equip- 
ment in heating apparatus, all the way from the pipeless 
furnace to the vapor system, the downdraft boiler, oil and 
vas heaters; the different methods of generating hot water 
tor household use, oil, gas and steam radiators, toilet com- 
binations of the latest types, built-in bathtubs with showers, 
and a thousand and one other things that are steadily under- 
going changes for the better. I would also make special 
mention of plants to interest the rural 
I sometimes go miles out of my way so that I can 
actually see some new appliance, attachment or method in 
heating, having seen it advertised, in order to convince my- 
self of its value. Seeing is believing and profitable to all 
concerned, and that is why I say that there should be some 
annual larger and even 


try confines individual 


county fairs some shows 


assisted by 


sewage disposal 


dweller. 


agitation for expositions in the 
smaller cities. 
William E. Fellendorf, 
Sea Cliff, L. I., N. Y. 
Winner of the Second Prize. 

The “Blank” brand of flour is the highest priced flour 
This 
is the way the sign board reads in one of the southern towns 
in Minnesota. It struck my eye as I was passing on the 
train, and coming along a little further towards St. Paul and 
Minneapolis, I noticed another sign, which read something 
like this (and this was a different brand of flour); “ 
flour costs more and is worth it.” Just think of it, here are 
two companies advertising flour, and both lay special stress 
on the high price of their goods. 


in the world, and it’s worth every cent you pay for it.” 
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This surely is in contrast to some of the ads of master 
plumbers that I have seen. 
that “Bill Jones” is a plumber, and perhaps that he 
good service, and some of them don’t even say that much. 
There is one company in one of the large cities of Minnesota 


Most plumbers’ ads simply say 
gives 


that advertises “We go everywhere,” but this company never 
states how cheap they do work, but lays great stress on the 
fact that they do work in all parts of the country. Still other 
plumbers lay great stress on the fact that they do work 
cheap, cheaper than the other 
fellow. These “do work cheap” 
ads are punk, and the sooner 
the master plumbers wake up 
to the fact that it’s good work 
well paid for that counts, the 
sooner will they have some real 
profits. 

Going along-a little further 
on the train I arrived at Du- 
luth; here I stopped off to see 
one of the goed old reliable 
plumbers, and while there, a 
customer came im, asked if the 
man had been sent out to his 
(the customer’s) house. The 





master plumber replied that he H. C. Miller. 
had; and after assuring the 
customer that this man would not make much muss, he 


also told the customer that he was a slow man, but that he 
did his work well. 

Now think of it, fellows, telling your customer that a man 
you sent out is slow. This is exactly what the master plumb- 
er did, and no doubt when he sends the customer his bill, it 
will be high enough, as plumbers’ bills usually are, but, you 
can bet your bottom dollar the bill will be paid without a 
kick on the plumber’s time. Everybody but the plumbers 
themselves seems to know that the plumbers make plenty 
of money, and they should. 


A friend of mine, who ts in the bonding business, gave me 
a little inside information the other day, and it was to the 
effect that if, $100,000 
let and a bond required, only eight plumbers would be able 
to put up this bond, and mind you, in this particular city 
that he had reference to, there are about 150 shops. This 
doesn’t look as though the plumbers had all the money in the 
world, and in a town, not very far from the first one men- 
tioned, there are about 90 shops, he claimed that about four 
or perhaps five at the most would be able to qualify. 

Judge Landis, the other day, in conducting some of his 
moonshine cases in Wisconsin, stated that enough whiskey 
was served at 50 cents per drink to bankrupt a plumber. 

Now, listen fellers, even Judge Landis knows that you're 
making real money, or at least he thinks you are, so you 
had better make good and get some of this money that 
you are being accused of getting. Start right in by cutting 
out that cheap stuff ad. Don’t tell them you'll do it cheap, 
but tell them that the work will be good and absolutely in 
keeping with the price charged. In other words, give your 
customers good work, but don’t forget to get paid for it. 

H. C. Miller, Hineline & Co., 
Minneapolis, Minn. 
Winner of the Third Prize. 

When dealing with the public, the plumber must take into 
consideration the fact that all the majority of the customers 
see are the fixtures and trimmings. What goes into the walls 
to convey the water and carry away the wastes he never pays 
any attention to, in fact, any kind or size of pipe, or any kind 
of connections, will do as long as the water runs in and runs 
off again. No attention is paid to sanitation or protection 
against sewer gas, foulness in the waste pipe, siphonage, or 


Say, a plumbing job were to be 
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anything that may be detrimental to health. Here is where 
the plumber can do a great deal of educational work among 
the tarms and suburban districts, where there is no law gov- 
erning plumbing and no inspection. 

Most United 
states, have passed laws governing plumbing and have ap- 
pointed 


cities ot any size in. the States, and some 


inspectors to enforce the law. In places of this 
kind the master or contracting plumber knows when he esti 
mates a job his competitor has to figure the same kind of 
pipe fittings, so much labor on a job;—he knows, if he has 
But 
where there is no law governing plumbing, unless he edu 


honest competition, he will get his share of the work. 


cates the community, he has to compete with the handy-man, 
skin 


say there is such) and various others. 


the jack-ot-all-trades, the plumber (I am = sorry to 
It is up to the plumber 
to tell these people why a fixture should be trapped and why 
each fixture should be vented, why the waste pipes should 
be iron, lead or brass instead of tin, cement, terra cotta or 
wood; why a septic tank is a better way to dispose of the 
sewage than to run it out in the open, or to a cesspool; the 
danger of polluting the water supply; the breeding of flies, 
In tact, if the plumber wishes to 
mail house wrecker, 


the junk dealer on outside work, he must be able to show in 


germs of all kinds, etc. 


compete with the order houses, the 
a scientific manner that his work is the best, both from a 
medical and mechanical point, that he understands his busi 
ness and knows what he is talking about. 

August Taylor, Plumbing Inspector, 


Tacoma, Wash 


WHY MEN FAIL. 

Many years ago Bradstreet’s Journal established statisti- 
cally the fact that business success or failure is largely per- 
sonal—in other words, that the individual himself is chiefly 
responsible for failure to succeed. In 1918 the proportion ot 
failure credited to causes which are classed as originatine 
within the individual himself rose to its highest point, 86 
per cent, while outside influences were credited with causing 
i4 per cent. The 1919 returns were 
this, 85.9 per cent, being credited to the individual and 14.! 


almost identical with 


per cent to all other causes. In 1920 the proportion due 
to personal causes fell to 83.1, but even this was higher than 
in any year prior to 1917. The last four years, indeed, seem 
to have been in a class by themselves as regards this feature, 
no other year in the twenty-seven 
higher proportion than 82.3 per cent. 


preceding showing a 
To fully understand 
the above statement, it will.be advisable to examine Brad- 
street's groupings of the causes of failure proceeding from or 
inherent in the individual as compared with those outside 
kis control: 
A.—Due to faults of those failing: 

Incompetence (irrespective of other causes). 

Inexperience (without other incompetence). 

Lack of capital. 

Unwise credits. 

Speculation (outside regular business). 

Neglect of business (due to doubtful habits). 

Personal extravagance. 

Fraudulent disposition of property. 


BR. 





Not due to faults of those failing: 

Specific conditions (disaster, war, floods, etc.). 
Failures of others (of apparently solvent debtors). 
Competition. 





A Third of a Million. 
Orders for a third of a million stickers have been received 
” The sticker was shown in colors 
on page 82 of the February 26th issue. 
“Take a Bath Every Day” 


by “Domestic Engineering. 
You can boost the 
campaign at a cost of only 45 cents 


per thousand. How many do you want? 








ELDED PIPE FEATURE of LARGE 
HEATING PLANT 


Forced Hot Water Installation in Six Buildings of Automobile 
Body Factory in Cleveland—Has Main, Branch Connections 
and Header Openings Welded to Eliminate Future Repairs 


(In Two Parts—Part |) 


By L. M. Emmett 


VERY large, as well as interesting, heating installation 


is being completed in the automobile body building 


plant of the Fisher Body Company, at Cleveland, 


Ohio. The work is being done by Baker, Smith & Company 


trom the Chicago ofhce, under the direction of their branch 


manager, Arthur Brueggeman. The plans and specifica- 
tions are those of Albert Kahn of Detroit. 
The plant is very modern and of the highest grade in 


| 


design and materials used, and the methods of installation 


developed betore beginning the work, and during its prog- 


ress, indicate a highly developed engineering organization on 
the part of both the architect, and the heating contractors. 

There are six buildings in the present group, including 
the power house, and the heating method used is that of 
torced circulation hot water with live steam to the dry kilns. 
(here is a total of 155,000 sq. ft. of radiation in the group. 
\ll of the heating equipment is located in the power house. 

A very notable feature tending to the elimination of future 
repairs and attention is the use of Van Stone joints, and 
main, as well as 
The 
respects, 


the welding of branch connections to the 
the welding of the main itself and the header openings. 
grouping of the heating surface is also, in many 
unique, as is indicated in the detail drawings referred to later 
on. | 

Fig. 1 shows a floor plan of the power house and Fig. 2 
1 gives in detail the location of the ap- 
pertaining to the piping 


connections thereto, while Fig. 2 shows the relation of the 


an elevation. Fig 


paratus heating work, and the 


boiler equipment and the main features of coal and ash 
handling equipment, stoker, sawdust blowers, etc. 
The 


equipped with automatic stokers, engine driven, and are also 


boilers consist of five 500 h.p. water tube boilers, 


equipped with blower for the delivery of shavings and saw- 


dust, which accumulate from the manufacturing operations. 


Each boiler is furnished with a steam soot-blower set: 


a feed water controller, and each is equipped with an au- 
tomatic non-return stop valve and gate valve at connection 

Blow-offs are supplied for both surface 
The operate at 125 


installed in the of each boiler, 


to the main header. 
and underwater blow-off. boilers will 
lb. A meter 1s feed 
these being of the recording type and of capacity sufficient 


each, at 200 per cent of 


line 


to serve 550 boiler horse-power 
rating. 

Air is supplied to the stokers by 2 fans, each driven by 
a 7x9 fan engine. A blow-off tank 42 inches in diameter and 
5 feet high is located on the boiler room basement floor. 

The feed water heater is of the open type, is located on 


the engine room floor, and connections are made as shown 


540 


in Fig. 2. The main exhaust is run to the atmosphere 
alongside the heater and a cast iron exhaust head is placed 
at the top. A_ back placed in the 
having a pressure range of 0 to 15 lb. All 
engines, pumps, and air compressors are joined into the 
main exhaust header leading to the heater, and connections 
taken off 
Below the tee branching to the heater, a copper expansion 
placed, and above this joint the exhaust line is 
supported by the steel work of the building, thus reliev- 
ing the heater connection of the strain due to the expan- 


pressure valve is line, 


exhausts from 


leadine to other fixtures as described further on. 


joint is 


sion of the piping. 
There are two fire pumps, each being of 1,000 gallons per 
turbine driven, and having 4-inch main 


header, 


minute capacity, 


steam from separate connection to main 
and 8-inch exhaust which is taken direct to the atmosphere 


There are two boiler feed 


supply 


without passing through heater. 
pumps, connected to the line from feed water heaters, de- 
livering to the boilers, and being operated by steam tur- 
furnished for domestic cold water 
motor driven triplex pump for 


bines. One pump is 
booster service, and one 
drinking water circulating service. 

There are 1,000 cu. ft. per minute air compressors, 


one of these being motor driven and one engine driven. 


two 


The engine driven set is connected up complete with steam 
and exhaust lines, cylinder and throttle drips, and the water 
connections to the cylinder jackets, and oil feed lines. An 
oil separator is connected into the exhaust line, discharging 
the drip to the sewer. 

Three after-coolers are located alongside the air com- 
pressors, and these are also furnished with water connec- 
tions for cooling purposes, as well as the air connections 
from the compressors and to the 6-inch air main leading 
to the buildings. 

The feed water heater is of the type having cut-out valve 
mechanism, thus eliminating the usual 3-valve by-pass, and 
is also equipped with an oil separator, having trap which 
discharges the grease and water to the sewer; cold water 
make up to the heater is under automatic float valve con- 
trol, and overflow valve is provided. Discharge from high 
pressure steam traps and from the condensation pumps 
comes direct to the heater. 

Piping connections are included for two domestic water 
heaters, furnished with high pressure connections through 
a reducing valve and having trap discharging condensation 
to the feed water heater. 


The main steam header is 12 inches in diameter making 
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circuit, provided with valves so as to divide the main and which have been made up on a “Van Stoning” machine are 


permit passage of steam in either direction. Connections to kept on the job. When it is desired to connect to a valve 


serve the various apparatus are taken off as indicated. The or to a fitting, the short piece, known as a “neck” is made 


entire main is of extra heavy pipe, and branch connections up to the valve and welded to the pipe as indicated in the 


are made by the use of Van Stone joints and by welding. drawing 
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The Van Stone joint is shown in Fig. 3, and the means of [Traps are located at several points, to drain points in the 


making up connection to valve, and to fittings, where de- main, and other places where condensation may collect. 
sired, is shown in Fig. 4. For this purpose, in order to Traps are located also on the air lines. All are of the open 
simplify the process of erection on the job, short pieces bucket dumping type, and those carrying pressures over 10 
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lb. are by-passed with 3 valves, and in addition have a 


v%e-inch open blow-off or try-valve connected to the dis- 
charge side between the trap and the valve, for use in start- 
and in testing the the trap. All steam 
traps on high pressure lines discharge to the feed water 


Those on the air line, and those having oily dis- 


ng, operation of 
heater 
charge connect to the sewer or blow-off tank. 

All high pressure piping is of steel and sizes 4 inches 
2 inches and under is standard 
All piping 


and over are extra heavy; 3! 
weight. All other piping is standard weight. 
“spelterized.” 

“Van 


flanges where used. 


Stone” or 
All 


All joints on high pressure lines are 


welded, with extra heavy steel 
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shop, mill building, stock building, and the kiln building 
which is in the mull building. 

The relation of the buildings to each other and to the 
power house are shown in block plan. They are served 
from the power house by piping located in the tunnels. 
The dry kilns are served by a high pressure steam line, 
which also provides steam for other manufacturing pur- 
poses. The heating work proper is by direct cast iron 
radiation, it being all of the wall or ceiling type, and hav- 
ing supply and return connections to each group, the medi- 
um of distributing the heat being hot water and its circu- 
lation being made positive by the pumps located in the 


power house. 


Located at the point shown in Fig. 1 are 3 heaters con- 
necting to the hot water circulating main which is 12 inches 
in size at heater 1, increasing to 16 inches at heater 2 and 
heater 3. Each of these heaters has a capacity of 3,500 gal- 
lons per minute heated from 190 degrees to 212 degrees Fahr. 

Three turbine driven centrifugal pumps of same capacity 
as the heaters are used to maintain the required head to 
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fittings on high pressure lines 3% inches and under are ex- 
tra heavy screwed. Ground joint unions are used to make 
up small piping. 

All high pressure, low pressure, and exhaust steam lines, 
feed water lines are covered with 1-inch 85 per 
All hot water lines are covered with 1-inch 
the with tar 


and all 
cent magnesia. 


wool felt. and cold water lines with same 


lining. 

The feed water heater, feed tank, and the heating system 
heaters are covered with 1-inch 85 per cent magnesia blocks, 
and finished with 1-inch plastic 85 per cent magnesia. 
covering is overlaid with 8 ounce canvas jacket. 

The buildings to be heated are the body building, press 


All 


eee 





Fig 2.—Boiler Equipment, and Coal and Ash Handling Equipment. 


mains ot 


Return 


force circulation throughout the system. 
same size as the supply complete the circuit to the pumps. 

For handling the condensation from the heaters, there 1s 
provided a 24-in. by 60-in. by %-in. steel tank, to which is 
connected a turbine driven centrifugal pump. 

The dry kilns are heated by live steam brought to the 
kilns under boiler pressure, and reduced to below 10 Ib. 
by means of pressure regulating valves. The piping neces- 
sary to connect the steam coils is furnished and erected by 
the heating confractor, but the installation of the coils prop- 
er is being made by the National Dry Kiln Company of In 
dianapolis, whose contract includes the dry kilns complet: 


with all accessories. This part of the work, however, 's 











March 12, 1921 DOMESTIC 
very extensive, involving as it does the placing of about a 
quarter of a million ft. of 1-inch pipe in the kilns. The units 
are all under automatic temperature control, and each is 
equipped with a thermostatic trap. The condensation is 
collected in receivers, and is pumped back to the heater by 
2 electrically operated pumps. 
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Fig. 3.—Van Stone Joint. 


While the purpose of a dry kiln is to extract moisture 
from the materials it is to dry, this must be done under con- 
ditions of temperature and time which have become in late 
years an exact science. To the lay mind it would appear to 
be desirable to extract the moisture in the shortest possible 
space of time. That is a desirable thing to do too; but 
care must be exercised to avoid the damage to stock result- 
ing from excessive dryness of the air. This is all pro- 
vided for by maintaining exactly balanced conditions of 
cemperature and humidity in conjunction with the required 
time needed to do the work properly. Humidity therefore 
becomes a prime requisite; it seems odd to the aforesaid 
“lay mind” to deliberately introduce moisture into an apparatus 
whose function it is to remove it. But a little thought will 
suffice to prove the wisdom of this procedure. Those expert 
in the drying of wood have found that the degree of humidity, 
especially in this part of the country, varies not only from 
day to day, but also from hour to hour, in amounts suf- 
ficient to completely upset calculations based on tempera- 
ture and time made in districts where the vapor content 
of the atmosphere is very nearly constant. It becomes necessary 
then to establish a degree of humidity, and then the matter 
of regulating the heat to a required degree and maintaining 
it over a determined length of time becomes merely a matter 
of arithmetic. Steam sprays are placed in each compartment, 
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Fig. 4.—Connection to Valve. 


these being operated by diaphragm valves, which in turn 
are actuated by compressed air under the control of a small 
valve whose aperture is opened and closed by the expan- 
sion and contraction of a piece of cross grained maple wood. 

Other than the dry kilns, all of the heating throughout the 
entire plant is by forced circulation hot water. The most out- 
standing feature of the work, and that indicating the very 
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advanced methods used, 1s the substituting of acetylene welded 


joints in place of fittings on all openings required in all pipe 


T 


throughout the work of 2'4-inch in size or over. This will of 


course have a very important bearing on the 
this 


the gasket which must be used on all flanged work, but 


economical 


future 
operation of the work, as method not only eliminates 
also 
disposes of the threaded joint to which the flange is attached, 
and further, omits the cast iron fitting itself. Practically all 
chance of leaks is thus completely avoided, barring the actual 
wearing out of the pipe, or the splitting due to detective manu- 
facture; as this latter is very rare, it may be truthfully claimed 
that this is a leak-proof plant, insofar as the larger sizes of 
pipe is concerned. The welding of the pipe was extended 
even to the high pressure work, and the boiler header is free 
of joints except the flanges necessary to make up to the valves. 
Where these were used they were of the Van Stone type, hav- 
ing the end of the pipes turned over, faced, and made up di- 
rectly against the gasket; the flanges used being behind the 
shoulder thus formed, fitting loosely around the circumference 
of the pipe, and serving but to bolt the joint into position. 
The distribution of the heating mains from the power house 


to the various buildings is by means of tunnels of ample size. 
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Fig. 5.—Pipe Supports in Tunnel. 


Cross-section of the piping incident to the heating work 1s 
shown in Fig. 5. This shows the 12-inch supply main, the 12- 
inch return, the high pressure steam line and return, and the 
24-inch connection to the expansion tank, which is a part 
of the forced circulation hot water heating system; in addi- 
tion to these, the tunnels also accommodate the compressed 
air piping; sprinkler system; hot and cold water service piping ; 
drinking water; hydraulic service; and the electric cables. 

The pipe supports are shown in the diagram, and consist of 
upright angle irons bolted into inserts in, the construction at 
top and bottom. The pipe work is supported on cross-pieces 
made up of pipe secured to the angle iron by means of lock- 
nuts, and let into inserts in the wall. Expansion rollers are 
slipped over these supports on which the piping rests, and is 
free to expand and contract noiselessly. 

The expansion of the piping in the tunnel ts taken care of by 
means of expansion joints having guided wrought joints. 

(To be Continued.) 





Are people in your city being told that “A Bath a Day Keeps 
You Fit Every Way’? 

Stickers will keep them reminded. 

They cost only 45 cents per thousand. 

How many shall we send you? 








HE POLICY—PAST and PRESENT—o 
the NATIONAL ASSOCIATION of 
MASTER PLUMBERS 


Parent Body of the Plumbing Industry Promoting the Cause 
of Advanced Sanitation and Correct Business Principles 


By D. F. Durkin, Jr. 


President of the National Association of Master Plumbers 


LOSE on to forty years ago 

a tew master. plumbers 

trom different sections of 
the country met and formed what 
is now known as the National As- 
sociation of Master Plumbers of 
the United States, Incorporated. 
its efforts were to promote sani 
tation and teach its members the 
correct methods of business prac- 
tices Realizing that an organi- 
zation of this kind would grow 1n 
numbers and that it could be made 
of real benefit to the public in 
encouraging appliances that would 
conserve the health and comfort 





f the people, and with the hope 

D. F. Durkin, Jr. that its own members might ob 

tain a return in knowledge that 

would warrant the outlay of both energy and expense that 
membership entailed. The pioneers of those days planned that 
this National \ssociatior should, at a certain fixed time in 
each year, meet in convention for the purpose of solving the 
problems that came before it and that at all times the interests 
of the master plumbers and the needs of sanitation as a public 
convenience should be in charge of subordinate’ branches 
known as state and local associations subject to the parent body 
choosing delegates to represent them at the annual convention. 


During the years that have elapsed this plan has been kept 
intact and the association has grown in membership and in 
usefulness both as a public institution and as a benefit to those 
who came into its ranks proving the wisdom of the plan and 
the vision of the planners 

There was success and failure in the past history of this 
organization. There were periods of progress and of dritting, 
but there never was a time when the principles for which the 
association banded together were not fostered even though the 
methods employed were sometimes proven to be faulty. 

As we have in past issues of this paper placed before its 
readers a description of the state and local associations with 
their purposes and their relation to the parent body, we shall 
devote this article to the work of correcting any wrong 1m- 
pressions that may exist regarding the activities of our Na- 
tional Association and placing before all who may be interested 
a short account of what we have done in the past and our pur- 
poses in the future. 

To the master plumbers of the country not yet within our 
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fold, we extend an invitation to join with us in the work of 
improving the industry. We court their closest investigation, 
feeling sure that, even with the mistakes from which no human 
institution is free, we can show a remarkable record of con- 
structive work and one that must merit their support, but while 
we are most anxious that our present ranks of ten thousand 
members be substantially increased we do not solicit any appli- 
cant having any false notions regarding our purposes or with 
any thought that we are openly or otherwise engaged in prac- 
tices that conflict with law. 

We are above all an American institution, pledged with all 
our resources to support the government and all properly con- 
stituted authority. All our past resolutions that conflicted with 
the provisions of the Sherman Act have been rescinded. We 
are determined to preserve our integrity and will not permit on 
the part of any of our members business practices or agree- 
ments that tend to create a monoply or restrain trade. We 
have much useful work to do in this new policy of safeguarding 
the public against the evils of faulty plumbing installation and 
teaching our members correct business methods on lines broad 
enough to give them a return without interfering with the rights 
of a neighbor or the violation of law and public policy. This 
is our new national policy. It 1s one publicly declared and 
unanimously endorsed by our entire administration. It is one 
that must merit the approval of the public and one that we 
hope all our members and those seeking admission into our 
ranks can readily subscribe to. We would grow but it must 
be not only in membership but in purpose. 

We shall review briefly our past policies and compare them 
with the new with a word regarding the duties of members 
and those more directly representing the national as state and 
local ofhcers. 

We have always promoted the cause of good plumbing. We 
shall continue in this work through our excellent department 
known as the Trade Extension Bureau, whose work is well 
known to all members of our industry. We shall support 
proper health laws and encourage young men to secure cor- 
rect training in the business. We shall promote increased pro- 
duction and the use of improved methods and appliances. 

In the past we fostered what was known as a policy of pro- 
tection, and for many years we flattered ourselves with the 
thought that one of the correct methods of our business was 
to dictate the method in which the material we used was to 
pass from the manufacturer to the consumer claiming that these 
goods were never a finished product until they were installed 
and that they should be sold to those only who were known as 
retailers. This policy conceived and promoted with the most 
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honest intentions became a coercive measure. We _ published 
lists and in some cases our members dictated the selling policy 
of dealers. We found in later years that this policy was not the 
correct one—that it was in violation of law—and the depart- 
ment of Justice in a contest at court won a decision that our 
association must abandon it. We promptly complied with this 
decision, rescinded all our resolutions dealing with this subject 
and others at issue, and reconstructed our constitution and by- 
laws in keeping with the mandate of the courts. 

We are somewhat fearful at times that our entire membership 
has not fully realized this changed condition and may foolishly 
commit some act that will make them liable to a breach of the 
law—depending too much upon the advice of attorneys or in an 
enthusiastic effort to members clamor for 
trade protection. 


secure new who 


This is not the new national policy and we will not support 
actions of this kind on the part of individual members. There 
must be no monopoly or restraint of trade on the part of our 
members either in the local, state or national. There must be 
no agreements that restrict the right of the individual mechanic 
to seek employment where he will. There can be no price- 
fixing pools or arrangements to collect what is known as esti- 
mating expenses, except openly by making it a direct charge to 
the client. In a word there can be no violation of law even 
with the advice of attorneys. 

The Sherman Act is a real live issue and we are pledged 
to conduct our business in accordance with its provision. It 
is, therefore, the first duty of membership to subscribe to this 
new policy, and keep all local and state work in conformity 
to the national purpose. By so doing we shall bring our asso- 
ciation a step further in its march of progress. 





SOME THOUGHTS FOR THE PRESENT. 





By “Lookahead.” 





(Submitted in the February Letter-Writing Contest.) 


HAKESPEARE says: “Sweet are the uses of adversity.” 

All of us now have an opportunity for some applied 

philosophy. We have gone on, all our lives, chirping 
the pretty thought that we can rise above adverse circum- 
stances, and turn apparent weaknesses into strength. Une 
deniably these are times that try the souls of men; we are 
in a period of stress and strain due to the after-the-war ad- 
justment of social and business life. The weak will go 
down in defeat and the strong will survive, and may even 
come forth from the struggle, bigger and broader and better 
men. 

It behooves all of us to take advantage of the enforced idle- 
ness of much of our days to study and plan to strengthen 
the weak points in our lives and add new elements of de- 
fense and offense, so that we may carry on triumphantly 
through the trial, and gain in every way, to attain to bigger 
things when the better days come. 

I saw a diagram not long ago which appealed to me strongly. 
[t was a circle divided into four quarters, each being labeled 
in turn “Physical”; “Mental’; “Spiritual”; and “Social”. It 
referred to the necessity of a man’s being developed in perfect 
It illustrated graphically the thought that overdevel- 
opment of any of the four sides of our being would result in 
It refers particularly and entirely 


balance. 


an unbalanced condition. 
to the human being in relation to himself, and to other human 
beings, and does not take in his relation to business. I men- 
tion it here for the reason that if, entirely foreign to business, 
a man became developed in perfect balance as outlined, he 
would by that very fact have taken the most important step 
toward success in business, which could possibly be taken. 
Would it not be well then, now that time is on our hands, 
to chart ourselves out, much as Ben Franklin describes him- 


DOMESTIC ENGINEERING 


o45 


self as doing in his incomparable autobiography, and determine 
to make the most earnest effort to become better physically; to 
broaden our mental horizon by contact with keen minds; by 
reading books worth while; by concentration and by observa- 
tion; by attending lectures and good plays; become better spir- 
itually by joining in movements to uplift the race; by lifting 
our thoughts to higher and higher planes; develop the social 
side by a friendly attitude to everyone; by mixing with others 
at social affairs, at clubs and societies; by seeking every op- 
portunity to meet other men in business organizations and in 
movements to bring about improved conditions in our trade, 
our city and our national government? 

If you do these things, the principal part of the foundation, 
upon which the structure of your business will rest, will be 
laid. 

Now a word as to business itself, especially the business of 
plumbing and heating. A long acquaintance with successful 
men in the business leads me to lay down on the essential rules 
of success the following: Individual integrity. The quality 
of leadership—the ability to command and direct the activities 
The confidence of your 


that 


of others. Knowledge of the business. 


banker. A good supply house connection—one carries 
with it helpfulness in ideas, as well as financial strength and 
By financial strength | do not mean unrea- 


a 
ability 


delivery service. 


sonable extension of credit; I mean particularly the 


of the house to take advantage of market conditions at the 
right time, and the ability to carry large stocks. A well lo 
cated, clean, snappy looking place of business, with good win 
dow displays frequently changed. Membership in local, state 
and national association. A well paid, competent, and contented 
working force. Judicious advertising, in amount suited to the 
community and the business done. Personal sales ability. 
And, of course, it goes without saying, that sufficient capital 
is a prime requisite, and that “knowledge of the business,’ 
presupposes a regular reading from cover to cover of the trade 


magazines. 





WHY ADVERTISE? 


Federal Reserve bank reports a_ healthtul 


The New York 
trend back to normal in the financial world. 
welcome, and it can be retarded only by those of little taith 
subjects outlines four 


This tendency 1s 


A distinguished writer on economic 
principles for general consideration by business men. First, 


“keep a firm hold on your common, ordinary horse sense 


Second, “broader and wider tolerance than you have ever 
had before.” Third, “use of the blessed sense of American 
humor,” and, fourth, “take a new and firm grip on yout 


faith in the United States.” 

These principles truly may be said to be Lincolnian. Thess 
are the essentials of business optimism. But optimism without 
effort is as useless and dead as faith without works 

But times are uncertain, unemployment is growing, the bow 
dis¢ iple 


wows are imminent, and urrrrgh! etc., stammers the 


of little faith and no initiative. 

In answer to that the former president of the Lackawanna 
railroad replies: “Advertising is the key that un- 
locks the gates of the commercial prosperity and floods bus: 
It is the one factor in business powerful 


Its practical vali 


magic 


ness with new life. 
enough to turn disaster into success. 
in the fact that it stimulates consumption.’ 

Wherefore, concludes this scientific optimist, the logical time 


consumption 1s at low 


ie lies 


for persistent advertising is when 


ebb.—Cincinnati Enquirer. 





Making the “Take a Bath Every Day” Campaign Stick. 

Stickers will help to make the daily bathing habit stick in 
the mind of the public. They cost only 45 cents per thousand. 
See page 82, February 26th issue, for announcement. 








NCREASE PROFITS dy MAKING 
MORE SALES 


Get People in Your Shop by Having a Fine Showroom, Giving 
Better Service, Advertising, Etc.—Y our Overhead 1s a Fixture 
—A Bigger Volume of Business Reduces the Percentage 


By J.S. 


ENT, shop maintenance, salaries, light and heat, tele- 
insurance, delivery etc., are 
of master 
plumber and steam fitter is kept busy from morning until 


phone, taxes, expense, 


definite expenses, regardless whether a 
night, or whether his working force is busy on the average 
of only three-quarters of the time. 

Ninety out of every hundred master plumbers and steam 
fitters can handle additional work without greatly increas- 


ing their expenses. It costs almost as much to serve a hun- 


i. ye 
, 


+ 
» 
ss hf 
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Butte 


Older 


Room for An Increase. 
No master plumber or steam fitter is doing the maximum 
Additional customers can always be handled, or 
more service can be rendered active customers. Additional 
business is to be had by every master plumber and steam 


business. 


fitter, if he aggressively goes out after the new trade. 
To get new business does not require supernatural sales 
combined 


Additional 


powers—it requires just sound common sense, 


with the willingness to do a little extra work. 


at AR AS Hs. 


A Showroom with an Atmosphere of Individuality. It Is Building 
play of This Splendid Character Is a Distinct 


dred customers as it does to serve a hundred and fifty cus- 
tomers, but there is a great deal of difference in the percent- 
age of profit. To serve the extra fifty customers only adds 
slightly to the overhead, and the additional fifty customers 
will almost cut the percentage of overhead in two. 

If a master plumber and steam fitter is doing a business of 
$3000 a month. and then increases his business to $5,000, it 
means much additional profits. 
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Bigger Business for Charles MacAboy, of Butte, Montana. 
Benefit to the Plumbing and Heating Industry. 


A Dis.- 


business does not come to a store unless there is a certain 

something that influences people to remember the maste! 

plumber and steam fitter when in need of plumbing an: 

steam fitting. There must be something to attract additiona! 

business, more customers. Every master plumber and stean 

fitter can find ways and means for increasing his business 
The Magnet for New Trade. 


New business can be attracted by rendering better servic: 


‘ 
: 
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—giving the showroom an atmosphere of individuality— 
being the first to offer new bath room fixtures, new plumbing 
and steam fitting specialties, such as a new design of bath 
tub, or any other item that has proven itself practical and is 
not handled by the average master plumber and steam fitter. 

Many large stores figure their cost to operate largely by 
the cost of getting people into the store. To bring cus- 
tomers and prospective buyers into the store they offer spe- 
cials, advertise in the local newspapers, send out circular let- 
ters, etc. 

To get people into the showroom, a master plumber and 
steam fitter can make collections for local electric and gas 
service, establish a branch post office, if that seems practical 
and is needed in the neighborhood, he can take the agency 
for a local express company, or do any of a hundred other 
things that will actually bring people into the salesroom. 

You Must Wake Up People. 

In every community there are hundreds of homes where 
the pumbing and steam fitting was installed many years ago. 
Every one of these represents prospective business. The 
trouble is that in most instances the home owners do not 
fully realize how antiquated their fixtures are, and there is 
nothing that will more clearly bring them to realize the need 
of new fixtures, than the actual seeing of modern fixtures. 
If these home owners can be induced to come into the show- 
room of the master plumber and steam fitter, then attrac- 
tively displayed fixtures will go far toward suggesting the 
need of discarding the old style plumbing and fixtures and 
installing in their place the new and modern designs and 
styles. 

Many home owners realize the need of new plumbing, new 
fixtures, etc. They intend to see the master plumber and 
steam fitter about it at some time. The trouble is they 
simply never get to it. It is, therefore, often profitable for 
master plumbers and steam fitters to see these people, to find 
out what plumbing and steam fitting is needed and to induce 
them to have this work done at once. 

It may be a good plan to use the slack months of the 
year in going after this business. Advertising in the news- 
papers, or through circulars direct by mail, offering to give 
a discount on all work done during certain dull months 
may bring a good many of these prospective buyers into the 
sales room. In such advertising it is always well to give 
the telephone number, so that the prospective customer can 
simply telephone the master plumber and steam fitter, ask- 
ing him to call. The average human being is more or less 
lazy and does not want to do more than is necessary. Ifa 
man can simply use the telephone, he is much more apt to 
answer an advertisement, than if he is required to go to 
the salesroom, perhaps many blocks out of his way. 


Study Your Locality. 

If the master plumber and steam fitter expects to get the 
maximum business from his territory, he must study the 
surrounding conditions. He should also become acquainted 
with architects and contractors. In hundreds of instances 
orders are sent out of town which local contractors could 
handle very nicely. 

Since it costs money to induce prospective buyers to come 
into the shop, the contractor should take full advantage of 
the customer’s presence in his salesroom. This means not 
only selling the items which the customer asks for, but also 
suggesting other possible requirements. It is easy to find 
out what sort of fixtures are in the customer’s home, and 
once this is known, it should be comparatively easy to find 
other items which he can use to advantage. 

Prospect Cards Make Good Mailing List. 

It often happens that a customer shows an interest in cer- 
tain items, but puts off the actual buying. In instances of 
this kind it is profitable to make out a prospect card, on 
which should appear the customer’s name and address, the 
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kind of fixtures in his home, and a list of the items in which 
he has shown an interest. 

These cards can be made a most profitable mailing list, 
and the master plumber and steam fitter can send out ad 
vertising literature and personal letters from time to time so 
that ultimately the customer will buy all the fixtures, etc., in 
which he has expressed an interest. To make sales of new 
hxtures to replace the old, the customer must be told that 
nothing is gained by putting off the actual purchase of the 
items, while on the other hand the customer will gain the 
comfort and enjoyment of the items just as soon as installed 
in his home. 

Attractive window and salesroom displays of bath room 
fixtures often are a great aid in helping people to make up 
their minds that these fixtures are needed in their homes. 

What would make a more practical wedding gift than a 
bath room cabinet and a complete set of the fixtures usually 
found on the walls of a bath room? Yet people do not think 
of bath room fixtures for gift purposes because the idea has 
never been suggested to them. The department stores sell 
these cabinets in large quantities, simply because people 
happen to see them there. 

The people who come into the master plumber’s and steam 
fitter’s showroom represent only a small percent of the total 
possible sales. For every person who comes to the sales 
room to make a purchase, there are a dozen who can be 
made to buy if approached in the right way and through 
the proper channels. The wide-awake contractor will have 
no trouble in finding these channels—and by doing so he 
will constantly be building up his business and sales vol 
ume, for one sale usually suggests another—and the more 
customers come into the sales room, the greater will be 
the sales. 1921 will reward fighters. The man or concern 
who fights for business, for more sales, for new customers, 
is the one whose business will grow most rapidly. 


a ED 





You can help to boost the 

“Take a Bath Every Day” campaign 

By using stickers 

On every piece of mail 

That leaves your office. 

They cost but 45 cents 

Per thousand 

And scores of contractors 

In large cities and small towns 

Are using them every day. 

You can help to make this campaign 
A national success. 

Are you a booster? 

Prove it by sending your order today 








The Treasury expects $500,000,000 in -income and profits 
taxes on March 15th, the next installment date. This is nearly 
$300,000,000 less than the amount collected during similar period 
last year. 

One hundred and ten persons and corporations were in- 
dicted by the New York Federal Grand Jury investigating 
building material conditions in New York. 

Returns specially compiled by “The Journal of Commerce’ 
indicate that during February 838 companies with an author 
ized capital of $100,000 or more were incorporated under the 


laws of the principal states, representing a grand total of 
$654,375,800. This is the poorest showing since April, when 
approximately 500 new enterprises took out charters, with an 
authorized capital of $515,665,300. In February a year ago 945 
companies were incorporated, with an authorized capital of 
$1,158,861,000, while in January of the present year 1,189 con- 
cerns were organized with a combined capital of $1,243,460,200. 
Since January 1st incorporations have reached $1,897,836,000, 
compared with $3,439,321,600 in the same period a year ago. 
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Brain Capacity Determines Profits and Success—K nowledge Essential 


tu Progress—The Wishbone Doesn’t Get Results, it Takes Backbone 


By J. C. Greenberg 


\Vi 


but seems unable 


ua triend who tries very hard to be a success 


to reach his ideal? If you have such 

a triend, have you noticed how hard he is always work- 
ing, and with 
der class ” bi 
nothing but disappointment 
it, he 


all his good intentions he is always in the plod- 
drudges all day—all week—all year, and meets 
If you should speak to him about 
will invariably tell you that it is not his fault—it is hard 
luck. He knows every angle of hard luck, and knows more 
about it than he does about everything else. That is why he 
is so good at “hard luck.” 
it, I believe 


can prove it. 


To tell you the honest truth about 
him. I believe that he is in hard luck, because | 
His hard luck is in the fact that does not know 
the difference between knowing and doing. His idea of suc- 
cess is that all a business man has to do 1s to try, and if he 
does that, he has fulfilled his mission in the world, and it 1s 
up to luck to do the rest. A man with such ideas ts certainly 
in hard luck. It is Ats hard luck to be sure. Here 1s how it 


works out. 


Achievement in Proportion to Knowledge. 
every individual can do only as much as he knows. No man 
ever lived who could do anything that he knows nothing about. 
A man can be likened to a quart pail. If a quart pail can 
only hold a quart it is impossible for it to serve a gallon. There 
is no law in this world which will enable a man to get a gal- 
lon out of a quart. If the whole world, with all its armies 
and navies were to go to war over this question, the result 
be no different. 


would The quart pail would still serve one 


quart and no more. It is the same with the man in “hard 


luck.” 
This is why he ts in hard luck. 
possible. 


he wants to do. 


He wants to serve a gallon, with only a quart capacity. 
He is trying to do the t- 
Every man must have knowledge to do the things 
If a man has little knowledge, he can only do 
little things. If he has more knowledge, he can do more things, 
and if he has great knowledge, he can do great things. All 
the good intentions, and all the good wishes will not give him 
the power to do more than he can do. Everything in the world 


has been done because there was a “know how” to it. In 
order to do the things you have planned for the future, you 
must make sure that you know the how of it. If a business 
man is of the quart size, and happens to have a gallon of good 
intentions, but does not get a gallon of knowledge, he will cer- 
tainly be in “hard luck,” and nothing on earth will save him— 
CXCEPT knowledae. 
The Price Is Effort. 

The brain of the human being is capable of unlimited knowl- 
There is no limit as to the amount of knowledge a man 
The 
success of any business man is only limited to the amount of 
knowledge he has about his business. The more he knows the 
A good intention is nothing more than a 
promise to yourself. It is a sort of mortgage on what you 
have not got. Why go into debt for anything that you have 


It only makes you a bankrupt mentally, and dis- 


edge 


can have, if he will only pay the price for it in effort. 


more he can do. 


not got? 


*Copyright, 1921, by J. C. Greenberg. 
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couragement will hound you and plague you till the day the 
undertaker comes and takes you to your last resting place. 
After all, business is nothing more than service. You, as 
a business man, have opened up your place of business as a 
public institution. You invite the public to come to your place 
of business to be served. In exchange for that service they 
Now 


then, how can you serve the public, unless you have the knowl- 


pay a certain price, and they expect to be served well. 


edge of your business so that you will be able to give the 
service that the public expects to get. 

You, as a business man, expect to get a certain service from 
If you have a quart brain capacity, and your busi- 
ness demands a gallon of business thought, you are certainly 


your brain. 


in bad. 

[t should be just the reverse. You as a business man should 
have a gallon brain capacity for a quart business. Then you 
will be able to expand, and by the time your business has 
reached the gallon size, your brain will have advanced to 
greater capacity and you will have fitted yourself for still 


bigger business. 
Knowledge Means Success. 


It takes sacrifice, pa- 
This is 


Business is hard to the 


It is not easy to acquire knowledge. 
tience, perseverance, pluck and, above all, will power. 
why business is not an easy thing. 
man who does not know about it. 

Knowledge gives one the power of conviction, and when he 
has this power, nothing can stop him on the road to success. 
It’s not luck that pulls you through, it is pluck. 

If the hard luck business man would only forget his “hard 
luck” and begin to dig, d-i-g, d-i-g for knowledge, he would 
soon surprise himself by seeing how much he really missed 
in the good and satisfying things of life. 

Ignorance is an ugly word. One does not like to have it ap 
plied to himself. Yet, many business men are ignorant, not 
so much in the things pertaining to their business direct, as 
to the recognition of the fact that they should have more brain 
capacity. 

A gallon of brain capacity will earn for the business man 
much more in actual profit than a quart capacity will. It is 
like a quart pail—it cannot possibly serve a gallon. 

It certainly takes a broad-minded man to say to himself that 
he is deficient in his business. Human conceit is the rust which 
stops progress. Every being is a candi- 
date for more knowledge. Every human being has the power 
Will power is the 
good old oil which greases the machinery of business progress, 
and if you have not this oil for your machinery, you will soon 
hear that old squeak calling your attention to the fact that 
your business machine is getting rusty. The dismal squeak 
will talk to you like a phonograph. It will say to you at first 
“squeak, squeak, squeak” and before you realize what it | 
really saying you hear it say, “weak, weak, weak.” It is tel! 
ing you the truth. It is warning you. 

The alibi kind of a business man, if he does stop howling 


business human 


and the room to acquire more knowledge. 
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his hard luck, will adopt a new one. He will blame his ill 
success on pull. He will tell you that he has no pull, and 
without a pull he cannot succeed. Pull indeed. It is the excuse 
of a craven. Of a coward. Just why should some one pull 
him out of his own ditch? He has made it, he has used that 
shovel which is called ignorance to dig the ditch. Now he 
cries for a pull to get him out. He knows that the only differ- 
ence between the ditch and the grave is very small. The grave 
is only a little wider and deeper—that’s all. 

“Pull” Means Initiative. 

Still, he does need a pull. Yes he does. Let me at this 
time prove to you that he meeds a pull, and needs it badly. 
Poor fellow. Everybody needs a pull—but he must furnish 
the power behind the pull. No one has power to spare. Every- 
body needs all their power to pull what they have, because 
everybody has a load to handle, and it takes all the pull they 
have to manage their own load. 

Did you ever hear a powerful speaker deliver a lecture? 
Did you ever notice how he pulls the audience to him? Did you 
ever notice how he pulls the dollars to him? Did you notice 
how irresistible he is, and how the audience just sits and takes 
notice? This is pull on the part of the powerful speaker. His 
pull commands attention, and appreciation. He has a pull, and 
is appreciated. Why is this? Is it a secret? No, it is no 
secret at all. Nothing 1s a secret. Nature has no secrets. 
The powerful speaker, merely recognizes the great fact, that 
in order to impress the public, he must know his business. He 
must have a pulling brain in order to have a pull. The hard 
luck business man was right, was he not, when he said that 
he has no pull? Of course he was. But his wewpoint was 
absolutely wrong, that’s all. As soon as he realizes the right 
viewpoint, and gets the cause of a pull, he will have what he 
wants someone to give him—a pull. No man dare expect to 
get more than he gives. If the “hard luck” business man yells 
hard luck to his audience he will get what he is looking for. 
That is p-i-t-y. Pity gets him nothing. It merely lessens his 
chances for success, and loses his self respect. 

Just forget forever the word luck. It was not made for the 
business man. The word “luck” was made by the writers 
of fairy tales many, many years ago, to amuse the children. 
It is a pretty word, and covers a multitude of sins. The busi- 
ness man cannot cover up his sins of ignorance. It is an afflic- 
tion that he himself must cure, and the cure is knowledge of 
the business in which he is engaged. 

Luck is only a weak alibi when used seriously in business. 
It is a killer of ambition, and a retarder of progress. 

You can solve your own problem in this way. If you are 
25 per cent efficient, then you have 75 per cent hard luck. As 
you imcrease your efficiency value with knowledge, so do you 
decrease your hard luck. There is no other way out. A busi- 
ness man is either efficient or he is inefficient. He cannot be 
both at the same time, because, inefficiency is merely the ab- 
sence of efficiency. Ignorance is the absence of knowledge. 
Poverty is the absence of riches. Darkness is the absence of 
light, and so on down the line, marking success from failure. 

Inefficiency is easy. All you have to do is to be inactive and 
you are inefficient. It is the easy way. You don’t do, and you 
don't get. That is very simple indeed. 


How To Be Efficient. 

True efficiency is hard. It is the fighting of contrary ele- 
ments, the overcoming of laziness, the erasing of ignorance, 
and the killing of indifference. Success is hard that is why 
so very few business men succeed, and so many fail. It is be- 
cause nothing that is good is easily secured. Effort brings its 
own reward, and the greater the effort, the greater is the re- 
ward. It was well said that, “he who serves best profits most.” 
Your success is governed by the value of the service you 
render. Success is the “Medal of Distinguished Service” which 
the world places on the breast of the efhcient man. 
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“WHY DOESN'T MY BUSINESS PAY?” 





By I. Hellmuth Clucas, W. L. Clucas & Co., Sanitary 
Engineers, St. Louis, Mo. 





(Submitted in the January Letter-Writing Contest.) 
HAT a genuine com 
mon-sense question to 
ask oneself when this 1s 

the existing condition, and | 
venture the statement that not 
more than 10 per cent of the 
master plumbers could claim ex 
emption on this question. 

For years the master plumber 
has groped his way, and just at 
the present he is made to realize 
more and more the opportunities 
that have gone by; suggestions 
have been offered in trade jour- 
nals and association communica- 


tions as to the best methods ot 





procedure to develop and bring 
the plumbing business to a high 


1. Hellmuth Clucas. 


er plane that it might be poss1 
ble to enjoy the profits and prestige that members ot the craft 
are entitled to after devoting so many years to bringing sani 
tary conditions almost to perfection. 

Sanitation is a public demand in all cities, towns, great insti- 
tutions and homes, and this goes to make the master plumber 
all the more important in his community, and you can imagine 
the field that lies before him, not in volume alone, but in profits. 

This brings me to my point of “Why doesn’t my business 
pay’” There are several reasons that challenge this condition, 
but the one, I believe, the most important, the most discussed 
and yet the least considered and understood, is the item of 
overhead, or in other words, the general expenses of your busi 
ness. On this very item hangs the most vital decision that any 
man entering business today has to make. His good judgment, 
if he has any, will display itself in his policy in handling this 
thing they call overhead. 

A great majority of our business failures can be traced to 
excessive overhead, it is true, but very few plumbing bust- 
nesses fail because of this. It is just the reverse—they fail 
or lose money for the lack of a good, fair overhead. They 
are content to conduct business on a back street, alley or even 
in barns, coupled with incompetent office help, and on these 
places of business they will flash signs that immediately create 
disgust, 1f not contempt. 

This class of business man can never succeed; in the first 
place, he has lost respect as a merchant, and secondly, his sys- 
tem of accounting never permits exposing the facts that are 
most essential to any business, that 1s, his true standing finan- 
cially. So this man continues on to a point where he really 
dreads to know the status of his business, being satistied with 
a bare living. When he has reached the years, that entitle 
every successful man to enjoy the comforts and ease made 
possible by a business that has paid, he must still continue his 


‘ 


erind until the end “unhonored and unsung.” 





Have You a Thousand Customers? 

If so, for only 45 cents, you can tell every one of them that 
“A Bath a Day Keeps You Fit Every Way.” This publicity 
is in the form of stickers, one million of which have been 
printed by “Domestic Engineering.” A third of that number 
has already been purchased by live manufacturers, jobbers and 
contractors, who are anxious to boost the “Take a Bath Every 
Day” campaign. Page 82 of the February 26th issue shows the 
stickers in colors. Send your order today. 
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This department is a clearing house for ideas and is open to every reader of “Domestic Engineering.” 
in are replied to at the earliest possible moment by “‘Domestic Engineering,’’ and this department can be made more 
valuable if readers themselves will help the man who needs assistance. 
had similar problems, or know from experience how the faults can be remedied, do not hesitate to send in your comment 
it will be some satisfaction to you to know that you have helped a fellow craftsman and a pleasure for us 
“Every man owes some of his time to the upbuilding of the profession to which he belongs.” 


or criticism. 
to pass on the data. 





Problems sent 


Read the questions and answers. If you have 
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ABOUT CHANGING A GRAVITY STEAM HEATING 
SYSTEM INTO A VAPOR-VACUUM OR 
VACUUM HEATING SYSTEM. 


——— —— 


Editor, -Herewith you will find 
a sketch of a two-pipe gravity steam heating system which 
We to know what can be done in 
regards to stimulating the This job seems to 
weather, but when the ther- 
it is rather sluggish. 


“Domestic Engineering”: 


we installed. would like 
circulation. 
circulate all right in moderate 
mometer hovers around zero, 

lhe the seem to have much life. 
The conditions surrounding the flue are: Size, 16-inch round 
tile, 40-ft. big tree standing aside of flue, 8-inch tap 
taken from boiler smoke pipe for a forge in basement. The 
has a damper that is shut off when forge is not in use. 

The and the coil and skylight office were an 
after-consideration. The originally planned for a 
garage but when completed was rented for a machine shop 


fre in boiler does not 


high, 


forge 
otnce in 


job was 








An examination of the sketches submitted with this letter 
would seem to indicate that the trouble reported is not due 
to the method of installation followed. The system 
to be very well designed. 

Fig. 1 shows the foundation plan and Fig. 2 the first floor 
plan of the building. As no elevation plan was submitted 
we must judge the height and character of the building from 
the incomplete data given. There is evidently no basement 
under the building with the exception of a boiler and coal 
room excavated under one corner. We assume that it is 
a one-story structure, open through girders to the roof (no 
ceiling) and that the height from the floor to the under side 
of the girders is about 12 ft. We assume this to be the 
facts, as the height of the supply risers is given as 12 ft., 
and the words “open attic” are noted on the foundation plan. 

The piping is erected as an overhead supply system. The 
bottom of the coils are three ft. above the floor, and the 
returns are run under the coils to the point where drop is 


seems 

































































which necessitated making the change. The coil in the made through the floor. The only criticism we have to 
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Fig. 1. 


ofhee, we understand, can be improved upon but neverthe- 
less you can mention the faults as you see them. 

The information we are desirous of knowing about this 
system Can it be changed into a vapor-vacuum or vacu- 
um system without materially changing the piping or valves, 
if so, what should be done? We are also open for any in- 
formation regarding the gravity heating system. 


Ohio 


1S: 


B. M. M. 
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ofter regarding the construction of the apparatus is that a 
supply header should have been constructed across the 
bciler and an equalizing pipe should have been provided 
connecting with the return. 
On the foundation plan the following information is given: 
All pipe coils made of 1%-inch pipe. 
One 10-pipe coil on north wall 33 feet long.... 
Two 6-pipe coils on north wall 100 feet long.... 


141 sq. ft. 
516 sq. ft 


oo 
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Two 6-pipe coils on south wall 100 feet long.... 516 sq. ft. 
One 10-pipe coil on west wall 33 feet long.... 141 sq. ft. 


pS aa a ECE 1,314 sq. ft. 

Correspondent, evidently in error, gives the total footage 
of radiation in the coils as 1,419 sq. ft. 

Assuming that the total surface in the coils and connec- 
tions approximates 1,500 sq. ft., it should be taken into con- 
sideration, when determining boiler capacity required, that 
the coils will condense 20 per cent more steam than cast 
iron radiation, therefore 1,500+20%=1,800 sq. ft. The capac- 
ity of the boiler is given as 3,000 sq. ft., and it should be 
ample for the work. Allowing a safety factor of 50 per cent 
in addition to the actual radiation or requirements and a 
boiler of 2,700 sq. ft. capacity should be sufficient. 

We think that the trouble reported is due entirely to poor 
draft. The big tree standing near the chimney may affect 
the draft, but aside from this condition, the flue is not large 
enough nor high enough for the work demanded of it. A 
down draft boiler requires a larger and higher chimney 


than a boiler of the regular type of equal capacity. This 
<—__— 150-0" 
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There is no steam heating system, open to the atmos- 
phere, but what can be improved by keeping the pressure 
For the system we are discuss- 
the 


of the atmosphere from it 
ing this change would not be 
chimney flue trouble is corrected. 


very beneficial unless 





HOW TO HEAT A BUILDING FROM A ROUND 
HOUSE, 400 FT. AWAY. 





Editor “Domestic Engineering” :—I have a job for a railway 
company that is erecting a building about 400 ft. from a round 
house, and they want me to install a steam heating system in 
the new building from a steam main carrying 50 pounds pres- 
sure in the round house. I wish you would suggest the best 
method of installing this plant to give best results using the 
necessary apparatus for taking care of condensation and the 
best location to put reducing valve to reduce pressure to about 
5 pounds in building to be heated. Would it be 
nomical to run drip from radiators in new building (which only 
requires about 400 sq. ft. of steam radiation) into sewer, rather 


more eco- 


than to run a separate line back to power plant and round 
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chimney is hardly sufficient for a boiler of the regular type. 
The best practice calls for an 18-inch flue 40 ft. high, or a 
17-inch flue 50 ft. high for a 3,000 ft. boiler of the regular 
up-draft type. If it became necessary to use a 16-inch flue, 
it would have to be at least 60 ft. high to do the work 
properly. 

Correspondent does not name the make or type of boiler 
used but we suggest that should the*manufacturers be asked 
as to the character of the flue required they would advise a 
chimney at least 50 ft. high and a flue area of at least 250 
sq. inches 

As to changing the system to vapor-vacuum or vacuum, 
this can be done with but very little change in the piping. 
There must be sufficient height in the boiler room so that 
the returns can be brought back 24 or 30 inches above the 
water-line of the boiler. Thermostatic or float traps should 
be installed at the return end of the coils and on the drips 
or bleeders of the supply risers. The 2-inch return pipe 
which crosses a section of the building underground should 
be raised to a point immediately below the floor. In other 
words it should be changed to a dry return. In this man- 
ner all returns become combined return and air lines and 
should be kept from 24 to 30 inches above the water line 
of the boiler, the height depending upon the character of 
the air exhausting and vacuum appliance used. 


“ 


house, as | believe the water returning to the boiler would be 
considerably cold when it finally reached the end of such a 
long run. 


Ohio. D. M. 





We believe the best and most economical method of installing 
the 
there 


high steam line from 


inside 


this work is to run a 
round house to a point building 
place a pressure reducing the pressure 
to five pounds, or less, for use in the heating system. The 


supply or service line should be thoroughly insulated to prevent 


pressure 
the 
valve 


new and 


and reduce 


undue condensation of the steam. 

As to whether or not the condensation should be 
running a return pipe to the round house will depend upon 
If this condensation can be returned by 


saved by 


several circumstances. 
gravity it might be well to save it as by thoroughly insulating 
the return pipe but a small amount of the heat units in the 
water will be lost. If it is necessary to install and operate a 
lifting trap or other device we question the advisability of 
trying to save the condensation which amounts to not more 
than .25 pounds per sq. ft. per hour for the period the radiators 
are in service. The condensation from 400 sq. ft. of radiation 
is so little that the make-up water required at the boilers is 
very little as compared with the probable loss in other directions 
and therefore need not be seriously considered. 
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IN BUSINESS 


By Edward H. Schulze 


Editor’s Note:—This is the fifth of a series of articies on how to build business by mail. 


Former articles appeared October 9th, November 13th, and December 4th, 
Read the entire series if you haven't already done so. 
The author of these articles is one of the foremost authorities in 
He is successful himself and is endeavoring to help you 


15th, 1921. 
1921 a more profitable year. 
the country on making letters pay. 
make more money via the Uncie Sam route. 


you doimg to help make business better 


. Vl are 
Why not send a letter to the architects, the owners ot 
large manufacturing plants, to merchants, to aH ot 
your possible customers: 
What sort of letter 
\ letter that inspires, that helps create a good teeling, that 
makes men just know that business 1s getting better. 
Help drive away the clouds of depression. 
[his country has more gold than any other two countries 
combined. Its people have money—the profits made im the past 
four successful years are still in the banks—your saving bank 


deposits prove how wealthy this country has become. 
In this morning's newspaper, as | write this, I see that the 
changes it they were just. 


Unions would take 


ages will come down and so will prices but that 1s 


Raal wage 
| abor W 
right 


all 
public 


we will make profits through increased orders—the 
will come into the market and offset lower prices by 
buying imcreased quantities 
Here is a letter you can send to architects. 
Architect’s Letter. 
greatest business men in this country say tt will 
but they are 


4] 
- 
Lfié 


April 


‘ goin ] fo happen: 


Some of 


happen im some m June—some say, in July 


all sure at 1 
W hat? 


Lhe revival of business such as this country has been seeking. 


ludge Gary says “Conditions very good there 
will be a decided improvement within four months.” 

President Brown, of Alpha Portland Cement, says: “expect 
recovery middle of April or May, 1921.” 


I. S. Adams, of Yale University, says “Expect business re- 


covery will begin not later than June. 

When these men say that business will be on the up swing 
during the next few months, isn’t it time that you and I and 
other business man started in writing letters to his cus- 


ever) 
tomers and possible customers and spread the good news? 

I hope you will start sending this letter to at least ten of your 
business friends, customers, or prospects and invite them to do 
likewise. 
results will be endless chain that is going to surprise 


lhe an 


you—pleasantly. 
Sincerely yours, 


_ ee ————— 


Or, if you prefer, send the above letter to merchants, to 
manufacturers, to any one who has given you business or who 
might give you business in the future. Do your share to help 
bring business back to normal good prosperity. 

Another type of letter to possible customers: 

Possible Customer’s Letter. 

Business ts picking up. Spread the good news. 

This country is over-lowing with wealth. Crops have 
been better—saving bank deposits have never been so large— 


never 


~ ewe 
odedu 


) 


~~ 


1920, and January 
They will help you make 


the general prosperity of the people during the past four years 
has never been greater. 

With all these good signs business had to pick up—sooner or 
later. If you have not seen business improving, you will soon, 
for reports indicate thts to be the case m all parts of the 
country. 

lherefore it is not wise to watt until the rush to let us take 
care of your repair work. 

Maybe you have a faucet that ts leaking—or a radiator: that 
is wasting steam and proving a noisy mconvemence—or maybe 
you want more heat from less coal—better let me drop around 


, , 
Ind lO0OoR 


over your heating system, your faucets, your plumbing 

Won’t charge you anything to make the inspection. 
If I find everything O. K. 1 will tell you so and you will have 

the satisfaction of knowing everything ts all right. If I find 


something wrong—repairing it now will be cheaper than wait- 


; 
generally. 


ing until the damage becomes expensive. 
A stitch m time saves nine. 
Sincerely yours, 
\nother type of letter to possible customers. 
Possible Customer’s Letter. 
Waste. 
Stop and think what that word has done for this country. 
Ie have been wasteful—and are paying the price. Taxes are 
heavy—everything more—all because we have grown 
wasteful and let things go along as though we did not care. 
Perhdps you are wasteful in your home right ths minute. 
Are you sure, for example, that you are getting heat with as 
little coal as you should? Suppose we could save you two or 
three tons of coal a season by showing you how you could get 


costs 


more heat from less coal? 

Are you sure your radiators are not wasting steam—sure your 
faucets are not drippinf—sure every part of your plumbing 
equipment is right up to the job and 100 per cent efficient? 

[t costs you nothing to have me drop around and look 

ur plumbing and heating equipment. Maybe I will find some 
you a lot of money. Maybe I 


Ver 


undiscovered leak that will save 
will find everything O. K. 

Isn't it best to play safe and let me make the inspection? 
Won't charge you for it—jsust call me up when tt would be con- 
venient. My phone ts ——— 

Sincerely yours, 





Here are three good collection letters that will help you bring 
in past due bills. 

No. 1—Send Registered Mail. 

Enclosed find statement of vour account. I sent this to you 
before but I feel that you did not get tt otherwise you would 
paid the account long before this. 

To make sure you get it I send statement registered mail. 


’ 
nave 
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shall look for your check on or before the ——— of this month. 
Sincerely yours, 





If this does not do the trick—then send this letter: 
No. 2—Send First-Class Mail. 

Some men in my business employ collectors to call on you 
at your home or place of business and keep calling until they 
have collected the bill they have against you. 

This is sometimes embarrassing and inconvenient, especially to 
have the same man calling at your home or place of business 
day after day. One begins to suspect the man ts a collector and 
this hurts one’s standing in the neighborhood and in business. 

I want to collect the bill I have against you by mail, confi- 
dentially, if I can, 

Will you help me do this by sending check not iater than next 
Friday ? 

Sincerely yours, 





Here is the last letter in the series: 

No. 3—Send Special Delivery. 

Am tomorrow placing in hands of collector your bill of ——— 
owing since last 

You can send check at once and save yourself inconvemence. 

This collection work is merely in advance of issuing summons 
for action. 

I wanted to save you this and still hope to do so before the 
matter passes out of my hands and you are made to pay costs 
of gudqment, etc. 

Sincerely yours, 








* CORES 
- 


——— - 
<t_S Z 
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George Daley. 

George Daley, a master plumber operating for many years 
in Seattle, Wash., died recently at his home in that city 
after a prolonged illness. Mr. Daley was an esteemed mem- 
ber of the Seattle Master Plumbers and 
Heating Engineers. 

William G. Solomon. 

William G. Solomon, for several years eastern manager of 
the Josam Manufacturing Co., Michigan City, Ind., died at his 
home in Brooklyn, N. Y., on Tuesday, February 22nd, in his 
Death was due to heart failure, from which 
Mr. Solomon was well 








Association ot 


thirty-ninth year. 
he had been suffering for some time. 
known among the eastern jobbing and contracting trades and 
was recognized as a keen salesman. A pleasing personality, 
plus the ability to make friends, were among his best assets. 
His death came as a distinct shock to all who knew him, and 
his untimely death is deeply regretted by his wide circle of 
friends. 
Charles Marden. 

Charles Marden, who for more than 40 years conducted 
a plumbing, heating and hardware business at Nashua, 
N. H., died at his home in that city on Friday, February 
18th. He was born in Windham, N. H., 75 years ago but 
had resided in Nashua from early childhood He served in 
the Civil War and on his return established himself in the 
plumbing business, being first for many years located on 
Main Street and later on West Pearl Street When he first 
started in the plumbing business he was associated with 
L. E. Gould and four years later the firm of Marden & 
Mygatt was established which continued for 20 years when 


Mr. Marden became sole owner of the business. He retired 
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trom business a few years ago on account of poor health. 


Mr. Marden had served in the legislature and was a member 
number of His last 
dated back to the influenza epidemic of 1918, when he had a 


of a fraternal organizations. illness 


severe attack ot that disease and never fully regained his 
health. 


tit ie 
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March 14 and 15, 1921—The annual convention of Kansas 
Master Plumbers’ Association, at Topeka, Kans. 

March 14, 15 and 16, 1921——The annual convention of the 
Indiana Society of Sanitary Engineers, in Muncie, Ind. 

March 15 and 16, 1921.—The annual convention of the 
New York State Association of Master Plumbers, at Roches- 
ter, N. Y., with headquarters at the Powers Hotel. 

March 21 and 22, 1921.—The annual convention of the Mis- 
souri State Association of Master Plumbers, of Columbia, Mo. 

March 22, 23 and 24, 1921.—Regular quarterly meeting 


of the National Association of Brass Manufacturers, in 
Chicago. 
March 29 and 30, 1921.—The annual convention of the 


Michigan State Association of Plumbing and Heating Con- 
tractors, at Jackson, Mich., with headquarters at the Hotel 
Otsego. The sessions will be held at Arbeiter Hall, 209-211 
North Cooper Street. 

April 5, 1921.—Annual the Massachusetts 
State Association of Master Plumbers, at Boston. 

April 18 and 19, 1921.—The annual convention of the Ten 
nessee Master Plumbers’ Association, at Knoxville. 

April 28 and 29, 1921—The annual convention of the 
Georgia Master Plumbers’ Association, at Macon, Ga. 

May 9, 10 and 11, 1921.—The annual convention of Ken- 
tucky Master Plumbers’ Association, at Covington, Ky. 

May 10 and 11, 1921.—The annual convention of the Na- 
tional Pipe and Supplies Association, in Cleveland, O., with 
headquarters at the Hollenden Hotel. 

May 10 and 11, 1921.—The 
Pennsylvania State Association of 
Allentown, Pa. 

May 10, 11 and 12, 1921. 
tado Master Plumbers’ Association. 

May 13 and 14, 
ciation of Master 
Spokane, Wash. 

May 20 and 21, 1921.—The annual convention of the Oregon 
State Association of Master Plumbers, in Portland, 
with headquarters at the Imperial Hotel. 

May 30 and 31, June 1 and 2, 1921.—The thirty-second an- 
nual meeting of the Heating and Piping Contractors’ National 


convention of 


of the 
Plumbers, at 


annual convention 
Master 


-The annual convention of the Colo 


convention of the Asso 
State of Washington. at 


1921.—The annual 
Plumbers of the 


Oregon, 


Association, in Boston, Mass. 

June 3 and 4, 1921.—The annual convention of the Alabama 
State Association of Master Plumbers, at Mobile, Ala. 

June 7, 8 and 9, 1921.—The 39th annual convention of the 
National Association of Master Plumbers, at New Orleans, La. 





Burlington, Wash.—The plumbing and heating firm of Dugay 


& Pringle in this city has been dissolved, and G. A. Pringle is 


now sole owner of the business. Mr. Pringle has just finished 


the installation of a hot water heating system in the Catholic 
Church and Rectory in Sedro Wooley, Wash., and he has also 


remodeled the heating system in the Wixon Hotel in that cit) 





Boost the “Take a Bath Every Day” campaign with stickers 
on every piece of mail that leaves your office 
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U. S . Transcontinental Postal 
iv Stations Equipped with 
Novelty Heati ng Apparatus 


Just one more indication of Novelty quality—a quality that means 


to the owner greater heat production, fuel economy, ease of operation 
and maintenance together with sturdy, durable construction. 


Novelty Boilers, Furnaces and Ranges are made in foundries that 
have for 74 years held strictly to a standard of excellence. Novelty 
products are manufactured under the direct supervision of heating 
engineers. This is your assurance and your customers’ that a Novelty 
product must be right or it cannot leave the foundry. 

And what is perhaps of greater importance to you—is the fact that 
the Abram Cox Stove Company can supply you with everything you 
may need in the heating and cooking line. 
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Manufacturers of Novelty Hot Water, Steam and Vapor Systems, Warm Air Pipe and Pipeless 
Furnaces, Coal and Combination Ranges, Laundry Stoves, Hot Water Supply Boilers, Fortune 
Gas Ranges and Gas Water Heaters. 


Abram Cox Stove Company 


New York Philadelphia Chicago 
101 Park Avenue American & Dauphin Sts. 736-38 W. Monroe St. 
NOVELTY Horizontal NOVELTY 
Side Feed flue travel of Pipeless. One 
principle — NOVELTY register heats 


the whole 
house. 

Triple inner 
casing insures 
even, positive 
circulation. 


Boilers means 
greater heat- 
ing efficiency 
and lower fuel 
costs. 


easy feeding; 
absolute con- 
trol of fire. 
Depth of grate 
does not in- 
crease as sec- 
tions are 
added. 
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Mention Domestic ENGINEERING when writing advertisers. 
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And from Coast to 
Saturday Evening Post is 
spreading the Novelty Mess age 


Long ago we gave you a worthy product—behind which you could 
put your strongest selling effort. 

And now we are backing you up with an advertising campaign in 
the Sgturday Evening Post. It continually carries the Novelty Mes 
sage of quality and performance into 2,000,000 American Homes. 

We want the entire country to know Novelty quality as you know 
it—as we know it. 

By linking up your business with it, you can make this tremendous 
advertising campaign bring in money for you. Write us today and 
we will tell you how. 
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Manufacturers of Novelty Hot Water, Steam and Vapor Systems, Warm Air Pipe and Pipeless 
Furnaces, Coal and Combination Ranges, Laundry Stoves, Hot Water Supply Boilers, Fortune 
Gas Ranges and Gas Water Heaters. 


Abram Cox Stove Company 


Philadelphia 
American & Dauphin Sts. 


Park Are Chicago 
736-38 W. Monroe St. 


101 Park Avenue 





NOVELTY 
Warm Air 
Furnace, 
with all cast 
or Armco Iron 
radiators; ex- 
clusive crab 
design; gives 
50 per cent 
more heating 
surface; self- 
cleaning. 





NOVELTY 
FORTUNE 
Combination 
Range, with 
separate gas 
and coal ov- 
ens, meets 
every cooking 
need 





FORTUNE 
Gas Range. 
**H otforcook- 
ing, cool for 
cook.”’ Ample 
oven room 
and cooking 
top. 
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YOMING MASTER PLUMBERS HOLD 
SECOND ANNUAL CONVENTION 


Will Formulate Plans for State Plumbing Code—C. E. Clark Re- 
Elected President—Endorse “Take a Bath Every Day” Campaign 


Hikes second annual convention of the Wyoming Master 
Plumbers’ Association was held in Thermopolis, Wyom- 
ing, on Tuesday, Wednesday and Thursday, March Ist, 
“nd and 3rd. Headquarters were at the Emery Hotel and the 
sessions were held in the convention hall of the hotel. 
Opening Session. 

The convention was called to order Tuesday afternoon by 
President C. Ek. Clark, of Douglas, who introduced National 
Director Harry L. Hanson, of Butte, Mont.; H. B. Farlow, 
plumbing imspector of Casper, and FE. G. Hutchison, of “Do- 
mestic Engineering.” A short address of welcome was made 
by H. S. B. Van Denberge, of Thermopolis, after which the 
business of the convention was taken up. C. O. Christensen, 


i-ntertainment Committee: H. S. B. Van Denberge; H. A. 

surk, of Casper; Theodore A. Harker. 

Acting Secretary Christensen read the minutes of the last 
annual meeting and the remainder of the afternoon session was 
given over to a general discussion of topics of interest to the 
master plumbers. President Clark called on nearly every mem- 
ber for a report of conditions in the various localities, and they 
seemed to be unanimous in the opinion that the state is in need 
of a plumbing code and state inspection. 

Wednesday Morning Session. 

The Wednesday morning session was opened with reports of 
H. A. Burk, vice-president, and George T. Handbury, secretary 
and treasurer. Reports were made by the district representa- 
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Snapshots taken at the Wyoming Master Plumbers’ Convention: Top row, left to right: S. P. Hecker, Thermopolis; J. B. Row- 
land and William Van Meter, both of Grey Bull; Fred Frisby, Basin. G. F. Balleweg, Laramie; C. O. Christensen, Lusk; President 
Cc. E. Clark, Douglas; National Director Harry L. Hanson, Butte, Mont.; George Anderegg, J. E. Lonergan, T. A. Harker, and Charlies 
Bosen, all of Sheridan.—Center, C. E. Clark, Re-Elected President, and a scene in a canyon near Thermopolis.—Bottom, DeCourcey 
O’Brion, C. R. Schank, W. M. Palmer, R. E. Martin, G. R. Waldschmidt, and H,. A. Burk, all of Casper. F. E. White, Denver 
Branch of Wolff Mfg. Co., Chicago; Gordon Black, Woodward-Wanger Co., Philadelphia. O. E. Davis, Cornell Supply Co., Lincoln, 
Nebr.; H. S. B. Van Denberge, Thermopolis; J. H. Garrison, of L. J. Mueller Furnace Co., Milwaukee, Wis.—From “Domestic Engi- 
neering’ Photos. 


of Lusk, was appointed acting secretary, and a roll call of the tives who told of association activities in their various dis- 

members showed that every section of the state was represented. _tricts, after which National Director Harry L. Hanson ad- 

President Clark then appointed the following committee: dressed the convention on the necessity of state organization, 
Credentials Committee: John Donahue, of Casper; G. F. and advised the delegates to be of every assistance to the dis- 

Balleweg, of Laramie; George Anderegg, of Sheridan. trict representatives in an effort to have the state thoroughly 
Auditing Committee: C. O. Christensen, of Lusk; Charles organized. The morning session closed with a general discus- 

Bosen, of Sheridan; J. E. Lonergan, of Sheridan. sion of the plumbing business. 

Resolution Committee: Theo. A. Harker, of Sheridan; H. C. O. Christensen, of Lusk, called attention to the fact that 


S. B. Van Denberge, of Thermopolis; C. R. Schank, of Casper; the state of Wyoming is letting some of its work on public 


R. E. Martin, of Casper; J. E. Lonergan, of Sheridan. 
Publicity Committee: H. S. B. Van Denberge; W. M. Palmer, 
of Casper; C. R. Schank. 


~ > 
on 


buildings to plumbing and heating contractors outside the state, 
and suggested that the members of the association co-operate 
to have all such work let to contractors in the state. 
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Wednesday Afternoon Session. 

The afternoon session was given over to trade extension. In 
the absence of a representative of the National Trade Exten- 
sion Bureau, Harry L. Hanson spoke on the subject. He 
tarted by reading a paper prepared by William J. Woolley, 
ecretary-manager of the Bureau, and then went thoroughly 
into the work of the Bureau and forcibly brought out the bene- 
its to be derived by the master plumber who avails himself 
‘ft the services of the Bureau. In connection with his talk, Mr. 
Hanson read the editorial in the February 26th issue of “Do 
mestic Engineering,’ entitled “Profits Hinge on Customer’s Con 
idence.” 

At the close ot Mr. Hanson's address, he called on CC. O 


Christensen, acting secretary, to read a paper prepared by “Do 
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tees. He complimented the members on the fact that they at 


in the plumbing business and told them there is no other bu 
ness that affords the opportunities to be found in the plumbing 
business by the man who keeps posted and puts forth an effort 


to make a success of it, and added that the maste: priuarraby 
should read his trade papers and use T. EF. B. helps. He re 
ferred to the journeyman plumber of Stoux City, lowa, who 
recently won first prize in a contest in “Domestic Engineering’ 
and said that the master plumber’s business will | 
as much as his journeyman’s ability and ideas of the 
will permit 
Thursday Afternoon Session. 
The Thursday afternoon session was ‘taken up by unfinished 


business and the election of officers, which resulted as follows 











Delegates Attending the Second Annual Convention of the Wyoming Master Plumbers’ 


Association, Held at Thermopolis, Wyo., 


March 1, 2 and 3, 1921. 


mestic Engineering,’ on the “Take a Bath Every Day” cam. 
paign. 
Thursday Morning Session. 
The Thursday morning’ session opened with the report of the 
Auditing Committee, followed by the report of the Resolution 


Committee. The following resolutions were then unanimously 
adopted. 
“No. 1: Be it resolved, that the convention appoint a com- 


mittee of three to formulate plans toward the establishing of 
a state plumbing law. This committee to be known as the Leg- 
islation Committee.” 

“No. 2: Be it resolved, that the district representatives act 
as organizers in their respective localities, and that their ex- 
penses be paid when upon such missions, provided, however, 
that all expenses have the appro\ al of the state president be 
fore being incurred.” 

“No. 3: Be it resolved that the Wyoming Master Plumbers’ 
Association in convention assembled endorse the “Bath a Day” 
campaign, inaugurated and conducted by ‘Domestic Engineer- 
ing,” 

Following the report of the standing committee, National 
Director Hanson delivered the message of the national office, 
starting with the reading of a letter from D. F. Durkin, Jr., 
national president. In his letter, Mr. Durkin told of the work 
of the National Association and explained in detail the duties 
of the officers and the objects of the various standing commit- 


President, Charles IE. Clark, of Douglas; vice-president, ©. O 
Christensen, of Lusk; secretary-treasurer, G. R. Waldschmidt, 
of Casper. 

Thermopolis was again chosen the convention city tor 1922 

Entertainment. 

The entertainment committee was on the job every minute and 
made the social part of the convention one that will long be r« 
membered by every delegate who attended. - 

Most of the delegates stopped at the Washakie Hotel, wher: 
the entertainment committee had arranged for dancing, bathin 


in the hot springs, plunge, et 
On Tuesday evening a banquet was served to the delegate 


and their wives at the Washakie, following which a dance wa 
enjoyed by the banqueters and a number of local people whi 
were invited. 

National Director Harry L. Hanson acted as toastmaster a 
the banquet and proved that three days of convention work had 
not dulled his’ wit. “Harry,” as they call him, is very popu 
lar with the Wyoming master plumbers, and they al 
on him to keep things lively. 

Supplymen in Attendance. 


The following supplymen were in attendance: 


O. E. Davis, Cornell Supply Co., Lincoln, Neb.; Gordon Black, 


Woodward-Wanger Co., Philadelphia; . H. White, of the Den 
ver Branch of Wolff Mfg. Co., Chicago; J. H. Garrison, of 
L. J. Mueller Furnace Co., Milwaukee, W1s 
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MAINE MASTER PLUMBERS iu 
ANNUAL CONVENTION 


Resolutions Adopted Favoring Open Shop, Cheaper Liability In- 


surance and the Work of the National Trade Extension Bureau 


Hk Maine State Asso- 
ciation of Master 
Plumbers crowded 

more real constructive business 
into its two-day convention at 
Lewiston, Me., Tuesday and 
Wednesday, March Ist 
2nd, than usually is transacted 


and 


in a gathering lasting twice as 


long, and yet the delegates 
found time for pleasure. Busi- 
ness sessions were held both 


morning and afternoon of each 
day, and on the evening of the 
opening day the annual ban- 
quet was held followed by a 
dancing party. While the del- 
egates were attending the busi- 





President-Elect E. A. 
Wheeler. 


ness sessions, their ladies were entertained by a local com- 
mittee with theater parties, and shopping expeditions. 
The 


Andrew F. 


guests of the convention included National Durector 
Curtin, of Medford, Mass., who was present as the 
official representative of the National Association; Daniel L. 
Hanson, New England Representative of the National Trade 
Extension Bureau; and Dr. E. B. Goodrich, district health ofh- 
cer of the State Board of Health. 

A. P. Goodhue, of Belfast, the retiring president, presided 
at the opening session on Wednesday and appointed the follow- 
Sergeant-at-arms, F. A. Davis, of 
Portland. Committee on Credentials, C. E. Madsen, of Port- 
land, T. W. Kerrigan, of Lewiston, and F. E. Taylor, of Free- 
port. Committee on Resolutions, Lincoln Hatch, of Livermore 
Falls, M. C. Wheeler, of Portland, and Iver Iverson, of Port- 
Auditing Committee, E. F. Read, of Augusta, C. O. Mor- 
Portland, and T. E. Taylor, of Freeport. 


ing convention officers: 
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The credentials committee found an attendance of more than 
60 delegates out of 88 members reported by the secretary 
leven members have been added to the list during the past 
year. The treasurer’s report also showed progress during th: 
year. 

President Goodhue in his report called attention to the need 
Discussing present 
“Most mothers and fathers would rather see 
their sons go to work in a bank for $15 a week than in the 
shop where they would get their faces and hands dirty, but 
where they would earn $25.” A more intelligent class of young 
men is needed as apprentices, he said, in spite of the general 
impression that toil-soiled hands are a sign of menialty. 

E. A. Wheeler, reporting for the legislative committee, told 
of the good progress being made with a pending bill which 
would require automatic reducing valves to be attached to all 
range boilers hereafter installed in the state. He said no op 
position to the bill had developed, and there was every reason 
to expect that it would pass. The convention went on record 
in favor of the bill. 

The afternoon of the first day was devoted largely to an ad- 
dress by Dr. Goodrich which was of much interest to the dele- 
gates. 

Dr. Goodrich on Uniform Plumbing Regulations. 

Dr. Goodrich in his address described in considerable detail 
the work which has been done by the special commission on 
uniform plumbing regulations, which has been at work in 
Massachusetts for the past two years and which recently pre- 
sented a bill to the legislature in that state embodying the re- 
sults of its investigations. He outlined this report and bill, de- 
claring that in the conclusions and recommendations there are 
certain aspects of the plumbing problem which are of interest 
not only to the citizens of Massachusetts but to those of all 
of the states in the Union. Plumbing regulations of today, he 
said, are an inheritance from a previous generation. Sanitary 


for some new system of apprenticeship. 
conditions he said 


Delegates and Guests Attending the Annual Convention of the Maine 
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science: has advanced and plumbing regulations should be re- 
vised in accordance with the modern idea of preventive medt- 
cine. 

“In the opinion of many, the laws regulating plumbing should 
be more elastic,” Dr. Goodrich said, “but they should be rela- 
tively uniform throughout the state for the same style of struc- 
ture. Balancing the existing conditions, the needs of com 
munities and the practical and scientific requirements, I sug- 
vest for your consideration five fundamental principles in a 
modern plumbing code to be inserted in the present laws of 
our state: 

“1.—That the licensing of master plumbers and journeymen 
be compulsory throughout the state. 

“2.—That minimum plumbing regulations for buildings of 
different classes be established and made uniform throughout 
the state; that these be mandatory for cities and large towns 
but permissive for small towns. 

“3.—That the permit and inspection system be mandatory 
for cities and large towns but permissive for small towns. 

“4.—-That permits be granted only to master plumbers. 

“5.—That the installation of water piping systems which con- 
vey water to fixtures be regarded as plumbing work and sub- 
ject to supervision and inspection the same as drainage sys- 
tems.” 

Dr. Goodrich’s suggestions created some discussion among 
the members of the association. <A rising vote showed a ma- 
jority in favor of the first suggestion as to requiring all plumb- 
ers, both masters and journeymen, to be licensed, but there was 
more division on some of the others. The speaker’s proposal 
that some of the requirements suggested by him should be 
made mandatory upon the cities and large towns but not upon 
smaller places, was discussed by several speakers who insisted 
that proper plumbing and sanitation was just as necessary in 
country places as it was in the cities. 

The Annual Dinner. 

The dinner was held at six o'clock in Grand Army Hall with 
President Goodhue as toastmaster, After the good things had 
received proper attention the toastmaster called upon National 
Director Curtin as the first speaker. He discussed the work 
of the National Association, telling of its increased membership 
and financial soundness. He urged upon the members the value 
of co-operation in association work both local, state and na- 
tional. 

D. L. Hanson on Trade Extension. 

Mr. Hanson told of the work of the National Trade Exten- 
sion Bureau, outlining its objects briefly. He also told of his 
plans for carrying on the work in New England. The delegates 
were much interested and appreciative of the efforts being made 
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by the Bureau in their behalf as was shown by a resolution 


adopted later in the convention. In closing Mr. Hanson said 
he had been impressed by three things in Maine: the women 
at the convention, the fine farm lands that he had seen in his 
trip to Lewiston, and the fine crop of babies he met on the 
train. 

The tinal speaker of the evenmg was M. B. Costello 


— 
“ 
~ 


Lewiston, who spoke in a humorous vein and go 
laughs out of his audience. 

An orchestra provided music for the dancing which followed 
and which lasted until a late hour. 

Resolutions. 

Several important matters were taken up during the second 
day's session, three of them embodied in resolutions, being 
favorably acted upon by the convention. 

One resolution put the association and its individual members 
on record as being in favor of the open shop, the purposes of 
which were declared to be “to establish equitable conditions for 
employer and employee with justice to all concerned.” 

Another resolution provided that the association should take 
steps to obtain a lowering of the premium on liability imsur- 
ance tor employes; and the third endorsed the work of the 
National Trade Extension Bureau and expressed the apprecia 
tion of Maine plumbers for the efforts being made in their 
behalf. The latter was submitted by the Portland delegation. 

The text of the three resolutions as adopted by the conven 
tion follows: 

“Whereas, the liability for accidents received by our em 
ployes has not been advanced by the various states, but remains 
at the level of the period prior to the World War, and 

“Whereas, the liability insurance companies based their rates 
on the average wage of employes at the scales prevailing at 
that time, and 

“Whereas, the premium rate was based on every hundred 
dollars ($100) of payroll, and the wages of workmen have in- 
creased considerably, thus automatically increasing the insur 
ance, and we believe that the rates charged are excessive, and 
greatly exceed the amount needed considering the limited risk; 

“Therefore, be it resolved, that the Maine State Association 
of Master Plumbers wait on the various insurance companies 
and demand a rate more in keeping with the limited hazards 
of our trade.” 

“Whereas, the members of the Maine State Association of 
Master Plumbers fully recognize the right of labor to torm 
legally incorporated unions and approve of such unions when 
their object is to better the conditions and secure the rights 
of their members, having due consideration for the rights of 
others; but are unalterably opposed to any form or system of 
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dation which would deprive men of their individual lib 

tv, destroy ethciency or curtail output of any industry; and 
\\ the purposes of the ‘open shop’ are to protect bus! 
erests in this state; to establish equitable conditions tor 

71 7, ] 9] ceectare ¢ =~ — ] 
a ipiove W ustice to ail concerned, to oppose 
put mpathetic strikes, lockouts and boy 
tts, to se tor employer and employe the treedom of in 
i ntract mn the matte t employment, to insure every 
et rig to earn a living regardless of his membership or 
mbers!} 1pm any organization, political or re ligious ; 

theretore, be it resolved, that the Maine State Asso 
tion Master Plum! basing our authority for action on 
t t guaranteed to the citizens of this country by the 


nstitution of these | do hereby in convention 


meeting on this first 1921. endorse without res 


ervation the American principle of the ‘open shop’ as above set 
out, and 
resolved, that « 


above 


preserved in 


“Further be it member hereof will en 


that 


very 
deavor to see the 
shall be 
‘Whereas, 


tension 


principles are maintained and that 


ordet 


this Republic.” 


we have tollowed the workings of the Trade Ex 


Bureau and have examined their literature and have 


viven their lectures, we find it very educational and we feel it 
held that later 


Bureau imecreases in experience and 


is aiding a badly needed and great good will 


be accomplished as_ the 
scope : 
heartily endorse all that 


“Therefore, be it resolved, that we 


the Bureau has already done, and all they have signihed doing, 


‘Be it further resolved, that we express our appreciation to 


the offcers and personnel of the Bureau for their efforts in 


our behalf.” 
Two Notable Addresses. 
Mr 


Mr. Curtin and Hanson addressed the convention during 


the forenoon. Mr. Curtin touched upon labor conditions tn 
New England and also discussed the matter of more uniform 
plumbing regulations 

Mr. Hanson discussed overhead expense. He urged the 


plumbers to advertise more freely, and to confirm his statement 
that few plumbers advertised themselves he asked the members 
present for their business cards and only four were able to pro 
duce them. He went into much detail regarding the conduct 
of the plumbing business from the plumber’s point of view and 
gave the members of the association a number of valuable tips. 
He denied that plumbers were profiteering when they charge 


work 


at least a dollar of this goes to 


$1.50 an hour for done by their men, pointing out that 


the workman and that the mas 
ter plumber must depend mainly upon his sales of merchandis: 
tor his profit. 

Election of Officers. 

The election was held on the afternoon of the tinal day of the 
convention and resulted in the choice of the following officers 
and committees : 

President, Ernest A. Wheeler, Portland. 

Vice-president, L. G. Hatch, Livermore Falls. 

Secretary, J. E. Donovan, Winthrop. 


Treasurer, D. A. Calhoun, Portland. 


Directors: A. P. Goodhue, Belfast: E. A. Wheeler, Port- 
land: L. G. Hatch, Livermore Falls; C. Madsen, Portland; 
T.. E. Donovan, Winthrop; D. A. Calhoun, Portland; Richard 


sangor; J. W. Wood, Biddeford; T. W. Ker- 
rigan, Lewiston; John B. McMahon, Lewiston; Iver Iverson, 
Portland: H. M. Huse, Bath; William E. Ryan, Augusta; F. C. 
Park, Orono; A. Weston, Falls. 

The president then appointed the following committees : 

E. W. Goss, Auburn; C. Madsen, 
Portland; R. H. Downing, Bangor; 


H. Downing, 


Mechanic 


Legislative Committee: 
Portland; F. A. 


Edwin S. Read, Augusta. 


Davis, 


Educational Committee: M. C. Hutchinson, Portland: H. M. 
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Hiuse, Bath: F. A. 
Paris; F. A. 


The delegation 


Hazelton, Pittsheld; R. R. Butts, So 


Taylor, Freeport. 


from Portland presented the new presid 


with a big bouquet of flowers, ringing in “Gene” Goss, 


Lewiston. to 


make the presentation speech for them. Preside: 


Wheeler responded with a short address in which, thanki 
his associates tor the honor and the gift bestowed upon hi: 
urged all to keep up their interest in the association we 


not only for the benefit of the organization but for their 
benefit as well. 

A rousing vote of thanks was given the Lewiston local con 
mittee tor the excellent entertainment provided for the out-o: 
town delegates to the convention. 

Delegates in Attendance. 

The delegates registered at the Convention, many of who: 
were accompanied by their ladies, included: 

Portland: E. A. Wheeler, F. A. Davis, M. C. Hutchinso: 
C. Madsen, R. C. Parker, George W. Cutts, E. N. Cunningham 
P. A. Quimby, M. H. Myers, P. A. Mahoney, F. W. Carne, 
rk. W. Lyons, T. C. Ware, J. H. Duffy, Wilbur F. Blake, Ive: 
Hl. Iverson, F. E. Wheeler, David A. Calhoun, J. Warren 
Chase, C. O. Morton, W. F. Snow, W. A. Sawyer, E. F. Hay 
den and W. E. Nugent. 

Auburn: C. W. Perkins, E. W. 
M. Perkins and Eldreth Arnold. 

Lewiston: C. F. 
Mahon, EF. Fredeb and Charles W. Tarr. 

Lisbon: A. E. Dodge. 

Belfast: A. P. Goodhue. 

Westbrook: J. W. Knight and A. L. Knight. 

Freeport: F. A. Taylor. 
Stiles and J. 


()rono: 


Goss, H. A. Young, Edwin 


Dolliver, John J. Hartley, John B. M 


(;. Hamlen. 
Fred C. 


Bridgeton: E. J. 
Norway: L. M. Longley. 
South Paris: R. R. Butts. 
Augusta. Edwin S. Reed, W. E. Ryan. 
Pittsheld: KF. A. Hazelton. 
N. J. Prescott. 
P. R. Jordan and A. Donald Weston. 
Biddeford: J. W. Wood and W. F. Mahaney. 
Winthrop: J. E. Donovan. 
Falls: L. G. Hatch. 

Convention Notes. 
attendance at the convention was very pleasing 
work of the or- 


Park. 


Santord: 


Mechanics Falls: 


Livermore 


The 


to the othcers as indicating the interest in the 


large 


ganization. 
night before the 
party 


Many of the delegates reached Lewiston the 


convention in time to take part in a theater at a local 
plavhouse. 

The new president showed his appreciation of the ladies in 
the following toast which he suggested and to which all gladly 
responded : 

“Here’s to the ladies, God bless them, 
In silks and in satins we'll dress them, 
To our hearts we will press them, 
God bless them.” 

President Wheeler placed the arrangements for the annual 
mid-summer outing in charge of P. A. Mahoney and F. A. 


Davis, of Portland. 





Five Hundred, Not Fifty. 

In the “Take a Bath Every Day” campaign article, published 
in the March 5th issue of “Domestic Engineering,” it was stated 
that reprints of the interview with Benny Leonard, lightweight 
boxing champion of the world, on how he keeps fit, has been 
sent to the sporting editors of 50 newspapers throughout the 
country. This was a typographical error and should have read 
500. Leading newspapers from coast to coast were selected. 
If your local newspaper reprints this article, “Domestic Engi 
neering’ would appreciate your sending in the clipping. 
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Master Plumbers! 
Heating Men! 
Merchandisers ! 
Business Builders ! 


Salesmen ! 











What Was Your 


Most Interesting 
Personal Experience © 





Make This Your Subject in the March Letter-Writing 
Contest. 


You have a chance to win $15, $10 or $5. 


Here is Your Opportunity to get among the prize win- 
ners in the March letter-writing contest. 

You don’t have to prove that you’re a literary light or a 
Bachelor of Science or an LL.D. to say, 


“Dear Mr. Editor: Here was my most interesting per- 
sonal experience.” 

Take your pen or pencil—right now—get some paper be- 
fore you, and tell us all about it. 

If former announcements have escaped your attention, 
let us explain. 

“Domestic Engineering’, every month in 1921, offers $30 
for the three best letters received on any subjects the writer 
wishes to choose. The first prize is $15, second $10, third 
$5. If the suggestion in this headline doesn’t appeal to you 
as a subject, you’re at liberty to choose another. 


January prize winning letters were published February 
19th. February winning letters appear in this issue. 

Now is the time for YOU to enter these monthly contests. 
Start today ! 


Address your letter to the Editor, “Domestic Engineer- 
ing’, 407 South Dearborn Street, Chicago. 




















NATIONAL ASSOCIATION OF BRASS MANUFAC- 
TURERS TO MEET IN CHICAGO. 


Commissioner William M. Webster, of the National Asso 
ciation of Brass Manufacturers, announces that the next meet 
ing of the association will be held in the Rose Room of the 


Hotel Sherman, , Thursday, March 24th. A 


cordial invitation is extended to all non-associated brass manu- 


Chicago, at 10 a. m 


facturers to meet with members on this occasion to discuss the 


situation. Various divisional meetings will be held 


business 
Tuesday and Wednesday, March 22nd and 23rd. The Standardi- 
zation Committee meets Tuesday morning at 10 a. m., and the 


High Grade Goods Manufacturers at 2:30 p. m., at which time 
the Shower and Bath Division will also go into session. The 
trustees Wednesday morning at 10 a. m. and the 
2:30 p.m. All gatherings take place 
and the bulletin board will give the 
meeting. Further particulars may be 
1813-1818 City Hall Square Build- 


meet 
reporting plan members at 
the Hotel 
exact location 
obtained from Mr. Webster, 


will 
in Sherman, 
of each 


ing, Chicago. 





COMPANIES RECENTLY INCORPORATED. 
soiler Compound Co., 180 North 
has been incorporated to manufacture pipe and 
etc. The incorporators are 
Fox, and John L. Fox. 

Buffalo, N. Y., has been 
to manutacture gas 


me a Dearborn 


Chicago, 


The 
Street, 
radiator cement, boiler compounds, 
Marguerite Flack, Mary 

The Caldwell Utilities Co., 
incorporated with a capital of $1,000,000, 


(sas 


burners, etc. The incorporators are: A. J. Gray, D. W. Mas- 
terson, and L. H. McClelland. 
The George H. Taylor Co., Wakefield, Mass., has been in- 


corporated with a capital of $99,000, to manufacture plumbing 
The incoporators H. Taylor, Edgar 
and Frederick N. 


specialties are: George 


S. Holland Bosworth. 





ILLINOIS CHAPTER TO DISCUSS REFRIGERATION. 





“Refrigeration and its Application to Heating and Ventilat- 
will be the subject of the March meeting of the Illinois 
American Society of Heating and Ventilating 
Chi- 


ing,” 
Chapter of the 


Engineers, which will take place at the Engineers Club, 


cago, Monday, March 14th. The usual dinner will be held at 
6:15. The speakers will be Lewis Lipman, American Radiator 
Co., Chicago; Arnold H. Goelz, vice-president, Kroeschell 
Bros. Ice Machine Co., Chicago; and Harry Sloan, advisory 
engineer, The Vilter Mfg. Co., Milwaukee; and lantern slides 
will accompany the talks. W. T. Mauer is chairman of the 
committee in charge of the meeting, assisted by R. A. Widdi- 
combe and Homer R. Linn. 





ANNUAL MEETING OF BILLINGS & SPENCER CO. 





Hart- 
Billings was 


At the annual meeting of the Billings & Spencer Co., 
ford, Hartford, Fred C. 
re-elected president, and L. D. Parker, 
B. Seal was made a director, succeeding the late 
Billings. 


Conn., held recently in 


vice-president and 
treasurer. J. 
Charles F. 
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AMERICAN RADIATOR CO. HAS PROFITABLE 
YEAR. 


eee 


American Radia- 
Co., Chicago, for the year ending December 31, 1920, 
that net profits were $4,186,889, as compared with $3,571,843 in 
1919. Net profits in 1920 amount to 7 per cent on the $3,000,000 
outstanding preferred stock and 28.8 per cent on the $13,806,225 
outstanding common stock. The company has written its in- 
ventories to current replacement value. The value of such in- 
1920, was $7,436,234, as compared 
There is no funded indebt- 


financial statement of the 


The 
tor 


preliminary 
shows 


ventories on December 31, 
with $9,573,961 the 
edness and a substantial cash balance remains after payment of 
all current bank indebtedness. The annual report of the com- 
pany will be mailed to stockholders on March 20th. 


year previous. 





WOODROW NIPPLE MFG. CO. IN NEW BUILDING. 





The Woodrow Nipple Manufacturing Co., of Chicago, has 
moved from 1313 North Wood Street to its new building 
at 816-824 North Spaulding Avenue, a modernly equipped and 
commodious structure. 





WILL HAVE LARGER QUARTERS. 





The M. L. Kline Co., Portland, Ore., has recently 
chased a corner building adjoiming its present structure on 
Front Street, and will move its offices to the newly acquired 
property, retaining the old location. The building will afford 
30,000 additional ft. floor space, and will enable the 


company to improve its business handling facilities. 


pur- 


Sq. of 





OPENS NEW YORK OFFICE. 





The Fort Wayne Engineering & Manufacturing Co., Fort 
Wayne, Ind., has opened offices at 25 Warren Street, New York 
City, in charge of George R. Bennett, formerly with the Rider- 
Ericsson Engine Co. Associated with Mr. Bennett will be 
A. W, Cubby, who was also connected with the Rider-Erics- 


son Engine Co. 





NATIONAL CHAMBER OF COMMERCE TAX VOTE. 





Unanimous Demand for Repeal Excess Profits Tax— 
Majority Oppose General Sales Tax. 





An almost unanimous demand for repeal of the excess profits 
been made the membership of the Chamber of 
Commerce of the United States in a national referendum vote 
the result of which was made public this week. The ballot 
was taken on a report of the Chamber’s Committee on Taxation 


tax has by 


advancing fifteen proposals for changes in the present method 
of federal tax levies. 

Although the committee recommended substitutes for the ex- 
cess profits tax, the vote of the Chamber’s membership on these 
A considerable majority voted 
taxes, proposed as a means of 
derived the 


proposals was not conclusive. 
against an increase in 
substituting some of 


income 


the revenues from excess 
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profits tax, and at the same time there was a majority vote 
against any form of sales tax, suggested both as substitute for 
and in addition to other forms of tax. 

A proposal that excise taxes be levied partly to take the place 
ot the excess profits tax was carried. 

In the 
necessary to Carry. 


Chamber’s referendum system a two-thirds vote is 
The propositions submitted and the vote on 
each follow: 

1. The excess-protits tax should be repealed—for, 1,718; 


against, 44. Carried. 

2. Revenues now derived from the excess profits tax should 
be obtained mainly from taxes on incomes—for, 571; against 
1,004. Not carried. 

3. There should be excise taxes upon some articles of wide 
use, but not of first necessity—for, 1,217; against, 504. Carried. 

4. Should a sales tax be levied instead of the taxes mentioned 
in propositions 2 and 3?—for, 704; against, 855. Not carried. 

5. Should a sales tax be levied in addition to such taxes as 
are mentioned in propositions 2 and 3’—for, 763; against, 894. 
Not carried. 

6. Members voting in favor of question 4 or question 5 are 
requested to indicate the type of sales tax they advocate : 

a. A general.turnover tax—for, 511. 

b. A limited turnover tax—for, 230. 

c. A retail sales tax—for, 541. 

7. There should be a moderate and graduate undistributed 
earnings tax on corporations—for, 640; against, 1,063. Not 
carried. 

8. Each individual stockholder of a corporation should pay 
his own normal tax—for, 693; against, 975. Not carried. 

9. Income from any new issues of securities which may law- 
fully be made subject to federal tax should be taxable—for, 
1,336; against, 275. Carried. 

10. American citizens resident abroad be exempt from the 
American tax upon incomes derived abroad and not remitted 
to the United States—for, 1,252; against, 456. Carried. 

11. Profits arising from sales of capital assets should be 
allocated over the period in which earned and taxed at the rates 
for the several years in the period—for, 1,411; against, 243. 
Carried. 

12. An exchange of property of a like or similar nature 
should be considered replacement—for, 1,547; 
against, 142. Carried. 

13. Net losses and inventory losses in any taxable year 


merely as a 


should cause redetermination of taxes on income of the pre- 
ceding year—for, 1,350; against, 323. Carried. 
14. Ascertainment by the government of any tax based on 


income should precede payment—for, 1,215; against, 479. 
Carried. 
15. Administration of income taxation should be decen- 


tralized—for, 1,321; against, 390. Carried. 

The vote makes it clear that business men are united in their 
view that the excess profits tax hampers business operations and 
retards the progress of readjustment. Among the objections to 
the tax as pointed out by the Committee are that it produces 
inequities; that it is difficult of administration; that price re- 
ductions will decrease revenues from this source, and that the 
tax encourages extravagance. 

A striking reaction was shown in the vote against increasing 
income taxes. It was obvious to the voters that such increases 
would fall on the middle class of incomes, since little more can 
be derived from smaller incomes and because taxes already are 
so high on the larger incomes that those receiving large in- 
comes are investing in tax free s€curities and thus defeating 


the purpose of the tax. 





Orders, from 1,000 to 20,000 stickers, are being received 
daily from manufacturers and jobbers, to boost the “Take 


a Bath Every Day” campaign. 
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NATIONAL PLUMBING & HEATING SUPPLY CO. 
OPENS NEW PLANT. 

A tull page in colors was placed in the book of history of 


the plumbing and hkeating industry when more than 2,000 


attended the 
Heat- 


people, from many sections of the country, 


plant of the National Plumbing & 
Monday, March 7th. I 


{ 
event second to none in jobbing circles and took place im a 


opening of the new 
ing Supply Co., Chicago, on was an 
plant which ts acclaimed the tinest establishment of its kind 
had 


esteem im 


in the country. Invitations been sent broadcast, and the 


response manifested the high which this company 


is held. From New York, New Jersey, and Delaware in the 
East, to Wisconsin, Missouri, Michigan, lowa, Indiana and 
Illinois in the Central West, came men to extend their con- 
































Officers of the National Plumbing & Heating Supply Co., Chi- 
cago: Left to right, Vice-President S. M. Murdoch; President 
E. C. Garrity; Secretary and Treasurer, F. P. Garrity.—Part of 
the Main Showroom, with Toilet Showroom beyond, of the Na- 
tional Plumbing & Heating Supply Co. The many beautiful floral 
Decorations were Gifts of Friends, the Basket in the Foreground 
being 6 ft. high.—Friends of President E. C. Garrity extending 
their Congratulations in his Private Office: Left to right, Edward 
F. Niedecken, Vice-President, Hoffmann & Billings Mfg. Co., Mil- 
waukee; Charles S. Johnson, President, Northern Brass Mfg. Co., 
Waukegan, Iil.; President E. C. Garrity of the National Plumbing 
& Heating Supply Co., Chicago; Wm. Byrd, Jr., Hammond-Byrd 
Iron Co., Chicago; Walter J. Kohler, President, Kohler Co., Kohler, 
Wis., Lou B. Jenks, Western Sales Manager, Youngstown Sheet 
& Tube Co., Youngstown, Ohio; J. B. Murphy, Vice-President, 
Kohier Co., Kohler, Wis. 


gratulations to the officers of the company for the remarkable 
progress that has been made since the formation of the Na- 
Plumbing & Heating Supply Co. in 1908. From three 
stores at 5747-51 South State Street, the 


panded to such an extent that 86,000 sq. ft. of 


tional 
company has ex- 


Space 1s now 
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required to conduct its business at 201-239 East Sixty-third 
treet. 

“Say it with flowers” its a slogan that has become nationally 
famous, and there was every evidence that it is a saying that 
most people believe in. Friends by the seore took occasion to 
express their good wishes in this form, and every part of the 
new plant was gaily bedecked with flowers of every hue. In 
the center of the main showroom stood a huge basket of Amer- 
ican beauties, six feet high. Wherever the eye traveled it 
met those wonderful creations that only Nature can supply, 
and, blended with the artistic decorations that are an im- 
portant feature of the plant, the atmosphere was most allur- 
ing. Flowers and ferns surrounded a beautiful tile and terra 
cotta fountain in the entrance, and gold fish swam around 
lazily, unconscious of the big event that was taking place and 
making history, locally and nationally. 

President FE. C. Garrity, Vice-president S. M. Murdoch, 
Secretary-Treasurer F. P. Garrity, Frank Hackett and other 
members of the firm extended personal greetings to all visitors, 
who formed a constant stream from early morning till late at 
night. Clad in Tuxedos and with white carnations in their 
buttonholes, William Devine, Jr., of Thomas Maddock’s Sons 
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speech was followed with either a vocal or instrumental selection. 


A buffet supper was served at 6:30, after which the program 
was resumed, the speakers being Jos. W. Cannon, vice-pres: 
dent, National Association of Master Plumbers; George ] 
Kirk, Chicago Master Steam Fitters’ Association; William ] 


Woolley and others. At 10 o'clock everyone joined in singing. 


“This is the End of a Perfect Day,” after which the chairs 
were cleared away and dancing took place until after midnight 





PLANS TO RESTORE BUYING AND PROSPERITY. 





A nation wide drive to convince housewives and the buyers 
of what is needed in the home that industrial chaos is threat- 
ened in the spectacle of closed mills and factories unem- 
ployment and wages reduced below the standards of living, 
has been undertaken by patriotic business men who are identi- 
fied with interests having investments of more than $30,000,000. 
The aim is to induce buying, to convince the public that its 
“buying strike” has forced the bottom in prices and that a 
continuation of the public’s non-buying indifference means an 
increase in an army of non-employment which already has 
reached the figure of 2,300,000 men without jobs! 

The drive was formal- 











Co. J. M. Grace of the Sloan Valve Co., Cliff Mahaffey of 
Speakman Co., and R. C. Anglebeck of Kohler Co., ably as- 
sisted on the reception committee. Refreshments were served 
throughout the day, and E. W. Sanborn and A. S. Lindeblad, 
ot Sanborn & Lindeblad, Chicago, were especially popular as 
dispensers of ginger ale—and so forth. 

The morning was devoted to informal reception and an in- 
spection otf the plant, and after an enjoyable luncheon had 
been served, the visitors adjourned to the main office on the 


] 


econd floor, where an interesting program of music, songs, 


nd speakers had been arranged. President E. C. Garrity pre 
sided, and in his address of welcome thanked all present for 
their expressions of good wishes, and paid tribute to all who 
had helped to make the success of the company, and this par- 
ticular occasion, such an enjoyable achievement. The speakers 
who tollowed Mr. Garrity extended their most hearty felicita- 
tions, with emphasis being laid on the personnel of the com- 
pany, the value of service, the co operation of employes, and 
the magnificence of the plant. Those addressing the gathering 
were, A. M. Maddock, president, Thomas Maddock’s Sons Co., 
renton, N. J.; Thomas J. Claffy, past president, American 
Society of Sanitary Engineering, and assistant chief of the 
Chicago Sanitary Bureau; Willard A. Speakman, president, 
Speakman Co., Wilmington, Del.; Walter J. Kohler, president, 
Kohler Co., Kohler, Wis.; S. E. Thomason, manager, “Chicago 
Tribune’; W. J. Woolley, secretary-manager, National Trade 
Extension Bureau, Evanville, Ind.; W. E. Clow, Jr., vice-presi- 
dent, James B. Clow & Sons, Chicago, C. W. Alcock, past- 
president, Chicago Master Plumbers’ Association, and Edwin 
KE. Hartrich of Holton, Seelve & Co., Chicago, builders of the 
plant. Many good stories were told during these talks, and each 





The New Plant of the National Plumbing & Heating Supply Co. in Chicago. 





ly launched in New York 
this month when Arthur 
I‘reeman, general direct- 
or of the Afhliated Re- 
tail Stores, which con- 
sists of a chain of de 
partment stores stretch- 
ing trom coast to coast, 
was delegated to an- 
nounce the establishment 
of the National Prosper 
ity Bureau which will 
be headquarters for the 


nn = ner anne 2 eee | 


campaign. The Bureau 
will occupy a floor in the 
Masonic Building New York, where a staff of writers, adver- 
tising men, artists and lecturers are at work laying out the prop .- 
ganda which will be sent over the country with a rush. 

A feature of the campaign will be the widespread use of the 
Prosperity Posters which come from the studios of some of 
the noted artists who did the famous war posters. Partic- 
ularly noteworthy among the designs which the committee has 
accepted, are two by August W. Hutaf, whose war posters 
now grace the new War Museum in Paris. The slogan lines 
on Mr. Hutaf’s posters are: “Your Purchase Keeps America 
Employed” and “Buy What You Need Now.” 

Both slogans have been adopted by the Advisory Com- 
mittee as appeals for the drive. This latter committee now 
comprises the executive heads of some twenty-four national 
trade organizations, all of whom have applauded the enter- 
prise of the originators of the movement and pledged their 
entire national membership in the drive to dispel the clouds of 
gloom and depression which hang heavily over the land. 

It is planned by this Committee to confer with each in- 
dustry to the end that each national organization may adopt 
such features of a celebration of prosperity of such activ- 
ities to induce buying as each may deem most effective among 
its membership. 

In general, the suggestions from merchants throughout the 
country seem to favor the adoption of a series of powerful 
Prosperous Posters, which are relied upon by business men 
everywhere to help carry the campaign. Those urging the 
widest possible use of the posters point to the success of 
War posters in quickly and effectively driving home their 
messages during the war. 

Sut posters will not alone be prepared by the Bureau. It 








tc 
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is planned to resort to every possible media of publicity, to 
assist chambers of commerce and boards of trade in the prepara- 
tion of copy and the supply of cuts, poster stamps, window 
cards and counter signs, to work with newspapers in putting 
on big Prosperity numbers, to assist the trade publications 
in the 86 industries which are so far represented in the cam- 
paign, to issue Prosperity numbers, and in every possible 
manner carry home to the people of America that the country 
is naturally prosperous and in good condition, but that the 
withdrawal of the circulation of the dollar has precipitated the 
closed factory and the reduced wage and, with these, the vast 
army of unemployed which is a growing menace to the nation 
and to its prosperity. 

Asserting that the 
are largely in the realm of a _ distorted 
Mr. Freeman stated: “Really, there is 
in present business conditions. In fact, it has turned out just 
exactly as we all agreed it would long ago. You will re- 
member that none of us could figure out how we were going 
to put four million soldiers back to work when we demob- 
ilized our army and had to go through the trying time of 
built for 


conditions confronting business today 


viewpoint, 
abnormal 


mental 
nothing 


turning our factories. back into what they were 
instead of munition places. 
“Merchants at that time expected the prices to collapse 


Then the 
public 


with the end of the war—they refused to buy. 
manufacturer slowed down. With both inactive the 
all at once began to buy everything in sight. No one had any 
surplus supplies to meet this demand. Within 
there was a shortage of pretty nearly everything. 

“Then came the era of forced production—the most intense 
People paid any price for what 


three months 


during the last twenty years. 


they wanted. They went beyond reason—went so tar that 
all at once they concluded they had gone too far. And then 
they stopped buying. Prices started to decline. Now they 


have reached the bottom, and this is the most important part 
for all of us to bear in mind. Prices cannot go lower. 

“There is nothing harmful in all these cycles of business 
The danger point is right 
[f you 


if we do not let things go too far: 
here now. From now on business must go upward. 
are a butcher, a baker, a farmer or a builder and people stop 
using the things that you make where are you going to get 
the money to buy what other people make’? There is the 
danger point. The longer the public waits the more the factor- 
ies will close down, the more men will go out of work and 
the more becomes the peril of idleness. The time to buy is 
now. People never will buy for less. 

“To induce buying and to convince the public that the bot- 
tom in prices has been absolutely reached, and to prove that 
the United States has everything it needs to continue as the 
most prosperous nation in history, the business men in prac- 
tically all of our national organizations have gotten together 
and started a national campaign to educate all the people all 
over America, that it 1s necessary now to abandon their so- 
called ‘buying strike’ and to clear the track for prosperity, 
if we do not want to run ourselves into another Russia. The 
burden of this task will be borne by the National Prosperity 
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“National” Bulletin. 

Pipe for refrigerating systems is the subject discussed in 
bulletin No. 5-E just issued by the National Tube Co., Pitts- 
burgh, Pa. The bulletin is profusely illustrated and contains 
tables on properties of pipe, and other information pertinent 
to the use of pipe in such systems. 

Thermo Boiler Circular. 
soiler Co., El Paso, Texas, has issued a 12- 


Bureau.” 








The Thermo 
page circular, printed in blue on buff stock, illustrating and 
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describing McChesney’s Thermo Boilers. Every illustration ts 
carefully described, giving the reader full details of the equip- 
ment 

New Gorton & Lidgerwood Catalogs. 

Two catalogs have just by the Gorton & 
Lidgerwood Co., New York City, describing and illustrating 
quarter-turn lock boilers. 
The latter catalog is designated as catalog No. 88, and con- 


been issued 


packing valves and. self-feeding 
sists of thirty-two pages, bound in a stiff brown paper cover. 
The valve catalog contains thirty-two pages also, bound in 


a stiff green paper cover. 
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Mention” (7 &- 
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W. S. Babson, president of The Peerless Pacific Co., Port- 
land, Ore., passed through Chicago this week for points East 

nm. <. Tabler, one of the founders of the D. & T. Mtg 
Co., St. Louts, Mo., has resigned to join the American Heate: 
Corporation, St. Louis, as sales manager. 

James Doherty, vice-president and western sales managet 
of the Utica Heater Co., Utica, N. Y., Coast 
on business and pleasure, and when last heard trom was en 

















is on the Paciti 


joying the sunny climes of California 

William J. Woolley, secretary-manager of The National 
Trade Extension Bureau, Evansville, Ind.. was a visitor to 
Chicago last week and spent part of his time in the meeting ot 
the National Federation of Construction Industries, held March 
2nd and 3rd. 

H. M. Algeo, of the Chicago office of the 
& Iron Co., Wheeling, W. Va., which closed 
W heeling 


Peoples Gas Building, 1s remaining 


Wheeling Steel 
March Ist to be 


Products Co. in the 


e organization. and 


operated under the new Steel 


with tl 


will have charge of pipe and tin plate. 
J. C. Greenberg has joined 


the National Trade Extension 


Bureau, Evansville. Ind.. in the 


capacity of special held man 


Mr. Greenberg is a salesman of 


long experience in various lines 


study ot psychology has 
his hobbu . He has 
| 


much lecturing before con 


and the 
been one ot 
done 
tractors’ associations and has a 
wealth of enthusiasm that is con- 
tagious. Mr. Greenberg is a 
valuable acquasition to the staff 
of the Bureau, and the plumb- 


ing and heating field will profit 


from his work along the lines 
J. C. Greenberg. of business improvement and 
trade extension 


J. A. Garvey, formerly with the Wolff Mfg. Co., at Kansas 
City, Mo., has joined the sales force of the Economy Heate: 
Co., Chicago. 

W. T. Mayfield, manufacturers’ 
ham, Ala., has been appointed Southern representative of the 
Detroit & Malleable Works, Detroit, Mich., and will 
handle both goods and fittings, 1 


all Southern states with the exception ot Texas, 


representative, Birming- 


Brass 


lines, brass malleable iron 


“A Bath a Day Keeps You Fit Every Way.” Neat stickers, 


in two colors, tell this message. For 45 cents, 1,000 people can 


be constantly reminded of this. Page 82 of the February 26th 


issue tells you how. 














Steel and Iron. 


Very litthe change upward or downward was shown re- 


cently in the Pittsburgh market for semi-finished steel. There 
was some trading of a re-sale tonnage at lower than the pro 
ducers’ prices, and it is becoming evident that some finishing 
mills with a surplus tonnage of billets or sheet bars are 
willing to dispose of this surplus because of the laxity in their 
product. Production of semi-finished steel is mainly on con- 
tract obligations. 

Billets sold last week on a $40 basis and $42 for sheet bars, 
which would seem to indicate that this price could be ob- 
tained on almost any tonnage for the first half of the current 
year, 1 so far as independent producers are concerned. On 
standard billets the price dropped to $38, and resale sheet bar 
prices were under $39 in some small trading. The tendency 
downward in semi-finished steel reached wire rods, and offers 
and sales were consummated as low as $50, though the nom- 
inal asking price was $52 for independent producers. 

A somewhat uncertain tone developed over the past week 
on cold and hot rolled strip under 3 cents and tender of ton- 
nage at the lower figure. The feeling is that strip prices will 
not be able to maintain the present basis in so far as con- 
sumers are concerned. Automobile builders are not taking 
on much tonnage, and the outlook is uncertain for the 1mme- 
diate future in that direction. 

Reports of a new list on steel pipe are being heard fre- 
quently, and the report gave the new base of one of the leading 
independent makers as $10 a ton under the existing discount 
rates. The report is from the independent market centers. 
The situation is somewhat tense in the steel pipe trade be- 
cause of the anxiety on the part of the independent pipe 
companies to get started on new business owing to their old 
orders being cleared up and being in need of business for roll- 
ing schedules. On the smaller sizes of pipe and tubing the 
cemand is excellent. 

The seamless tubing market is also quite active and growing 
more so. Galvanized pipe buying, especially for jobbers, has 
heen more active and interest in shipments is sufficient to cause 
price matters to be disregarded for the time being. Steel 
sheet markers are stabilizing as much as possible on the ex- 
isting basis of prices, but it is not difficult to get quotations 
on black sheets at 4 cents and 3.20 cents on blue annealed and 
5.20 cents on galvanized material. 

The state of the iron market 1s far from satisfactory and 
is causing the furnaces no little uneasiness. About 75 per cent 
are out of blast and others are limping along or piling iron. 
It is littlke wonder then that in the desire of obtaining enough 
to keep them going they have been cutting prices rather ruth- 
lessly. It is a question, however, of how far they can go be- 
fore accepting the alternative of closing down. The past week 
has shown less disposition to shade, which would indicate that 
the limit has about been reached, but the market is not at all 
steady. Some low cost producers in a better position than 
others have been shading as business materialized. Others 
again evidently prefer to accumulate a little stock rather than 
accept buyers’ terms, so that there is no well defined schedule 
of prices. The usual differential between the grades has largely 
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disappeared, and some eastern Pennsylvania furnaces have been 
quoting No. 2X foundry on the same level as No. 2 plan 
The latter price is quoted as ranging between $27 and $28, e 
furnace. 

Coke is relatively in the same position as iron and 1s sufferin; 
from the general depression of both the furnaces and foundries 
Production in the Connellsville district dropped again to 2: 
per cent of normal pre-war production. 

Prices for pig iron are quoted as follows: 

No, 2X, Philadelphia diene aaot Lx 
No. 2 Southern Birmingham ....................................... 26.50 
No. 2 Buffalo eee sd haepandin ae . 28.007030.00 
a eee ; 
ilsialictatiaiaa iat 25.00 
— .... 28,96(230.96 


Basic Valley, furnace...... 
sessemer, Pittsburgh ...... epllbliteitineds 
Copper. 

A turther weakness in copper developed last week, which 
uncovered a price of 123% cents for 1,000,000 pounds to a larg: 
consumer by one of the smaller selling agencies. This price, 
however, so far as can be learned, was an exception and had 
been declined by at least one of the largest interests. Thi 
market at the close of the week was very quiet at 1214@123, 
cents asked by the smaller producing interests for March de 
livery. The only support the market has had has come from 
Kurope. The exports to Germany, England and France hav: 
indicated at least a moderate activity. The bulk of the ship 
ments has been to Germany. Domestic buying has been very 
light. The larger consumers have been feeling the market 
more or less, but no real business has resulted. Production is 
being curtailed, but the absorption continues to be very light and 
the heavy surplus is not being materially reduced. 

Tin. 

The Malay Government has withdrawn its support of Straits 
tin and the effect has been shown in a gradual and somewhat 
substantial decline in the price of tin in the London market 
Pusiness in the New York market has been light at best, falling 
off to practically nothing at the end of the week. There were 
sellers of Straits tin at 28% cents for spot, while futures were 
quoted as to position at 28%4@29'%4 cents without attracting 
buyers. The unsettled condition in the East is given as one 
reason for unwillingness of traders to enter the market, but 
consumption also is light and buyers evidently expect lower 
prices. 

Lead. 

The supply of prompt lead has been comparatively light, and 
toward the close of the week the market took on a firmer tone, 
with the result that it received more attention at the hands ot 
buyers, some of it presumably on speculative account. New 
York delivery was quoted in the outside market at 4 cents, 
though some holders were asking 4.10 cents, and for Fast St 
Louis or equivalent 4 cents was also quoted, but could probably 
have been shaded for a fair amount. 

Zinc. 

The market continues dull and otherwise featureless, wit! 
prices stationary all of last week. At the close there were buy 
ers at 4.75 cents, basis, East St. Louis, but sellers asked 4.8: 
cents as a minimum. 
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Other Metals. 

Quotations on other metals in New York are as follows: 
Aluminum Powders 60-65 cents per Ib. 
\luminum (in 15-ton lots) 99% and purer....28.50 cents per Ib. 
Antimony (Chinese and Japanese) 5.10 cents per Ib. 


New York Old Metal Market. 
The following prices are current for old metals: 
Buying Selling 
(copper, heavy ............ ‘eames 914 to 93% cents 103% cents 
Copper, light .....0000000000000000... 8 to 8% cents 9% cents 
Brass, heavy .............................5% to 5% cents 6% cents 
Srass, light 4% to 434 cents 5% cents 
SID 6. sscnncteeiicnnctineves . 3% to 334 cents 434 cents 








lea lead ... 2 to 2% cents 3% cents 
Solder joints 00.0000... 6 to 6% cents 7% cents 
Mixed babbitt 00.00.0000. 5 Ctto 654% cents)«=«6% cents 
Cocks and faucets....................7% to 73% cents 834 cents 


Chicago Old Metal Market. 


Chicago wholesale dealers’ prices are nominally as 
follows: 

Buying Selling 
Heavy yellow brass.................. 64% to 7 cents 8 cents 


Brass, light ...... 
Brass turnings 


tesecsseeeeee DM to 5% cents 6% cents 
ssagibesicsaieocmeaiinieiiees 5 to 5% cents 6% cents 


MII inciesnisactesstttomeneslaeinaithaniomnt 91% to 10 cents 11. cents 
ne 91%4 to 934 cents 1034 cents 


a ee 84% to 9 cents 10° cents 
FS, tae 3% to 3% cents 4% cents 
ME’ sisindiieotnacpiotaconts ~aaiaicaiaal 2% to 3 cents 4. cents 





PRICES OF RADIATION AND WATER SUPPLY 
SYSTEMS REDUCED. 





Chicago, March 9th.—A 10 per cent reduction in radiation 
was announced Monday, March 7th, by the American Radiator 
Co., this being the third drop since prices started to recede. 
The first cut was 12% per cent, followed by a 5 per cent re- 
duction. The Vaile-Kimes Co., Dayton, Ohio, has also an- 
nounced reduction in prices on its water supply systems, rang- 
ing from 10 to 25 per cent. These are the only changes noted 
this week in a market that is generally characterized as dull 
all along the line. The general building material market shows 
recessions in cement, brick, sand and other basic materials. 
“Has the bottom been reached?” is the question heard on all 
sides, and the fact that prices continue to come down is evi- 
dence that stabilization has not become a reality. The lumber 
industry, which for some time has been holding forth as having 
reached the bottom, saw a further reduction quite recently by 
one of the largest manufacturers in the country, the cut being 
from $2 to $5 per 1,000. Step by step the market is reaching 
the bedrock point, and in spite of the fact that many claims are 
being made that that condition has been reached, nevertheless 
the opinion prevails that a lower level must be sought. The 
bad effect of this feeling is evidenced in the building stagnation 
and lack of buying throughout the construction industry, and 
the various conferences in different parts of the country do 
not seem to have accomplished much in definite results. In the 
meantime, however, the spirit of optimism prevails and what 
little business there is, comes to the man who is hustling, 
wearing out shoe leather, riding in elevators and keeping his 
feet under the conference tables. 





A third of a million stickers have been sold since “Domestic 
Engineering” announced their sale on page 82 of the February 
26th issue. That is an excellent start. Contractors in country 
towns and large cities are responding with orders for 1,000, 
2,000 and even 3,000 stickers. They are getting behind the 
“Take a Bath Every Day” campaign. The cost is only 45 
cents per thousand. Send your order today. 
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NEW CONSTRUCTION WORK. 





The following are among the most important contracts re- 
cently awarded as reported by the “American Contractor’ : 

$2,500,000. Studio Apartments, New York City. A Syndi- 
cate. 

$792,100. Public School, New York City. 
Board of Education. 

$700,000. 

$600,000. 


City of New York 


fJoard of Education. 


The 


School, Minneapolis, Minn. 


Theatre, Cincinnati, O. Columbia Amuse- 


ment Co. 


$350,000. Store, Cincinnati, O. The Frank Herschede Co. 

$250,000. Sewer Systems, Elmhurst, Ill. City of Elmhurst. 

$200,000. Building, Cleveland, O. Rudolph & Palmer. 

$200,000. Factory, Harrisburg, Pa. Harrisburg Bag & 
Box Co. 

$200,000. Hotel, Brooklyn, N. Y. Schermerhorn Construc- 
tion Co. 

$169,000. Buildings, Detroit, Mich. The City of Detroit 
Department of Public Welfare. 

$160,000. School, Glidden, lowa. Consolidated School 
District. 

$150,000. Apartment Building, Cleveland, ©. Harlow & 
Harlow Co. 

$150,000. Church, Ardmore, Okla. M. E. Church. 

$150,000. Residence and Garage, Allouez, Wis. Frank E 
Murphy. 

$150,000. School, Springfield, O. Board of Education. 

$136,000. Shed, Camden, N. J. City of Camden. 

$130,000. Clubhouse, Baltimore, Md. Lithuanian Association. 

$125,000. Convent and Chapel, Ilchester, Md. All Saints 


Protestant Episcopal Church. 


$125,000. Warehouse, Hutchinson, Kans. Grovier Produce 
Co. 

$110,000. School, Conemaugh, Pa. East Conemaugh School 
Board. 

$100,000. Church, Saginaw, Mich. Holy Family Church. 

$100,000. Residence and Garage, Hazelton, Pa. Mrs. 5. J. 
Pardee. 

$100,000. Dairy, Union Hill, N. J. Consumers Dairy Co. 

$150,000. Store & Hotel, New York City. Wm. Waldort 
Astor. 

$125,000. Club House & Grand Stand, Covington, Ky. 
The Kentucky Jockey Club. 

$100,000. Apartment Building, Detroit, Mich. Owner's 
name witheld. 

$100,000. Sewers, Dayton, O. City Council. 

$100,000. Convent, New York City. Missionary Sisters 
of St. Francis. 

$100,000. School, Richmond, Va. Broad Street M. E. 
Church. 

$100,000. Storage & Warehouse, New York City. Wilson 
Paper Stock Co. 

$100,000. Two Residences, New York City. Joseph 
P. Chamberlain. 

$100,000. School, Des Moines, Iowa. Independent School 
District. 

$200,000 garage and service station, Cincinnati, O.; the 
Chas. Schiear Motor Car Co. 

$200,000 college building, Adrian, Mich.; St. Joseph's 


Academy. 

$175,000 shop, Lafayette, Ind.; Monon Route. 

$160,000 school, Cincinnati, O.; Board of 

$150,000 theater, Norfolk, Va.; National Amusement Cor- 
poration. 

$100,000 office building, Parkersburg, W. Va.; 
Rig & Reel Co. 

$200,000. Manufacturing 
Superior Screw & Belt Mfg. Co. 


Education. 


Parkersburg 


fuilding, Cleveland, O. The 











Chicago. 

Kiordan Bro 0042 West Madison Street, have secured the 
plumbing contract, and the N. B. Brown Co., 19 South La Salle 
Street. the heatine contract on the $135,000 two-story store, 
thee and apartment building, which 1s to be erected at 3222-3224 
Lawrence Avenue for the Lawrence Avenue Talking Machine 
Shop. 

Mio Weil, 3150 West Chicago Avenue, has been awarded the 
contract to install plumbing in the $250,000 two-story dance 
hall and store building, which is to be erected at 3136-3148 
Shefheld Avenue for the Kendallund Amusement Co. The 
building will be 150x125 ft., and will accommodate 2,000 couples. 

Building permits issued during the week ended March 3rd, 

reported by the Building Commissioner, numbered 131, with 

iluation of $4,805,700. For the same week last year 63 per 
mits were issued. valued at $2,210,000. Ot the 131 permits 
ued 127 were for new homes. Only 94 permits were issued 
ew homes the previous week. The normal number of per 
m issued in one week for new homes 1s placed 291, or a 
le icy in home construction since January Ist of 1,688. 
Carpenters Refuse $2 a Day Wage Cut. 

The Associated Builders proposed ~0 per cent wage cut for 
irpenters in Chicago has been rejected by the carpenters’ dis- 
trict council. The reduction was asked in an effort to break the 


deadlock. It is said that similar reductions will be 


other trades. 


building 

for 
Frame Houses Favored by Council Board. 

means to stimulate building in outlying districts of Chi- 

aldermanic subcommittee has reached a tentative 


recommending that all bars against the construction 


asked 


\s a 
cago, a special 


avrecment 


of frame buildings be removed at once. The agreement was 
reached following an investigation by the committee as to 
whether or not the fire limits be suspended. The areas com 
ing under this proposal are bounded as follows: Sixty-fifth 
Street, Narragansett Avenue, Fifty ninth Street, Harlem Ave- 
nue, Fifty-first Street, and Cicero Avenue, and Cicero Avenue, 
Seventy Ffth Street, Western Avenue, and Eighty-seventh 
street. 


Construction Men Discuss Housing at Conference. 
Discussion of the construction industry from practically every 
standpoint, and an appeal to members to “get together again” 


on a sound basis, characterized the sessions of the industrial 
conference of the National Federation of Construction Indus- 
tries at the Hotel Sherman, March 3rd and 4th. The confer- 
ence was attended by construction men from all parts of the 
conned and was addressed by speakers representative of every 
phase of business touching on the building industry. 


In speaking of the financial situation as it pertains to the re- 
sumption of construction, Harry A. Wheeler, vice-president of 
the Union Trust Co., said: 

“It is obvious that cheaper money is essential to the start of 
building operations. 

“If it may be expected that labor, materials, transportation and 
money will recede no further, then this is the time to begin 
to build, and to convince the public that such is the case. If, 
on the other hand, we may expect that these commodities will 


be cheaper, every effort must now be made to arrive at that 
stage of an ‘irreducible price level’ when reconstruction may 
start.” 


Rediscount rates, expressing the financial remedy to the build- 
ing trade, Mr. Wheeler said, are the main obstacles facing the 
construction business. 

“If re-discount rates were 
rates would fall within 48 hours. 


lowered today, current money 
From our viewpoint, that 1s 
568 











the biggest item now obstructing financing of building project: 
lf the Federal Reserve system will lower its re-discount rate, 
in conformity with the rate now prevalent in a number of 
commodities, the banks will immediately lower their interest 
rates on money.” 
Other Cities in the State. 

114 North Fifth Street, East St 
plumbing system in the three-stor 
Avenue in that city. 


Phe Cty 
Louis, will 
apartment 


Plumbing Co., 
remodel the 
building at 624- 628 Missouri 





Cleveland and Vicinity. 
What 


ed in Cleveland has just been annouced here 


the biggest heating contract ever award 
in the appoint 


IS pre Ibably 


ment of the Chappell-Warren Company to handle that work 
tor the new public hall. This contract calls for the expenditur: 
of about $375,000. The extent of the work wil! be recognized 
on hs it is stated that three to four cars of pipe will be r 


quired tor the heating, ventilating, compressed air and vacuut 
systems and other features included. The compressed air sys 


tem is a new feature, this to be used to operate machinery and 
other equipment that may appear for exhibition purposes in 
the new hall. 


Plumbing contractors and others allied with the plumbing 
trade are watching closely additional developments in connec- 
tion with the move to revise the plumbing code. This ques 
tion has been up and out for consideration for nearly a year. 
Just when the building code committee of the Council thought 
it was to pass upon the measure, the Chamber of Commerce, 
the Builders’ Exchange and numerous other civic bodies stepped 
forward and announced that the changes will not make for 
economy or efficiency in plumbing installations, but that alterna- 


tive amendments submitted by these bodies will attain that end. 
So the committee, headed by W. E. Potter, is considering 
said amendments. 


Closer co-operation among members of the Associated Plumb- 
ing Contractors of Cleveland is seen in a new idea instituted 
at the March meeting of the organization by the Women’s 
Auxiliary. The members of the latter group, headed by Mrs. 
George L. Roberts, president, served refreshments, and this 
probably will be a regular feature of future meetings. The 
move ina the outcome of facts gleaned from other 
local auxiliaries at the recent Toledo convention. In addition, 
a membership campaign for the auxiliary of Cleveland will 
be started this month, with a view toward doubling the mem- 
bership during the year. 

In the election of Walter Klie, 
Oby Co., president of the Heating and Piping Contractors: 
Cleveland. Association, former president of the Cleveland 
Building Trades Association and leader in other branches of the 
building industry, to the presidency of the National Association 


Sense 18 


president of the Smith & 








Ladies who attended Ohio Master Plumbers’ recent Convention 
in Toledo.—From ‘‘Domestic Engineering’ Photo. 
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of Building Trades Employers, Cleveland again attains unusual 
prominence. Largely as the result of Mr. Klie’s appointment 
Cleveland will become the headquarters of the national or- 
ganization, F. G. Webber, national secretary, having been here 
to consider a location, which probably will be in the Builders’ 
Exchange. 

Associates of Mr. Klie in the heating and plumbing trades, 
and friends outside these industries, are in a sense not sur- 
prised over his selection for president by the national employ- 
ers. He has spent practically a life-time in the building 1n- 
dustry, notably in the heating trade, having joined his father’s 
organization in Columbus after graduating from Ohio State 
University. Mr. Klie also is a graduate mechanical engineer. 
With the passing of the Smith & Oby Co., out of old hands, he 
came to Cleveland, about eight or ten years ago, and acquired 
control of that firm. Mr. Klie is known in many parts of 
the country as a result of his traveling work for the J. L. 
Mott Iron Works. 





Indianapolis. 

The valuation of new building operations in Indianapolis dur- 
ing the month of February, 1921, was only about one-half the 
valuation of building work started in February, 1920, accord- 
ing to the monthly report of Walter B. Stern, city building 
commissioner. The total number of building permits issued 
during the month just closed was 512, and the amount of the 
valuations totaled $617,834, as compared with 371 permits in 
February, 1920, and a property valuation of $1,313,591. Mr. 
Stern pointed out in his report that a large part of the valua- 
tion for February, 1920, was represented in new school build- 
ings. Permits issued last week numbered 124 and their valua- 
tion totaled $126,755. 

Fort Wayne. 


With total construction costs estimated at $107,230, building 
activities in Fort Wayne during the month of February showed 
a decided gain over the preceding month. Although there were 
three less working days in February, 13 more permits were 
issued and the cost of construction was about $14,000 more 
than the amount in January. Thirty-nine permits were issued 
in January on property valuations of $93,325. Of the 52 per- 
mits issued in February, 11 were for the erection of new resi- 
dences, 16 were for the construction of garages, and many oth- 
ers were for the remodeling of homes. The largest permit is- 
sued during the month was for $40,000 for the remodeling of 
a store building at Calhoun and Washington Streets. 


Gary. 


With only twenty-eight days, February established another 
spring-time building record in the city of Gary, where 57 per- 
mits were issued at an aggregate cost of $177,955. In the same 
month of 1920, only 26 permits were issued on construction 
costs of $125,630. In the first two months of this year more 
than twice the number of permits was issued for the same 
period of 1920, and there has been an increase of more than 
45 per cent in the total cost of construction. Indications are 
that March will show a much larger increase and that more 
than double the number of permits will be issued than were 
granted during the same month of 1920. 

One of the big features of the permits issued in February, 
according to the monthly report of Walter Dougan, building 
commissioner in the city of Gary, was the fact that a much 
larger proportion of residences were placed under construction 
than in any previous month in several years. Twenty-one per- 
mits for single residences and one permit for a double dwelling 
were taken out during the twenty-eight days. One of the other 
permits was for a flat building with three apartments. For the 
residences alone the construction costs amounted to $128,000. 
In January 42 permits were issued, with a valuation of $154,550. 


Other Cities in the State. 


Prospects for building activities in Anderson during the 
coming months were discussed at a meeting of about seventy- 
five men connected with the building trades at the Citizens Bank 
last week. Plumbing and heating contractors, tinners, real 
estate dealers and supply men were represented at the meeting. 
The chairman of the meeting was authorized to appoint a com- 
mittee of three from the Anderson Trades Council concerning 
probable wage schedules. The committee will report back at 











The Prices of 
Lion Tank Water 


Heaters Have 
Been Reduced 


You couldn’t pick a better time to buy 
Lion Tank Water Heaters than now. 
The prices have been lowered so you can 
order with safety. 


More than that, people will be wanting 
water heaters now, because they are letting 
their furnace and range fires go out. The 
Lion ‘Tank Water Heater will appeal to 
them. It is inexpensive to install—inex- 
pensive to operate and there’s better hot 
water service at the same time. 


When you push 


LION 


Tank Water Heater 


you can go the limit in sales talk. It has a 
wonderful reputation. Over 500,000 are 
in use today. The Lion has been the stand- 
ard of comparison for fifteen years. 





Don't forget what we 
have said about lowered 
prices to dealers. Re- 
member, also, that this 
month and next are | 
“Water Heater” months. | 
It will pay you to get 
your order in promptly. 





The practical plumber will 
appreciate the Lion Quick 
Action Tank Couplings. 
With them a tank heater can 
be set up in thirty minutes. 
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PLUMBING AND HEATING INDUSTRY. 
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Pittsburg Water Heater Co. 
Pittsburgh, Pa. 
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A Drinking Fountain Can 
Only Be As Sanitary 
As Its Design— 


AN EXPERIMENT :—Straighten a paper 
clip and stir around in the bubbler opening of 
any vertical stream fountain, catch this residue 
on a blotter and you will not need a micro- 


scope to sour your stomach tor wecks. 








It is only 
common 
sense that 
any fountain 
permitting 
the water, 
saliva, drip- 
pings from 
the drinker’s 
mouth,. etc., 
to fall back 
again onto 
the bubbler 
~cannot be 








sanitary. 


—As Practical As Its 


Stream— 


The photographic repro- 




















ductions of the famous pat- 
ented Puritan “2 stream 
mound builder side stream 
projector” illustrates conclu- 
sively the individuality of this 
arrangement in building a 
perfect drinking mound at 
the highest point of projec- 
tion through mechanical 
means. THIS FEATURE 
IS USED EXCLUSIVELY 
IN PURITAN “CANTON- 
MENT” DRINKING AND 
COOLER FOUNTAINS. 

















SEND FOR CATALOG 


Halsey W. Taylor Co. 


WARREN, OHIO 








Lauarsilan, 
CANTONMENT 





World’s Largest Exclusive Manufac- 
turers of Drinking Equipment 
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another meeting held at an early date. Labor was not repr: 
sented at the meeting. 


_ Architects and plumbing and heating contractors at Bloom 
ington say that the housing and building problems, which hav: 
been rather acute for some time, are beginning to be solved 
They say that with the advent of milder weather and the drop 
in building materials, people are gradually bringing things back 
to normal by building new residences and remodeling or erect 
ing additions to their own homes. “Prospects are much bright 
er and the building outlook is very good,” said one architect 
“I have four brick residences on my boards at the present 
time that will cost from $6,000 to $8,000 each, and I have been 
asked to prepare plans for a number of others. 


The board of public works at South Bend has completed its 
plans for the rehabilitation of the central and northern pump- 
ing stations. The plans outlined contemplate an expenditure 
of more than $200,000 for increased pumping facilities, new 
wells and other equipment to take care of the city’s water 
supply. In addition it contemplates the eventual establishment 
of other pumping stations. 

The Monon Railroad is planning to erect a new ice house 
in the company’s yards at Bloomington. The structure will 
have a capacity of 1,000 tonnage and will be erected at a cost 
of about $38,000. Contracts for the plumbing work will be 
awarded soon. 


ennsylvania 





Pittsburgh. 


The McFadden & Craig Co., 18 Eighth Street, has the con- 
tract to install plumbing in the residence of H. Nolan. 


The Buerkle Plumbing Co., 245 Third Avenue, is to install 
plumbing in the building to be erected in Cleveland, O., for 
the Shawkey Motor Co. 

William J. Woolley, secretary-manager of the National Trade 
Extension Bureau, addressed the members of the Pittsburgh 
Association at their last meeting. He urged that plumbers get 
out in front, and adopt trade extension methods so that a pay- 
ing merchandising business can be conducted. Organization 
means trade protection, Mr. Woolley said, and the lack of 
trade protection is due to the fact that the plumbing business 
has never been run like other retail businesses. Mr. Woolley 
also urged that the members take a more active part in asso- 
ciational affairs, and advocated loyalty to the officers to get best 
results. 


Philadelphia. 


Master plumbers of Philadelphia are solidly against a new 
ordinance now before the Council, which would authorize the 
city to take over all water services from the street main to the 
curb-cock, and would further authorize the Water Department 
in the future to install all mew services which are to include 
a ferrule, lead service, a curb-cock controlling the supply to 
each premise, a tailpiece not less than 18 inches long on the 
house side of the curb-cock, and a curb-box protecting and 
making accessible each cock. All old service mains are to be 
maintained and kept in good order by the Bureau of Water, 
without charge to the owners. The proposed ordinance further 
provides that two or more premises may be fed from one serv- 
ice line run along the curb line with branches to the several 
premises. 

The city proposes to install these services as described for 


the following low figures. 
individual Service Pipes. 


Size of Size of Size of Size of Weight of 

Ferrule Pipe Curb Cock Tail Pipe Lead Pipe Charge 
) in. & in. 5, in. 5 in. 3 lb. per ft. $18.00 
5 in. % in % in. % in. 4 lb. per ft. 20.00 
¥% in. 1 in. 1 in. 1 in. 5 Ib. per ft. 25.00 
1 in. 1% in. 1% in. 1% in. 7 lb. per ft. 30.00 
1% in. 1% in. 1% in. 1% in. 7 lb. per ft. 30.00 
1% in. 1% in 1% in. 1% in. 10 lb. per ft. 35.00 
2 jn. 2 in 2 in. 2 in. 40.00 
3 in. 3 in 3 in. 3 in. 60.00 
4 in. 4 in 4 in. 4 in, 75.00 
6 in. 6 in. 6 in. 6 in. 100.00 

Combined Service Pipes. 

Size of Size of Weight of 

Curb Cock Tail Pipe Lead Pipe Charge 
% in. 5 in. 3 lb. per ft. $18.00 
54 in. % in. 4 lb. per ft 20.00 
% in. 1 in. 5 Ib. per.ft. 25.00 
l in. 1% in. 7 Ib. per ft. 30.00 
1% in. 1% in. 7 Ib. per ft. 30.00 
1% in. 2 in. 10 lb. per ft. 35.00 
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The master plumbers know that pavements cannot be broken, 
services installed and pavements relaid for any such sums as 
these, and therefore anticipate that the taxpayers will be sad- 
dled with the deficiency. As the ordinance further provides 
“that nothing in this section shall prevent owners of private 
property from maintaining at their own cost service pipes laid 
at the private expense of such owners,” it is at once apparent 
what effects would be produced if, due to a leak and water 
being wanted quickly, a plumber should install a service at a 
cost, including permits, of perhaps $50 or $60, and shortly, 
thereafter, a nearby service, not in any rush, would be laid by 
the city at $18 or $20. The master plumber would have a hard 
job to convince the owner that his bill was within reason and 
just. 

The Master Plumbers’ Association appointed a committee to 
appear before the Council to voice the association’s protest 
against the passage of this ordinance. 

The Philadelphia association has started a drive for mem- 
bership, and has opened its charter for a limited period, and 
will admit new members at $5 for initiation fee instead of $25, 
if coupled with $9 covering six months’ dues in advance. The 
Philadelphia Association of Master Plumbers is now one of the 
largest, if not the largest, Master Plumbers’ Association in 
America, and is still growing, having a membership of 645. 

The Industrial Relations Committee of the Philadelphia 
Chamber of Commerce is accomplishing wonders. It is calling 
together all of the trades in the building industry, and is en- 
deavoring to start the wheels of industry, by gathering informa- 
tion as to the amount of construction work in the hands of en- 
gineers, architects and others, which has been held back by 
reason of high costs and unstable conditions. This informa- 
tion will be submitted to the construction and material men ‘ 
with the request that they indicate upon what basis they will 
be willing to furnish and complete the various contemplated 
jobs. The committee is also endeavoring to work out methods 
whereby stoppages of work, such as those caused by sympathetic 
and jurisdictional strikes may be eliminated, interferences with 
management overcome, compensation made proportional to work 
done, and whereby better relations can be established between 
the employer and his men, coupled with the further advice that 
wages be revised downwards, keeping step with the lowering 
of costs in other lines, and the cost of living, which is further 
explained by the following resolution passed at the Philadelphia 
Construction Conference, on February 18th, given in full here- 
with: 

Whereas: 

1. The public, on account of conditions arising out of the 
war, is suffering from lack of homes, public buildings and all 
other classes of construction. 

2. The construction industry, the largest next to agricul- 
ture, is virtually at a standstill, causing serious loss by unem- 
ployment and waste of overhead. 

3. Most of the other industries of the country including 


transportation are greatly reduced in activity—all of which + 
would be materially bettered by improvement in the construction = a ves ul t 
industry. 


4. New construction is now discouraged by fear, on the 
part of buyers and lenders, of further decline in the current e ” 
costs thereof, thus preventing the expenditure of available and to Sta In Service 
procurable new capital in this field. y 

5. This Conference has disclosed that: 

a. Current costs of construction materials still remain 








much and — higher as compared with pre-war costs These valves are on a steam line in 

and compared with the average of all other commodities. : : . 
b. Current construction labor costs have not had proper an acid pickling shop. 

adjustment to accord with present conditions. Notice the corrosion on the pipes 
c. Practices and conditions surrounding financing of build- : , ‘ 

ing construction require modification. which were installed at the same time as 
d. Relations between employers and employees call for im- the valves. 

provement and stabilization to secure continuity of operations 

in all building construction, and, ‘ Such records prove O-B Valves are 


e. Employers and contractors have not progressed to the 
needed extent in effecting reasonably prompt deflation of values 
throughout the construction industry (and all stages thereof 
from raw materials to finished products), including their own * 
overhead and profit. The Ohio Brass Company 

6. This Conference is serving to inaugurate a systematic . : 
study of all facts and to point the way to action by all con- Mansfield, Ohio 
cerned toward so improving conditions in the construction in- 343 S. Dearborn St., Chicago 
dustry that new work will promptly be released all over the 50 Church St., New York City 
country, including Philadelphia, and 

7. Stabilization on a properly deflated basis of many im- Wm. P. Horn Co., Pacific Coast Agents, 
portant elements in building construction (such as steel, ce- Los Angeles San Francisco Portland Seattle 
ment, lumber, brick, fuel, transportation, etc.) require national 
solution for local application. 


good valves. 
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anibilt 
Refrigerator Drip Pan 


ILERE is increased _ busi- 

ness to be had right in your 
own neighborhood by giving a 
few minutes daily to specialty 
fixtures. 

Take ice box drains. The 
Sanibilt Refrigerator Drip Pan 
has all the desirable features 
of a drip pan and a connecting 
pipe drain. It eliminates the 
danger of overflow and result- 
ing damage to floors and ceil- 
ings. It permits ice box to be 
moved over wide area. It is ab- 
solutely sanitary. 

Explain these advantages to your 
customers. Take a Sanibilt Pan 
along to your job. Demonstrate it. 
Show its generous size and spotless 
surface. Porcelain sides angle down 
toward center. Waste flows through 
high perforated strainer into pipe. 
Cannot clog or overflow—trouble- 
proof—clean as a porcelain cup. 

Your prospects will very likely say, 
“Install it while you're here.”” No 
time lost—no back—yjust 
another worth while profit added to 
vour business day. 


come 


Prices, discounts and complete informa- 
tion on. request. Better order one now 


SANIBILT SPECIALTIES, Inc. 


Sanitary Building Specialties 
299 Broadway, Dept. B., New York, N. Y. 
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March 12, 19: 


Therefore, Be It Resolved, That the Industrial Relation 
(Committee of the Philadelphia Chamber of Commerce 
hereby urgently requested to give immediate effect to the fo! 
lowing: 

a. That a detailed conference be held in Philadelphia, b: 
tween labor, employers, material interests, financial interest 
and architects and engineers at once with the purpose of reach 
ing an understanding among all concerned which will cause 1m 
mediate release of contracts for building construction; an 
to this end that architects and engineers be urged to list th: 
building projects of their clients as follows: 

Total projects in dollars already financed, or defmitel 
capable of being financed subdivided into types of buildings re 
spectively which may be cross-listed into the various compo 
nent materials and work concerned, from which data a de 
termination may be reached as to the just cost basis of said 
labor, materials, and the contracting assemblage thereof; for 
submission to the buying public on the one hand and to the 
construction interests on the other for mutual agreement, to th: 
effect that all such work, as can be so financed, shall promptly 
be released for performance, and 

That a National Conference be effected immediately for 
national stabilization of costs and purposes in the building in 
dustry, based on the facts and condition presented at this 
Philadelphia Conference. 

In sharp contrast to all these efforts to start the wheels 
of the building industry is the news reaching Philadelphia 
from Washington, to the effect that the American Federation 
of Labor, speaking through the heads of 109 labor organiza- 
tions on February 23rd, declared war on the open shop move- 
ment and what labor styles the forces of reaction. The plat- 
form adopted contains the following: 

“The right to cease work collectively.” 

“The right collectively to bestow or withhold patronage.” 

Business not only in the building industry but business in 
all lines in Philadelphia is at a low level, to use a common 
phrase, “there ain’t no business.” Plumbing shops report no 
business and nothing in view, men out of work and no pros- 
pect of employment. 


Kentucky 








Louisville. 

Business continues a little quiet with the Louisville master 
plumbers, but return of good weather and the arrival of spring 
are expected to result in much better inquiry in the next few 
days. Lumbermen, general contractors and builders report 
numerous inquiries for small residences. The architects’ offices 
are busy, and prospects are good, but there is a waiting period 
at hand, which is holding back big work. Some of the lumber- 
men are of the opinion that while there will not be many large 
contracts for big residences this year, there will be quite a 
goodly number of small residences, especially of frame con- 
struction, and cheap as a whole, but modern in the matter of 
plumbing, heating, etc. One of the master plumbers in discus- 
sion of this possible phase of the 1921 building industry said: 
“I believe that is correct. There are a lot of people who bought 
lots last year with the intention of building as soon as build- 
ing costs were lower. Some of them are now starting to build 
and others will later.” 

Jacob Isaacs and P. M. Murray, as a matter of court record, 
have affirmed ownership of the local firm operated as the Jacob 
Isaacs Plumbing Co., 800 South First Street. 

John Richard Dailey, a master plumber, 517 South Second 
Street, has filed a petition in bankruptcy, with liabilities of 
$782.94 and assets of $195.50. 

W. H. Matlack, secretary of the Kentucky Association of 
Master Plumbers, reports that the program for the state con 
vention, to be held at Covington, Ky., May 9 to 11, will be com 
pleted shortly. 

The Louisville Master Plumbers’ Association held a routine 
business meeting on the evening of March 7th, nothing of an) 
special importance coming up. 

Haller. Zehnder & Redmon Plumbing & Heating Co. has sev 
eral fair-sized contracts in hand. 

M. J. Duffy & Sons Co. has completed a nice contract for 
installation of fixtures and remodeling of plumbing in a stor 
at 434-438 South Fourth Street, which is now occupied by th 
Kresge Co. 
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assachusetts 





Plans Nearly Completed for the Annual Meeting of the 

Massachusetts State Association of Master Plumbers. 

Plans for the annual convention of the Massachusetts State 
Association of Master Plumbers, to be held in Boston on April 
4th and 5th are rapidly maturing. The arrangements are being 
made by a committee which includes President G. Wilbur 
Thompson, Edwin W. Cox and J. Preston Perham. As tenta- 
tively arranged, the plans call for a dinner at the American 
House on the evening of April 4th with William J. Woolley or 
some other representative of the National Trade [xtension 
sureau as the chief speaker; and business sessions throughout 
the following day, April 5th. It is proposed to devote prac- 
tically all of the time on the night of the banquet to the trade 
extension speaker rather than to have several address as has 
been done on some previous occasions. More complete plans tor 
the convention are expected to be announced after the March 
meeting of the executive committee. 

Boston and Vicinity. 

A bill requiring all persons engaged in installing, removing 
or replacing water meters shall be licensed plumbers, is before 
the legislature. The bill provides: 

“That the work of installing, taking out and replacing water 
meters shall be under the jurisdiction of the water department 
of the city or town in the Commonwealth of Massachusetts 
in which said work is performed. 

“That no employe of the water department of a city or town 
shall perform such work, unless he has complied with the pro- 
visions of statutes by becoming a licensed plumber and registers 
said license in the office of the water department in which he 
is employed.” 

The bill is in the hands of the legislative committee on mer- 
cantile affairs. 

Francis J. Daly, of the Daly Plumbing Supply Co.; John 
V. Kimball, president of the R. D. Kimball Co., heating and 
ventilating engineers, and Elmer L. Sollis, president of the 
Power Heating & Ventilating Co., all of Boston, are directors 
of the American Mortgage Corporation, rece ntly organized in 
Boston and which proposes to aid in building operations by 
having funds available for building purposes. 

Natick and Vicinity. 

The Master Plumbers’ Association of Natick, Framingham 
and vicinity which has been in a more or less comatose condi- 
tion for the past two years, has been revived and much inter- 
est is being shown by the members. The first meeting was 
held the last week in February and 17 of the 19 master plumb- 
ers, whose names are on the roll, were in attendance. Daniel 
L. Hanson of the Trade Extension Bureau was the chief 
speaker, and a brief address also was made by State Secretary 
Goudey who was present as the representative of the State 
President G. Wilbur Thompson. John F. Gavin is president of 
the association. 

Other Cities in the State. 

Joseph Berry, of Lawrence, has the contract for installing 
heating and plumbing in a dwelling on Bellevue Street in that 
city for Mrs. Clara Weedham. 


The contract for plumbing and heating in a two-family house 
on Andover Street, Lawrence, for Walter Walker, has been 
placed with Alfred Bergeron, also of Lawrence. 

Contracts have been let for a dwelling house on Westland 
Road, Belmont, for Joseph Benger. The heating and plumb- 
ing went to Percy Winters, of Belmont. 

Twenty houses are being built at Framingham for the Mc- 
Nally Building Co. James Welch, of Framingham, will install 
the heating and plumbing in the entire group. 


The Herbert Coombs Power Co., of Peabody, has the con- 
tract for installing plumbing in a factory building at South 
Boston for the John West Thread Co., which is to cost $100,000. 
Sprinklers will be installed by the Rhode Island Supply & 
Sprinkler Co., of Boston. 


Plumbing Inspector Dennis X. Coakley, of Haverhill, has 
recommended overhauling the plumbing and heating systems 
in the Cogswell school house in that city and the matter has 
been presented to the Board of Aldermen. The school, accord- 
ing to members of the board, has not been repaired for 30 
years. The cost of new plumbing is estimated at $1,800. 
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Washrooms 


SOAP That Is Always Ready, 
Always Clean, Easy to Maintain 


PRACTICAL Gravity Liquid Soap 
System is a hard thing to find—a 
real asset when you do find it. 


It must be so simple it can’t get out of 
order, even with careless use. It must 
not leak. It must be sanitary and an 
attractive addition to a clean, good-look- 
ing set of lavatories. 


Watrous Gravity Liquid Soap Systems 
are now used in hundreds of factories, 
hotels, etc. They are simplicity itself— 
nothing to get out of order. One central 
container, easily filled, serves any number 
of washstands. There is nothing to clog. 
Watrous Liquid Gravity Soap Systems 
can be installed at a very low cost—they 
will add character to your equipment. 


Write us for Information and Prices 


THE IMPERIAL BRASS MFG. CO. 


510 S. Racine Ave. - - Chicago, Ill. 


Makers also of Watrous Flushing Valves, 
Urinals, Self-Closing Cocks, Drinking 
Fountains, etc. 


IMPERIAL vara PRODUCTS 
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KENNEDY 
VALVES 


You can put them in and forget them 
It is the eventual wear and tear 
of the fittings furnished by you 
that will make or break your 
reputation with customers, so 
with articles as much used as 
valves, you can’t afford to 
accept or furnish inferior 
material or workmanship. 
KENNEDY Valves have the 
finish and lasting reliability of 
service to put and keep you in 
right—and you can’t afford to 
be satisfied with less, if you 
want to stay in business. 



















MEMBERS 
THE SATIONAL More than 600 types and sizes 
me frPenenam fantereng| re ready for your selection; 
YES ISZ.U ISINQUUAN WWE they are all proved, standard 


equipment that will give you 
service no matter how severe the 
106 
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PLUMBI*S AND HEATING INDUSTRY 
76 erasrrer 
—— test. 
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THe KENNEDY VALVE 
Vv ) Mpc. Co. Exsuma, NY. 


pm 4 Branches and Warehouses 
New York, 95 John St. Boston, 47 India St. 

Chicago, 204-8 N. Jefferson St. San Francisco, 23-25 Minna St. 

Sales Offices: Philadelphia, Kansas City, Salt Lake City, 
Seattle, Portland, Ore., El Paso, Winnipeg. 











Export Office: 95 John St., New York City. 


coming summer include new sanitary arrangements for t! 
Elmwood grammar school building. The committee is now 
making a tour of all of the city buildings to ascertain what 
repair work is needed. 
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Public property repairs contemplated in Holyoke during th. 
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Portland. 


D. L. Hanson, New England representative of the Nationa! 
Trade Extension Bureau, was the guest of the Portland Master 
Plumbers’ Association on Thursday, March 3rd. After routine 
business had been disposed of, Mr. Hanson was invited to ad- 
dress the twenty-three members present. The speaker touched 
upon Portland’s paramount influence in the state of Maine 
“Every Maine man and woman is proud of Portland,” he said. 
“They are justly proud of her splendid stores, her magnificent 
theaters, her many industries and her solid growth. They look 
up to her. Now let the master plumbers and heating contrac- 
tors of Portland cause their fellows from Eastport to Biddeford 
look with pride at the inviting show windows and the sales- 
breeding show rooms that the city has to offer. I want—I am 
using a strong word—not less than thirty up-to-date show win- 
dows—yes thirty—by the time I come up here in May,” he said. 

After the conclusion of his talk, arrangements were made to 
have, at Mr. Hanson’s next visit, a grand mass meeting of 
not only plumbers and fitters, but also of the various office as 
sistants. 


New York Ka 
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New York City Passes Law Exempting New Homes from 














“Somerville” 


Soil Pipe and 
Fittings 


Are Mechanically Correct 


Taxation for Ten Years. | 

In spite of the strong opposition that developed in the Board 
of Estimate, the ordinance exempting new housing construc- 
tion in New York City from taxation for a period of ten years 
is now a law. Over the emphatic protests of President F. H. 
LaGuardia, of the Board of Aldermen, and Robert E. Dowling, 
of the Real Estate Board, the Board of Estimate has approved 
the measure by a vote of 12 to 4, and those members of the 
local plumbing and heating fraternity, who say in this tax 
exemption a big assist for the much-wished-for building con- 
struction boom, are now highly elated over the outlook for a 
prosperous spring and summer business. 

Plumbing and heating men are not alone in their enthusiasm 
over the stimulus that the new ordinance can be expected to 
give to housing construction. Many of the city’s foremost 
realty experts are predicting that, now that all doubts as to 
the passing of the exemption ordinance have been settled, the 
next few weeks will see plans approved for thousands of new 
single family houses, two and three-family houses, and apart- 
ment buildings. By spring, they say, the building boom will 
be well under way, and by summer there will be so much new 
construction going on that there will be work for every plumb- 
ing shop in the Greater New York territory. 

That these predictions are not far-fetched was evidenced by 
the large number of realty operators who appeared in person 
before the Board of Estimate, or wrote letters, and went on 
record to the effect that they would begin building immediately 
the ordinance was passed. They said that they would then 
have no difficulty in obtaining mortgage loans, as they would 
be able to show that they could make the new buildings pay 
with the tax exemption ordinance in force. 

“Passage of the ordinance should do much to stimulate the 
buying of vacant land for new building operations during 
the coming spring and summer,” declared Joseph P.. Day, one 
of New York’s foremost realty experts. “In my opinion it 1s 
the most constructive step yet taken toward the solution of 
the home shortage problem.” 

Dr. Royal S. Copeland, health commissioner, issued a state- 
ment after the meeting congratulating the board upon the pas- 
sage of the ordinance. “I feel confident that building will be 
resumed at once,” he said. ; 

“This was the most pressing health problem in this commun 


itv. We need new houses for 100,000 families. With the erec- 








tion of new buildings, these families will be provided for. 
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the Health Department would enforce the health laws, thou- 
sands of families would be dispossessed. The Health Depart- 
ment had to tolerate conditions which are a menace to public 
health, simply because there were no other houses into which 
these families could move. 

“A lot of us fought hard for this tax exemption law. Build- 
ing contractors and money loaning concerns assisted in its pas- 
sage, and I believe the result will be an immediate home- 
building boom.” 

Robert E. Dowling, of the Real Estate Board, made the prin- 
cipal argument against the ordinance. He declared that while 
the ordinance would be to his financial advantage, he was 
against it on principle. He predicted that the ordinance would 
work to the advantage of those who owned unimproved land, 
the price of which would be increased to the builder. 

“How are we going to get more houses?” asked the mayor. 
“What can be done to induce some one, somehow, to build 
more houses?” 

“No matter whether we need more houses or not,” replied 
Mr. Dowling, “we should not abandon a sound principle to 
build them. I say that houses are being built and will be built. 
Builders are coming into the field, and the cost of materials 
is falling. Steel is dropping in price, and so are cement and 
brick. Labor is also falling in price, and is of increased eff- 
ciency, and the savings banks are looking to place loans.” 

New Rochelle and Vicinity. 

Harry Traugott, 53 Anderson Street, New Rochelle, 1s re- 
modeling the plumbing in the residence of Mrs. J. Saurz in 
Rochelle Heights, and has completed several plumbing contracts 
recently. 

George H. Kirchhoff, Inc., 268 North Avenue, New Rochelle, 
has recently completed the installation of plumbing and heating 
in six new residences for the Gill Realty Co. in White Plains, 
and is completing plumbing in the Salesian Institute on Post 
Road, New Rochelle. The plumbing and heating in four resi- 
dences in White Plains has also recently been installed. 


Stephen Thorpe, 68 Central Avenue, Flushing, L. I., has the 
contract to install plumbing in the residence to be erected in 
Great Neck, L. I., for Mrs. Fields and the plumbing and heat- 
ing in the residence of Charles Roe, which is to be erected in 
Flushing. 

Bayside. 

Alexander Williams, Elsie Place, Bayside, L. I., has recently 
completed the installation of plumbing and heating in the new 
residence of J. W. Alker in Great Neck, L. I, and is com- 
pleting the plumbing and heating in the residences of E. Busser, 
Flushing, and W. Lewis, Bayside. 

College Point. 

Jacob Reinhardt, 557 Second Avenue, College Point, is in- 
stalling plumbing in the residence of W. Burghoff on College 
Avenue and Thirteenth Street, and has the contract for install- 
ing plumbing in the residence of H. Wegman on Fourteenth 
Street, College Point. 

The March Meeting of the Western New York Chapter of 
A. S. H. and V. E. 

The Western New York Chapter of the American Society of 
Heating and Ventilating Engineers held its regular monthly 
meeting Monday evening, March 7th, at the Iroquois Hotel in 
suffalo. The meeting was interesting throughout, in that at 
the present time a large school program is contemplated in the 
territory covered. The topic for discussion was that which 
dealt with the proposed heating and ventilating equipment for 
intermediate school program in Buffalo. It was proposed by 
a resolution adopted at the meeting “that the American So- 
ciety of Heating and Ventilating Engineers appoint a commit- 
tee to interview the members of the board of education and 
request them to appoint an inspector to see that the heating and 
ventilating plants in our public schools are operated under the 
conditions for which they were designed.” Talks on the subject 
were limited to ten minutes and discussion to the same time. 
Those who spoke were L. A. Harding on “Basis of Design” ; 
L. A. Cherry, “Heat Losses and Direct Radiation”; R. T. Coe, 
“Ventilation Requirements”; O. K. Dyer, “Hot Blast Equip- 
ment”; H. Worsham, “Air Washer Equipment”; H. C. Beman, 
“High Pressure Boilers”: Hugo Huttzel, “Low Pressure Boil- 
ers’; and Loring Danforth, “Specifications and Contract.” 

Immediate action on the holding of conferences with school 
authorities will be taken by the Chapter, and it is expected that 
much good work along the economical and successful operation 
of school heating and ventilating plants will be done. 

A large delegation from Rochester and Niagara Falls at- 
tended the meeting to get what information they could on the 
development of school heating and ventilating plants. 
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| =e lasting quality and true capac- f[ 
ity use “KOVEN” Pure Iron, 
Double Row Riveted, Galvanized 
Range Boilers, or NACO Galvanized 
Range Boilers made of open hearth 
steel. These boilers may be bought of 
jobbers everywhere. 





L. O. KOVEN & BRO. 
50 CLIFF STREET NEW YORK 











EXCELSO 


Meets New Requirements 


It means no coils in the fire-box to deaden the 
fire. It assures an even tank temperature 
whether the fire burns wild or low. 











The copper coils easily removable from the Excelso. 
Can be connected to steam, vapor or hot water boilers; 
also used for heating with live steam 

Made in five sizes. When used below the water line 
of steam or vapor boilers, it will heat tanks of from 30 
to 120 gal. capacity 

No fitter should overlook this winning proposition. 
May we send particulars? 


EXCELSO SPECIALTY WORKS 


119 CLINTON STREET BUFFALO, N. Y 
Jf Shows 











nected to ordinar 
round type boftler. 


RAYMOND LEAD WORKS 


735 So. Washtenaw Ave. 
CHICAGO 


Manufacturers 


PLUMBERS 





LEAD 
GOODS 


PROMPT DELIVERIES 
LOWEST PRICES 











3-S 
Best- By- Test 
SHORTENED HORN 


WATER CLOSET FLANGE 


Write for Catalog and Prices 


THE SANITARY SPECIALTY CO. 


232 Mulberry Street, NEWARK, N. J. 
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AL LE BONE -ITE 
To recommend this efficient seat 
means giving your customers the 


best the market affords. 


— INDISPUTABLE QUALITY 
— IMPERVIOUS — ACID PROOF 


Types for all regular bowls 
Ask your jobber or Seat Dept 


TRE BRUNSWICK-BALKE-(OLLENDER (0. 











WILHELMIland MODERN 
Copper Range Boilers 


IMPROVED . — jmPROVED 
Unexcelled in design, MODERN 
material and workman- BOILER 
ship. > ae 
aoeih 11.1808 Interior thoroughly [ie ’ 
May 23.1905 tinned. 
JABANTLES ’ . ° 
25@40Tt57 No iron used in con- 
struction. 


Guaranteed against col- 
lapse. 

Always. satisfactory. 
You can safely install 
them on your best jobs. 

Order from your jobber. Made by 


Hayes Manufacturing Co. 


Paterson, N. J. 


PORCELA 


The Bath Tub Cleaner 


Contains no grit. 
No acid. 


Keeps fixtures like new. 


























Most contracting plumbers use 
Porcela and recommend it to 
their customers. 


If you haven't Porcela in stock 
order from your jobber. Write 
us for free sample can and 
descriptive folders. 


PORCELA-RADAX CO. 


BRIGHTON, PA. 
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§ An AMERICAN Trap 
$ for Every Lavatory 

AMERICAN Cast N. P. Traps are sturdily 


built of highest grade material, finished per- 
fectly smooth inside 






and out. Have deep 
seal and full sized 
waterway. 


A wide variety of designs to suit every 
need. Send for Catalog. 
AMERICAN SANITARY MANUFACTURING CO. 


Abingdon, Illinois 
Manufacturers of Fine N. P. Brass Specialties 


Fig. 384. 
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New Jersey 


Camden and Vicinity. 
Kel ly, 


William J. 
bank building being erected in that city. 


Camden, is installing plumbing in the 
J. R. Keller Co., 539 Arch Street, Camden, has recent), 
been organized and has secured several good-sized contracts 
H. L. Snyder, Camden, has secured the contract for the 
installation of plumbing in the new Central Trust Co.’s build 
ing and the Courier Building, of that city. 

C. W. Cramer & Sons, Camden, 
contract to install heating in the new 
be erected in Camden. 

W. A. 


stall twelve 


have been awarded the 
Red Men’s Home, to 


Robinson, Gloucester City, has the contract to in 
fire plugs in different sections of the city. 


Governor Edwards of New Jersey Endorses Campaign for 
Establishment of Public Comfort Stations. 

The group of public-spirited citizens, who have been wag- 
ing an energetic campaign for the erection of public comfort 
stations in Newark, have derived great encouragement during 
the past week by a letter received from Governor Edwards 
in which the chief executive of the state of New Jersey not 
only enthusiastically endorses the movement but suggests that 
these conveniences should be erected in considerable numbers 
in every city in the state. Here is the governor’s letter, ad- 
dressed to Arthur J. Smart, vice-chairman of the Citizens 
(Committee on Public Comfort Stations: 

“My dear Mr. Smart: The more study given to your plan 
for the providing of comfort stations in the large cities, the 
more interesting and necessary it seems to be. 

“There is no question about the demand, 
doubt in my mind but that the cities should provide 
considerable numbers. 

“| trust your campaign in the interests of the public welfare 
will meet with early and great success.” 

letters received from other prominent officials during the 
past week have added to the enthusiasm with which Mr. Smart 
and his fellow workers on the Citizens Committee now regard 
the outlook for the consummation of their indefatigable efforts. 

Krom Samuel F. Wilson, sheriff of Essex County, New Jer- 
who incidentally before taking public office was one of 
Newark’s foremost master plumbers, and prominent in associa- 
tion affairs—has written the following hearty endorsement of 
Mr. Smart’s work: 

“| desire to commend you for your untiring efforts in be- 
half of public comfort stations. They are, as most people will 
agree, a public necessity, and no time should be lost by the 
city commissioners in constructing at least six comfort stations 
in different sections of our city. 

“As a tax-payer I will gladly pay a little more in taxes to 
see the city up-to-date in this respect. You may have my sup- 
port in this work for the asking.” 

From Carl Bannwart, head of the Newark Department of 
Parks and Public Property, has been received a letter con- 
taining some illuminating facts regarding the success of the 
public comfort station which for a long time has been in opera- 
tion in Military Park, Newark’s most prominent park. 

“The increasing use made of the comfort station at Military 
Park,” says Superintendent Bannwart, “demonstrates the wis- 
dom of building it. In its service to the people this structure 
has paid for itself many times over. More than one million 
persons were accommodated during 1920, according to our an- 
nual report, just issued. 

“So general a use surely justifies the initial expenditure for 
its construction—$14,734.02—and the annual maintenance cost 
for light, heat, power, water, disinfectants, towels, soap, at- 
tendance, etc. In 1920 this was $6,517.62. This means that the 
city for a five-dollar bill served a thousand persons with these 
conveniences. To estimate the number of people served, we 
made actual count on four days of each month. The figures 
on this basis show an average daily attendance of 2,855, and a 
yearly attendance of 1,042,075. The smallest monthly attend- 
ance was in January (69,099), the largest in May (116,374). 
The maximum daily attendance was on September 2 (6,501). 

“It should be said, however, that when a comfort station is 
placed in the most prominent park—the park which is the fron- 
tis-piece of Newark—it should be entirely below the surface. 
The station at Military Park is antiquated. So much progress 
has been made in the science of the appointments for this type 
of structure that it should be completely overhauled. New 
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ventilating, plumbing and piping fixtures ought to be installed. 
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“I maintain that one solution of this problem is to erect such 
facilities for the use of the general public in every suitable 
public building that is put up, including police stations, fire- 
houses, etc.” 

The encouragement derived from these letters comes at a 
particularly appropriate time, inasmuch as opposition seems 
to have developed in some quarters to the floating of a bond 
issue by the city for providing these conveniences. Although 
a few weeks ago the Citizens Committee had reason for regard- 
ing their work as almost completed, inasmuch as the municipal 
government seemed to be thoroughly stirred up to the necessity 
of erecting public comfort stations immediately, since then 
some of the local authorities seem to have experienced a change 
of heart, or, at all events, a waning of enthusiasm. 

Recent developments have opened the eyes of the Citizens 
Committee to the fact that the big fight is not yet won—that 
there is still plenty of hard work to be done before the erec- 
tion of the comfort stations becomes an accomplished fact. 
However, Mr. Smart and his public-spirited co-workers are 
prepared to make the fight, and are confident of ultimate suc- 
cess. 

They have had fac-simile copies made of the above letters 
and are distributing them by the thousands throughout New- 
ark and vicinity. They are also preparing to get out another 
booklet even more elaborate and convincing in its arguments 
than the one issued recently. Several public meetings are also 
scheduled to be held in the near future, and the pblic com- 
fort station project is to be made a political issue, some of the 
commissioners who are to run for re-election within the next 
few weeks, having promised the Citizens’ Committee to put a 
comfort station plank in their platforms. 

Not satisfied with these aggressive measures, the Citizens 
Committee is preparing additional propaganda in the form of 
thousands of envelopes which will be distributed by the New- 
ark post office, to all persons who buy stamps. The post- 
master of Newark, after taking the matter up with Washing- 
ton, has decided that the cause is worthy enough to deserve 
federal support, and has offered to do his bit by circulating 
these envelopes. 

“Relative to the use of envelopes carrying advertisements for 
the establishment of comfort and shelter stations,’ the post- 
master has written to Mr. Smart, “would state that we will 
make use of whatever number you care to place at our dis- 
posal.” 

The envelope will bear in the upper left-hand corner the fol- 
lowing stirring appeal: 

Newark Needs Public Comfort Stations. 
Common Decency, Health, and Creature Comforts Demand 
Them. 
You Can Help If You Will—Will You? 

“We expect to get out fifty thousand of these envelopes,” 
said Vice-Chairman Smart, to a representative of “Domestic 
Engineering.” “The envelopes and the printing will be donated 
to us, so that the stunt won’t cost the Citizens Committee a 
cent. They will be distributed at the windows of the post office 
to every person who comes to buy stamps, and the public 
will be asked to use them for their correspondence so that 
the propaganda will be carried through the mails, and reach 
thousands of people with whom we otherwise might not be 
able to get into communication. 

“We believe that this will be a big help, and we are greatly 
encouraged by the co-operation we are receiving from federal, 
state, county, and municipal authorities, and thousands of 
prominent citizens. 

“We are meeting obstacles, but there is no doubt in my 
mind that our efforts will be crowned with success, and I am 
confidently predicting that the city will float a bond issue to 
provide the funds necessary for the erection of an adequate 
number of public comfort stations, and that this bond issue 
will be favorably voted on within a month from this date. 

“When our work is crowned with success, aS we are con- 
fident it will be, we shall always bear in mind the valuable co- 
operation that we have received from “Domestic Engineering,” 
which is deeply appreciated by Chairman Wellington Wack, 
myself, and the other members of our committee.” 

Mr. Smart is greatly interested in the “Take-a-Bath-a-Day” 
campaign which “Domestic Engineering” is conducting, and 
has promised to reciprocate for the help given to the public 
comfort station project by having his committee do all in its 
power to popularize the bath-a-day movement in the state of 
New Jersey. 

“It is a campaign very much after my own heart,” he de- 
clared, “one that is quite as important from the standpoint of 
public health as the project that we have been supporting, and 
right along the lines of our own work. 
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Made of Castex Whitest Vitrified China 
Possibly “Morseal’”’ is the Only 
Wash Down Closet for You? 


It is Cleaner 


Have You Thought About It? 


CHICAGO POTTERY CO. 
1924-40 Clybourn Ave- 
CHICAGO 














GAUCE GLASS 


IMMEDIATE DELIVERY 
STANDARD AND HICH PRESSURE 


Our High Pressure Glasses have fused ends 
and are annealed by special process. Try 
them for highest steam pressures. 


We manufacture Automatic Air Valves and 
Hot Water Thermometers. 


MAGEE STEAM SPECIALTY CORPORATION 


136-138 Beekman St., NEW YORK CITY 
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The Line of Least Resistance 


You can save a lot of time and labor for yourself and your 
workmen by using the 


- ~~ 
PIPE CUTKER WHEEL 


Guaranteed to cut through pipe with fewer turns 
of cutter than other makes. Does not spread 
metal apart. Makes a clear, clean cut without 
Stands all kinds of hard usage. 
Made of best tool steel scientifically drawn and 
hardened. Fits all standard pipe cutters. 


Geta B & B Cutter Wheel from your 
jobber. Make any test you wish. 
Ask about our positive guarantee. 
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B & B TOOL & MACHINE WORKS 
549 W. WASHINGTON BLVD. CHICAGO 
Cutter Wheel Specialists 
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KEWANEE. 


A water heater built sol- 
idly of steel simply can't get 
eut of order. Tabasco Water 
Heaters are built of steel so 
they stay on the job. 


KEWANEE BSILER COMPANY 


Kewanee, Ill. 
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cheapest and are used by Manufac- 
turers who want the best. 
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Morency - Van Buren Mfg. Co. 
Sturgis - - Michigan 
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“BRE HYGIENIC” SEAT 





PATENTED DECEMBER 7, 1915 


Ne. 218 
Write for descriptive circular telling why this eteei 
reinforced “BRE HYGIENIC” seat. open front and back 


ia guaranteed not to come apart. 


BRE Mfg. Co., Hyde Park Dist., Boston, Mass. 
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HOFFMANN & BILLINGS Mra. Co. 


MANUFACTURERS SINCE 1655 
M | S. A. 
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Kerosene Heaters 
ARE SELLING 


The K. B. Detroit heater is 
selling, because it is the only 
heater that burns either kero- 
sene or gas equally well. 


Let us tell you about this 
money-maker. 


Detroit Heater Corporation 


715-717-719 Grand River Ave., Detroit, Michigan 
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“When I was a recruiting officer in the late war I learned 
to appreciate the value of the daily bath as a means of pre 
serving health. I had opportunities on the British front to 
see the benefit the soldiers derived from the frequent use of 
water for cleansing purposes—the extent to which the daily 
bath promoted efficiency as well as health. 

“| can promise you that when we have won our own fight 
the Citizens Committee of Newark will be glad to take up the 
campaign tor the ‘bath-a-day’ habit with enthusiasm.” 








lorty-three 
issued during the month of February in Orlando. 
$150.00, 
Petersburg during February. 


permits for the construction of residences were 


Building permits valued at 
issued in St. 
ceeds that month of last year. 

Plans are being prepared for the erection of a $100,000 court 
house in Panama City. 

Among the building projects planned for Live Oak are the 
tollowing: a Masonic Temple to cost $50,000; a Methodist 
Church, $50,000, and shops for the L. O. P. & G. R. R., to cost 
$50,000, 

A hotel is 
Pipkin, Sr. 


were 
amount ex- 


and totaling 100, 
This 


for the same 


soon to be erected 


in Safety Harbor by D. M. 


It is expected the valuation of building permits issued in 
Jacksonville for the month of February will reach the two 
hundred thousand dollar mark, which is some assurance that 
building 1s again picking up. Included in the bond issue to 
he voted on soon will be the expenditure of $500,000 for sewer 
construction and $200,000 for water main extension. 

School buildings are to be erected in Cocoanut Grove, Lemon 
City, and Perrine, as a result of the authorization by the city 
council of a vote on a $100,000 bond issue. 

An $80,000 bond issue is soon to be voted on by the residents 
of ort Pierce for the continuance and upkeep of the water 
works 1n that city. 

A seven-story addition to the San Juan Hotel in San Juan 1s 
soon to be constructed. The addition will have 150 rooms with 
private baths, and will cost about $350,000. 

A $50,000 theater is to be in Live Oak 
ton. 


erected for L. Bur- 

Improvements amounting to more than $100,000 are to be 
made to the stores of the W. T. Grant Co. at Main and Mon- 
roe Streets, Jacksonville. 

The Healthsport Sanitarium, sponsored by thousands of phy- 
sicians, is to be erected in Riverview, near Jacksonville. The 
building is to contain 2,800 rooms. It will be four stories high, 
and will be surrounded by a park of 400 acres. The cost 1s 
estimated at $20,000,000. 

J. W. Carter, hotel commissioner of Florida, in his biennial 
report to the governor, shows that for the fiscal year 1920 there 
were 35 hotels, 77 apartment buildings, 1 apartment hotel, 5 


dining rooms, and 2 employes’ quarters erected in the state. 
The value of the buildings erected is placed at $3,198,500. Dur- 


ing 1919 there were only 50 permits issued for the erection of 
such buildings with a valuation of $2,276,000, 





Atlanta. 

The Belcher Heating & Plumbing Co., 
is to install additional plumbing in the 
Sloan Paper Co., at 18 Central Avenue. 
South 


24 South Pryor Street, 
factory building of the 


The Gem Plumbing Co., 17 Forsyth Street, has the 


contract to install plumbing in the new factory building on 
North Boulevard and Irwin Streets for the Atlanta Lime & 
Coal Co. 


The Loftis Plumbing Co., 42 Luckie Street, has been awarded 
the plumbing contract on the apartment building to be erected 
on Peachtree Street for Fitzhugh Knox, and in the residence 
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of J: S. McCalley at 195 St. Charles Avenue, the Brittling Cafe, 
86 North Pryor Street, and the plumbing in the residence of 
C. B. Everett, 130 Metropolitan Avenue. 

The Union Plumbing Co., 4 South Forsyth Street, will in- 
stall plumbing in the residence of J. J. Hill at 111 West Alex: 
ander Street, and the heating in several stores on Peachtree 
Street for the Candler Investment Co. 


The Landers Plumbing & Heating Co., 71 South Broad Street, 


has the plumbing contract on the residence of H. K. Chapman, 
409 Euclid Avenue, and the plumbing remodeling contract on 
the Jacobs Pharmacy Co., 886 Highland Avenue. 

The Franklin Plumbing & Tinning Co., 152 Whitehall Street, 
will install the plumbing in the residence of N. W. Basil being 
erected at 469 Lee Street, the residence of J. M. Manning, 70 
Oak Street, and in the residence of V. B. Eason, 20 Cathalene 
Street. 

The Southern Heating & Plumbing Co. will install plumbing 
and heating systems in the new theater building at Luckie, 
Broad and Forsyth Streets. 

The Richardson Plumbing Co., 58 South Forsyth Street, has 
the plumbing contracts on residences to be erected for G. W. 
Seals at 497 Stewart Avenue, C. N. Jolley at 53 Courtland 
Avenue, Oscar Weinmeister, 190 The Prado, and Dean Davis 
at 2 Weisnant Avenue. 

The Mitchell Plumbing Co. will install plumbing in the resi- 
dence of A. O. Watson to be erected at Ripley and Adair 
Street, and in the store building of the Bothwell-Bell Co. at 
34 Cone Street. 











Builders Organize in Minnesota. 


More than one hundred Minnesota builders attended a con 
ference in the rooms of the St. Paul Builders’ Exchange, Feb- 
ruary 11th, and as a result Minnesota now has a Building Em- 
ployers’ Association which promises to be an important factor 
in the construction industry in the Northwest. 


In the effort to stimulate the building industry and restore 
the confidence of investors, an organization was formed, known 
as the Minnesota Empolyers’ Association, composed of employ- 
ing contractors of the Builders’ Exchanges of Duluth, Minne- 
apolis and St. Paul, and other sections throughout the state. 

George IF. Souter & Co., Luverne, are installing plumbing and 
heating in several new residences in the city. 

Reader Bros., Pipestone, have recently been awarded the 
plumbing and heating contracts on a new store building and 
on the M. E. Church at Slayton, and are completing plumbing 
and heating in the J. W. Hilliard Grocery Co.’s building, and 
the Beatty Bakery Co.’s building, and the plumbing in six new 
residences in that city. 

Reader & Young, Pipestone, have recently secured the $15,000 
plumbing and heating contract on the Orpheum Theatre, and 
the contracts to install plumbing and heating in six new resi- 
dences in that city. 





Watertown. 


J. B. Kinsley Plumbing Co. is installing plumbing, heating 
and ventilating systems in the New Colonial Theater, and heat- 
ing in the Shallors Department Store. Plumbing in several 
residences in the city is also being installed by this concern. 

J. J. Inman has recently secured the plumbing and _ heating 
contracts on the residence of V. P. Olsen, and 1s installing 
plumbing and heating in the Watertown Wholesale Hardware 
Co.'s building and the James Mather residence, and residences 
being erected in Watertown. 

A. E. Luck is installing plumbing and heating in the school 
building being erected in Bryant, S. D., the heating in the city 
hall in Castlewood, the heating in the school at Haytide, in 
three residences in Castlewood, in two residences in Bryant and 
one in Florence. 

Waener & Minor have recently secured the plumbing and 
heating contracts on the Grace Lutheran Church building. 
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ECONOMY ee EFFICIENCY 


This is a 
Pierce Down Draft, Mesnaine Feed, Smoke 
Consuming, Heating Boiler 
Seve, 
Manufactured only by 


PIERCE, BUTLER & PIERCE MANUFACTURING CORP. 


Brooklyn NEW YORK Philadelphia 
Boston Baltimore 
Worcester Detroit Syracuse Newark Washington 
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STERLING SYSTEMS 


Vacuum and Vapor Heating 
Specialties 
Thermostatic Traps—Air Line Valves—Graduated 


Supply Valves—Air Eliminators—Damper 
Regulators—Return Traps 


STERLING ENGINEERING COMPANY 


Milwaukee Wisconsin 











DESOLVO and COLD WATER 


is the plumber’s best helper. 
Clears up obstructed pipes 
quicker, better and with less 
labor than by using any 
other method. 


Keep a supply on hand. 
Your jobber has it. 


THE CHAMBERLAIN CO. 
PITTSBURGH, PA. 


Canadian Distributors: 
Chamberlain-Desolvo Co., 109 Church St., Toronto, Ont. 
No Branch Offices in the United States 


“K-K’’ Cleans Closet Bowls the Sanitary Way 











“HAAS” 
Water Closets 


are high grade, insuring 
maximum service and 
minimum expense. 


PHILIP HAAS CO., DAYTON, OHIO 
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CRANE 
RADIATOR VALVES 











THE “MARVEL” 
COMPRESSION CONNECTION 
Brass Nickel-Plated Nut 


(Patent applied for) 
Does away with soldering, wiping 
and fine thread bushings. Saves 
one-half to one hour’s time. 
















Made in three sizes male or 
female. 

We make a complete line of 
Traps for Sinks, Baths, Re- 
frigerators, Laundries, Floors, 
etc. 


Let us know your needs—we 
can meet them. 
Write for catalog, or ask your jobber. 


Detroit Marvel Brass Mfg. Co. 
TRAP SPECIALISTS 
326-332 Rivard St. Detroit. Mich. 


MOTeMUUL UL OMUUUT LOM UUUT eM UOT OMT eit! 


ECONOMY AUTOMATIC 


COMBINATION BOILERS 


AND 


GAS WATER HEATERS 
ECONOMY GAS BOILERS 
PEERLESS GAS BOILERS 


Your Jobber Sells Them 


ECONOMY HEATER COMPANY 
108 SOUTH LA SALLE ST. 
CHICAGO 

















HAYDENVILLE 


Self-Closing 
BIBBS and COCKS 
Have stood the test 

of time. 


You are making a 
serious mistake if 
you do not use 
them. 


THE HAYDENVILLE COMPANY 


Haydenville, Mass. 
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San Francisco. 

Ninety per cent of stocks now on the hands of the whole 
sale plumbing supply trade will be sold at a loss or less tha: 
the price paid, according to local jobbers. The wholesal. 
plumbing supply establishments are bearing the brunt of th: 
losses incident to reductions on goods which have been made 
recently, they say. This, however, does not mean that thes: 
concerns lose money when the replacements value of the good 
is taken into consideration. 

Although the present business 1s not extra large, the numbe: 
of inquiries indicate that the much-talked-of building boom | 
about to be launched. The drop in lumber prices is held in a 
large measure to assure the actual success of building operations 
on a large scale. 

Several plumbing supply companies in the San Francisco Bay 
district are taking advantage of the dull winter period to stimu- 
late sales through widespread advertising of reductions intended 
first of all to come before the eye of the retail plumber but also 
to reach the public. This advertising is attracting a good deal 
of attention in the daily newspapers and it is believed that it 
will help to start building operations, 

Other Cities in the State. 

\ 45-room hotel with an adequate number of baths will be 
made by remodeling of the Corona Security building, Sixth 
and Ramona Streets, Corona. F. L. Kinney is the new owner. 

A woman’s hotel to afford accommodaion for 100 women, 
will be erected by the “Recreation Center,” Santa Barbara, at 
a cost of $150,000. 

F. C. Jost intends to build a hotel at Banning, but details 
are not yet ready. 

J. H. McDowell, Monrovia, is organizing a company to build 
a $400,000 hotel with 130 guest rooms on the former location 
of the La Vista Grande Hotel. 

Plans are under way to add two stories to the Schuyler ho- 
tel, Long Beach, it is announced. 

A. E. Keyes, San Diego contractor, has the contract for 
construction of the San Diego country club’s $54,000 club house 
at Chula Vista, and will commence operations soon. 

A $30,000 club house is proposed by the Pythian Lodge, San 
sernardino, on newly acquired property at Sixth and F Streets. 
Frank Courier is president of the Pythian Hall Association. 


Los Angeles. 

(;. C. Sutton, 180 Western Avenue, and W. P. McArthur, 
i71 I. W. Hellman Building, have the plumbing and heating 
contracts, respectively, on the grade school to be erected in 
Camerillo. 

Architect Edwin Bergstrom, 1129 Citizens Bank Building, 
will prepare plans and specifications for four new grade school 
buildings at Venice. The structures proposed are to include 
two eight-room and two six-room buildings. An election was 
held March 8th to vote on bonds in the sum of $250,000 for 
buildings and for the purchase of more land for the junior 
high school building. 

The following bids were received by the board of public works 
for the plumbing equipment for the Morman Island sewag 
pumping plant. American Pump Co., $16,695.50, complete ; 
Byron Jackson Iron Works, $16,371, complete; Thomas Haverty 
Co., $14,850 for pumping equipment installed, $3,390 for all 
other work. 

E. W. Crowell Co. has secured the plumbing contract on the 
grade school to be erected on Sixth Avenue. The contract 
amounts to $11,998. 

Architect A. B. Benton, 1548 Sunset Boulevard, has prepared 
plans for a new theater concession building, Indian Village, and 
accessory buildings, to be erected on a three-and-one-half acre 
site at San Gabriel, as a permanent home for the Mission Play. 

A. Weber, 718 West Sixtieth Street, will erect a two-story, 
twenty-room flat building at 946 South Western Avenue for 
Mrs. Ella B. Squires, 3438 San Mirino Street. 

Ley Bros., 239 South Manhattan Place, have the contract for 
the erection of a $12,000, two-story double residence on Ver 
mont Avenue for Martha Curl, 6631 Lexington Avenue. 

Architects Morgan, Walls & Morgan, 1124 Van Nuys Build 
ing, have completed plans and are taking bids for the erec 
tion of a two-story and basement brick building to be built on 
Hollywood Boulevard for W. P. Fuller & Co. 
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E. -Fassler, 6434 Hollywood Boulevard, has prepared plans 
for a two-story brick storage building to be erected at 82¢ 
East Seventeenth Street for Alfred’s Ice Cream Co. 

The board of education has received funds from the sale 
of $1,000,000 high school bonds and can now proceed with 
a portion of its high school improvement program. 

The District Court of Appeals has rendered a decision de- 
claring it to be legal for the city of Los Angeles to enter into 
a lease agreement on the stadium and coliseum which the Com- 
munity Development Association proposed to erect at Exposi- 
tion Park. Preliminary plans have been prepared by Architects 
Tohn Parkinson and Donald B. Parkinson, 420 Title Insurance 
3uilding. The®structure will cost about $950,000. 

Architects Walker & Eisen, Pacific Finance Building, have 
completed plans and are taking bids for the erection of a two- 
story brick store and office building at the corner of Fourth 
Street and Western Avenue for Dr. L. E. Ford. The same 
architects have prepared plans for the addition of a second 
story to a portion of the building at 111 East Third Street 
for Woodill & Hulse Electric Co. 

H. H. Whiteley, 520 South Western Avenue, has completed 
plans for a $25,000 church building to be erected on West Jef- 
ferson Street and Third Avenue for the St. Paul Presbyterian 
Church. 

Plans are being prepared for a $20,000 building to be erected 
at Modesta by the American Railway Express Co. fer its gen- 
eral offices. 

A three-story brick store and hotel building is to be erected 
at Herman Beach. The building will have 40 rooms. 

The Thomas Haverty Plumbing Co., 517 South Los Angeles 
Street, has the contract to install plumbing in buildings at 
1023 South Crenshaw Boulevard, 427 South New Hampshire 
Avenue, 3516 Ascot Avenue, 411 East Ejighty-fourth Place, 
807 West Seventh, 5426 Fountain Avenue, 4666 Grassell Ave- 
nue, and 3304 Laclede Avenue. 


Arizona 


J. J. Garfield, Tucson, has been awarded contracts for the 
erection of three schools at a total cost of $185,000, to be known, 
respectively, as the Roosevelt, Nelson A. Miles, and Stephen 
Ochoa. ; 

Architect Henry O. Jaastad, Tucson, has plans ready for 
additions to the Mansfield and Dunbar schools in that city. 

Twenty-five main buildings and many small structures are 
provided for in plans for a $2,000,000, tubercular sanitarium 
on a 320-acre tract of land adjoining Casa Grande, near 
Phoenix. The plans which provide for water, light and sewer 
systems have been drawn by Long & Wichell, of Dallas, Texas. 
Construction is to commence as soon as contracts are awarded. 
The sanitarium will be known as the Universal Tubercular 
Home and is the gift of wealthy people. 

Sealed bids will be received until April 4th by the county 
commissioners at Kingman for the erection of a county hos- 
pital there. Plans and specifications may be obtained at the 
office of the board of supervisors at the court house. 
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THE PROVINCE OF ONTARIO. 


Ottawa. 

The most quiet February for five years, is the manner in 
which one of the leading master plumbers of the city described 
the month just closed in regard to plumbing and heating activ- 
ity. 

Considerable work is reported tied up, because, owing to 
wage negotiations, contractors are unable to estimate. Local 
plumbers are receiving eighty cents an hour; their agreement 
expires on April 1st, and they have already filed demands for 
$1 an hour. Negotiations are under way, and it is hoped to 
avoid a strike as it is generally conceded by both sides that a 
strike on April 1st would be disastrous to building prospects 
for the summer which, at the present time, are regarded as 
very promising. 


— 











Post Pipe Vise 


Holds Tight and Firm Anywhere 


Can be attached to any 
wood or iron, round or 
square post, pole or tree. 


Jaws of best tool steel, 
hardened and drawn. Will 
not crush or allow pipe to 
slip. Made in two sizes. 

Write for particulars and 
catalog. 


Ask your jobber for “Crown’’ Post Vises, Pipe Diese, 
Pipe Cutters, Etc. 


CROWN DIE & TOOL CO., 555 W. Monroe St., Chicago 




















The Kelly Controller 


FOUR SAFETY DEVICES IN ONE 


Replaces a non-return valve, steam separator, stop 
valve, and alarm. Write for details. 


Manufactured by 


THE KELLY CONTROLLER CO. 


175 WEST JACKSON BLVD., CHICAGO 
Tested, Approved and Sold Exclusively by 


THE FAIRBANKS COMPANY 


ADMINISTRATIVE OFFICES: NEW YORK 
Stock carried in 23 principal cities 


























specifications call for « 
fixture, you 


The “S & K” 
Rainbow 


C-955 is one of our latest mod- 
els. Quick action. A time-savrer 
for the operator. In ordering, 
specify distance from center of 
cock holes. 


Manufactured by 


Street & Kent Mfg. Co. 
549 Fulton Street 
Chicago Illinois 
Eastern Representative: 

J. W. Gannon, 30 Church St., 
New York City. 


Paeific Coast Representative: 
Wm. P. Hern Co., Blaito Bidg., 
San Francisco, Calif. 














Chas. F. Hause Mfg. Co., Inc. 
Omaha, Neb. 


Makers of the famous 


“HAUSE” PIPE JOINT CEMENT 


in liquid and powder form. Sets like 
gum. Allows no leaks. And the 


“HAUSE” CLOSET AUGER 


Made of seamless brass tubes. Indispensable to plumbers, 


— 


| Ask your jobber 
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Sells on Its Merit 


The splendid appearance of the 
**ACME”’ Basin Cock is only 
one of its good features. It has 
quality all the way through. 
Opens and closes 
fully on quarter turn 
of handle. 


Sells at the right 
price, too. 


< 
> Ask your jyobber for the ACME”’. lf he 


¢ 


hasn't st in stock, write us, giving his name. 


Acme Brass Works, Detroit, Mich. 


We also make a line of Boiler Drain Cocks and Sill Cocks 
New York Office, 150 Nassau St. George B. Muller, Eastern Sales Mer. 
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Our Type “R” 
switches are 
standard equip- 
ment on a great 
many high grade 
water systems. 


The Pressure Switch 
on an Electric House Pump is 
required to operate in damp 
basements. Ordinary steel and 
iron are subject to rust and are 
not suitable material for such 


devices. 
Type R 
Penn Pressure Switches 
have non-rusting metals for all 
wearing parts. The Bearings are 
made of brass and pivot pins of 
monel metal. Neither of these 
are subject to corrosion. 
Vanufactured by 

Penn Electric Machine Co. 
114 Eighth Street Des Moines, Iowa 








RESIDENCE 
fog WATER Syst EM 











MYERS’ SELF -OILING 
ELECTRIC HOUSE PUMPS 


Through choice or out of 
necessity, Pressure Water 
Systems are _ installed’ in 
private homes, public and 
private institutions, 

Being manufacturers of an 
extensive line of Hydro- 
Pneumatic Pumps and 
Cylinders, Electric House 
Pumps and Direct Water 
Systems designed for this 
service, we invite corre- 
spondence with anyone who 
may be interested in Private 
Water Systems. 

It will be worth while for 
you to write for a copy of 
our No. HP20 Catalog. 


F. E. MYERS & BRO., Ashland, Ohio 














Plumbing Estimates 4 Contracts 


is the title of a book compiled by J. J. Cosgrove. 
Contains 204 pages of useful information. Tells how 
to read specifications and make accurate estimates; 
gives large number of comprehensive tables and a 
great deal of other data the modern plumber can 


use to advantage. 


Adopted as a text book in more than thirty of the 
largest universities and colleges in the U. §S. 


Size 5% x 8\%-in. Bound in Cloth 


Price $3.00 


DOMESTIC ENGINEERING 
S. Dearborn St. . Chicago 
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Heating Department. 

1,368,571. Gas Radiator. Thomas J. Potter, Los Angeles 
Calif. In a gas radiator, the combination af walls forming 
a combustion chamber; means for producing hot gases ot 
combustion in said chamber; walls forming an expansion 
chamber; means for withdrawing hot gases from said ex 
pansion chamber; and walls forming an inverted U-shaped 
passage between said combustion and expansion chambers. 

1,368,196. Fluid Conducting Fitting. Harry Ff. Peck, 
Wakefield, Mass. A fitting of the character stated, having 
a contracted inner bore portion, an outer bore portion ot 
larger diameter than the contracted portion, and provided 
with an internal thread, and an intermediate annular groove, 
concentric with said bore portions, the wall of said groove 
having an inner portion facing the outer end of the threaded 
bore portion, and an outer portion facing the longitudinal 
axis of the fitting and formed to surround and be spaced 
from portions of an external thread on an entering member 
engaged with the said internal thread, and a soft metal 
packing-ring having an annular body seated on said inner 
wall portion and an annular flange seated on said outer wall 
portion, the inner face of said flange being substantially flush 
with the outer angles of the internal thread convolutions in 
the outer bore portion, so that said flange is adapted to be 
internally threaded by the external thread of said entering 
member, and the ring body being adapted to be compressed 
between the annular end face of the entering member and 
the inner portion of the groove wall, so that the ring has a 
fluid-tight bearing on a portion of the threaded periphery 
and on the annular end face of the entering member. 
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1,368,966. Pipe Wrench. Welker V. Ooley, Linby, Iowa. 
\ wrench comprising a shank having a jaw at one end and 
a transversely extending pin adjacent the jaw, a movable 
jaw having parallel extensions straddling the shank for slida- 
ble movement thereon, said extensions each having a longi- 
tudinal slot in one wall of which are formed a_ longt- 
tudinal series of notches inclining in a direction away from 
the longitudinal slot, means on the first jaw to hold the 
movable jaw and extensions against excessive rocking move 
ment on the pin, and resilient means on the shank engag- 
ing with the extension to normally urge said extensions into 
position to maintain the pin in certain of the notches. 

1,368,318. Radiator. Edwin M. Bassler, Milwaukee, Wis 
A radiator comprising a header and a chest, partitions 
which divide said header and chest into steam and return 
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compartments, the compartments of said chest communicat- 
ing, respectively, with different compartments of said header, 
pipes which connect the compartments of said header, and 
a pipe which communicates with one compartment of said 
header and is adapted for admitting steam thereto, the rela- 
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1.268.318 


tion being such that the compartments of said header will 
drain into the compartments of said chest with which they 
communicate, respectively, and the compartments of said 
chest being provided with drainage passageway, the drain- 
age. 
Plumbing Department. 

1,368,364. Float Valve John L. Skuttle, Mason City, 
lowa. In a float valve, in combination, a valve casing head 
having a passage formed with a valve seat flush with the 


exterior surface of said head, a post projecting from said 





head, a plate pivoted to said post for vertical movement 
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in its own plane, a float rod secured to said plate, a float 
on said rod, a valve plunger pivoted to said plate, and a 
finger projecting from said plate adjacent said plunger to 
limit its upward movement about its pivot. 

1,368,591. Portable Sanitary Basin. Charles H. Windsor, 
Palmyra, N. J. A portable basin comprising a basin mem- 








Lo6S8 501 


ber, arms connected to the basin member so that they may 
extend upward or depend from the basin member, each arm 
being provided with an extension, to serve as a horizontal 
support for the basin member in either position of the arm. 





University Place, Nebr—P. F. Wullschleger has sold his 
plumbing and heating business at 1909 Warren Avenue in this 
city to G. E. Green and R. H. McReynolds, who will continue 
the business at the old stand. Mr. Green will be manager of 
the new firm, and Mr. McReynolds will be its supervising engi- 
neer. Mr. McReynolds is a graduate of Nebraska State Uni- 
versity, and he has had fifteen years’ experience in the plumb- 


ing and heating business. 
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Saves Labor and Expense 


When you need to remove a 
defective length of pipe or 
cracked fitting, or connect up 
new fixtures to an old line, the 
easiest and best method is to use 


he 
"SISSON 
Insertable Joint 


Not necessary to disturb pipe 
above or below. No danger of 
cracked joints. 


eed all -.. Sern 


JI34AN3ivd 


Write for Catalog telling all about it. 
R. ESTABRGOK’S SONS : 


Ist and C Streets, South Boston, Mass. 
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TALE 2 


“DURO” Water Systems 


A clean-cut selling proposition 
for dealer or merchant plumber. 

The “DURO” is a high grade, 
standard product that appeals to 
the buying intelligence of the 
home-owner, and, in addition we 
furnish sales and advertising plans, 
follow up letters, electros, etc., for 
the use of our dealers. 

Write or wire for 
full details. 


Distributors in all 
principal cities 


The Burnett-Larsh Manufacturing Co. 
DAYTON 2: 23 23 OHIO 


























Don’t Be Content 


With Ordinary Roof Fiash- 
ings 


Specify and Use the 
Reliable 


“SIMPLEX” 


Made in 


All Lead—Copper—Galvan- 
ized Iron 


Every Flashing Adjustable 
Every Flashing Perfect 


Manufactured only by 





* 


mE ieee et ee anes 
Simplex Mfg. Company 


313 S. Clinten St. Chicago 














] NO ROOF IS SUPERIOR 
TO ITS FLANGE 


Therefore, some 
PLUMBER is the 
father of every leaky 
roof. 


The Bullard 
Roof Flange 


is acknowledged as the 
only PERFBCT 
FLANGE by busy 
men who have made 
satisfying installations. 


THE BULLARD SPECIALTY COMPANY, Tiffin, 0. 
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Situations Open | FOR SALE—PLUMBING AND HEAT- TIME SHEETS, JOB TICKETS, ESTI- 
etn ntneeninatin — ws | ing business in town of 6,000. Only mating blanks, illustrated stationery, 
WANTED—HIGH CLASS MEN AS plumbing and heating business in town. blotters, etc. For plumbers, builders and 
sanleemen for city and country territo- | Will sell at invoice. Reason for selling, electricians. Reasonable. Send for sam- 
dies They must be experienced in the | bad health. F. W. Arnold, Belding, Mich. ples and price list. Prompt service L. 
sale of heating and plumbing supplies | 3-5-12 Fink & Sons Co., Inc., Elm Avenue 
Sple nedid opportunity for the right man oS ee Laurel Springs, New Jersey. 
Writ. for partic wliars to thie Standard | : 7 . ee. 7 a ee 
Sanitary Mig. Co 1} ON Peoria 9.98 | FOR SALE—FIRST CLASS PLUMBING Office of the Water Commissioners, 
(Chicago o7 ses" and heating business located on Main }! City Hall, Springfield. Mass. 
street in Gadsden, Alabama, doing a | February 28, 1921. 
business of $30,000 yearly. Been estab- Sealed proposals, properly endorsed on 
WANTED | lished 15 years. This town is within 2% the envelope, will be received at this office 
| miles of Alabama City, Ala., and within until nvon, March 14, at which time they 
| § miles of Attalla, Ala. All three towns will be opened, for the following approxi- 
HIGH CALIBERED, $10,000 or better | connected by electric car line, also good mate quantity of genuine, full weight. 
automobile road connections, located on galvanized, wrought-iron pipe (either 
salesman residing in New Jersey or Coosa river, only 60 miles from Birming- teading or Byers): 
ham, Ala. All good, new, staple stock 3,000 feet %” pipe 
New York City to cover New Jersey and tools, no dead stock. Will inventory 20,000 feet 1 ” pipe, 
ie , at present market price at $5,000. Good 3,000 feet 14%” pipe 
on a proposition offering permanent prospects for $40,000 business this year. 1,000 feet 1%” pipe. 
; a Population of Gadsden, 18,000; Alabama 1,500 feet 2 ” pipe. 
employment with unlimited prospects. City, 4,000; Attalla, 5,000. Finest climate The Water Commissioners reserve the 
in the world. The first man with $5,000 right to reject any or all bids. 
ag —— Rragtics Fe cceny be reduced A. E. Martin, Superintendent. 
0 $3,000. eason for selling, the owner 
J. M. MEIRICK, is going to manufacture a patented water 
8 Jefferson Street Newark, N. J. | closet of his own. This is a golden op- WANTED TO BUY—PLUMBING SHOP 
| portunity. Act quick if you want it. or half interest with good reliable con- 
| Standard Plumbing & Heating Co., 522 cern. Prefer Rockford, Ill., Battle Creek, 
- | Broad St., Gadsden, Ala. 2-26 /3-19 or Kalamazoo, Mich. Address 279, ‘‘Do- 


WANTED BY MANUFACTURER OF | - ———— siete ee mestic Engineering,’ Chicago. 2-26/3-19 





plumbing and steam goods, commission 
salesman. Southern territory. Address | “Miscellaneous WE HAVE A GOOD MARKET FOR 
282. ‘“‘Domestic Engineering,’ Chicago. wasn ———————— your excess couplings. Republic Pi 


& Iron Corp., 1185 Flushing Ave., Brook- 


a 
WAN TED—BY LARGE RADIATOR | We ao lyn, N. Y. 10-9 tf 
and boiler manufacturer, commission | y <a. COUR GURNEE GOUPLGNEG All 
epresentatives for New York City SELL 2 ND 
representatives for New York ity and | or Migs Fonte By te ey By 


" : 975 “e e Tv. » a Ler. | o., 
eo —— 275, ““‘Domestic I ae | | ina O N p | P E 557 W. Lake St., Chicago. tf 
siaiom Wand Ss COUPLINGS 











SITUATION WANTED—PRICE CLERK, | Are there 5 and 10 cent preces 
plumbing and heating Twelve years’ 

experience Best of references. \ddress Get our offer lying around your shop in the 
283, “Dome stic Engineering,’ ¢ *hicago. 
3-5- Ly | 


before selling — form of PIPE COUPLINGS? If 


GWILLIAM SUPPLY CO. | ~” pick them up and advise 


POSITION WANTED—BY YOUNG MAN 

thoroughly experienced in engineering 
estimating and installing steam, hot water 
and vapor heating and ventilating sys- 

















» Ss. » sire i } ré , 
— o — Bg _ ngincering,” | 828 N. Hancock Street us amount of your accumulation. 
Chicago 3-12 | PHILADELPHIA, PA. 

For Sale | — JOHN W. MOON, 
FOR SALE—1,600 AND 2,600 SECTIONAL = | 1; 3 BIN LABELS . ; 
steam boilers Priced right Ball & | Ey 2 x 4 For water, gas, steam 1420 Chestnut St. Philadelphia, Pa. 
Neal, Fulton, Mo. 1-1 plumbing, mill and auto 

: a . : RED. ELLS supplies. Over 10,000 
FOR SALE—PL U MB ING, TIN SHOP. | ey Book. different kinds, Send 

County seat. Paving, sewers. Business | [&PG Aor oree ol for samples. WANTED TO BUY—YELLOW BRASS 
$35,000 yearly. No ped eheck Will cut | tematize the Stock plumbers’ supply castings in quantities 

ck sul * J. McClure, Lexing . 7 , Bniiq Haddon Bin Label Co ff plated patterns. Address 286, ‘‘Do- 
stock to suit. ¢ J. McClure, Lexington, | Room and Build ‘ ‘ pla patterns ddress 28 
Nebr. 3-12 | Bin Racks.” Haddon Heights, N. J. mestic Engineering,’ Chicago. 3-12/26 








Gerstein 


Cistern and Riveted 





Insurance 


op fgainst Flooded Basements play 
Signet Drain is installed there can 


Always works. Nothing 
to get out of order. Brass 
working parts submerged. 
The Signet is cean, 


sanitary, simple, durable 
and efficient. 


out sewerage, gas 


can be described in one 
word— 





Everlasting 


They not only Jast but give continuous satisfactory 
service. 
Made in any size, pressure or capacity desired. 


Write for details. 







Pat. Dec. 8, 1914 
Write 
for details 


CRAMPTON-FARLEY BRASS CO. | 
KANSAS CITY, MO. | 


Gerstein Bros. & Cooper 


: Coppersmiths 





i 3 W. Third Street So. Boston, Mass. 
ee UU TTT 


= 
Pressure Boilers | be no ak wate reliable le trap that that automatically keeps 
































